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Scaled Power KromeX 


RING SETS 
deliver more than you promise! 
* Fast break-in * immediate oil control 
* Smooth performance ® Positive lubrication 
* Fast pick-up *® Double ring life 


CHROME TOP RING 2ND RING OIL RING CHROME OlL RING 


All major car manufacturers use Sealed Power Rings for original equipment 


7 ne Sealed Power Pistons 


Sealed Power's complete line of pistons covers every replace- 
ment need. Exclusive 3-rib design means extra strength where 


needed most. Ring grooves are true and accurate. 


PX PISTONS FOR REBORE JOBS 


Sealed Power PX Pistons offer the utmost in quality for heavy 
duty service. Factory-fitted with GI-60 insert for permanent 


top groove protection. Special oil absorbent finish prevents 





scuffing during break-in. 


SEALED POWER CORPORATION, MUSKEGON, MICHIGAN 


Sealed Power Piston Rings 


BEST FOR RE-RING! BEST FOR RE-BORE! 
Ask for Sealed Power Sleeves, Piston Pins, Valves and Water Pumps 








A new sealant to resist 


new detergent lubricants 
UPER “300° FORM-A-GASKET 


PER 30 


> = te 
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Brand-new member of a famous family, new Super 
300" is a special Form-A-Gasket formulation devel- 
oped to stand up under the new synthetic and detergent 
lubricants now being used in many high-compression 
engines, transmissions. It’s leakproof, pressure-tight, 


quick and easy to apply 


Plus these famous 3— 


For permanent assemblies that must 
withstand unusual heat, pressure or vi- 
bration—Form-A-Gasket No. | 


For general assembly work where 
adjustment and reassembly are 
likely--Form-A-Gasket No, 2 


<<» 


ca 

a Brushable liquid for studs, threaded 
fh connections, and coating all types of 
7 

¥ solid gaskets -Form-A-Gasket No. 3, 


To do the work right you need all 4 types! Order from your jobber now. 


Remember, on every job charge the full price of the Form-A- 
Gasket as well as your labor. You'll make more —and you should! 


PERMATEX COMPANY, INC. 


General Offices: 300 Broadway, Huntington Station, N.Y 
Factories: Brooklyn 35, N.Y. * Kansas City 15, Kans 


More than 50 Chemical Products for Better Automotive Maintenance 





MONEY-MARING 


CARBURETOR 
TUNE-UPS 
IN A JIEFY 


Save time, prevent mistakes, make more money on 
obo n60 006666408887 every job, with HYGRADE’s convenient JIFFY KITS. 
JIFFY-RAKS ARE FREE 


Ask your jobber about Jirry KITS 
in balanced Jiv¥yY-RAK Merchan 
dising assortments. It's the handy 
way to keep your kits. You pay 
only for the kita. 


CARBURETOR 
TUNE-UP 


D ipa THE PARTS YOU NEED IN A JIFFY! Gaskets, 
pump pistons, needles and seats, extra parts 


where necessary, complete instructions for each 
kit, and even the gauges you need for the job! All 
in one compact package. It’s economical. (You only 
pay for the parts you always use.) You’ll want 
JIFFY KITS for every make and model car. 


HYGRADE 


Want details in a jiffy? Call your jobber today, or Jiffy Kit 


write HYGRADE PRODUCTS DIVISION, Standard Motor 
Products, Inc., Long Island City 1, N. Y. carburetor tune-ups ina jiffy! 
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THIS IS THE 1957 MOOG SALES MERTING... 


2 days packed with ideas for increasing 


your “under-the-car” profits! 


YOU, Mr. Garageman, were No. | in our minds 
as Moog Representatives from all over the U. S. 
and Canada met in St. Louis last December for 


our annual sales meeting. 


Our men heard Moog’s plans for increasing your 
‘‘under-the-car”’ business. They saw new items to 
be added to the Moog line—already the most com- 
plete line in the chassis parts field. They became 
familiar with catalog innovations that will make 
ordering Moog parts even easier than before. They 
learned about Moog’s expanded advertising pro- 
gram, which now includes Popular Mechanics to 
help pre-sell your customers. And they saw dra- 
matic new merchandising and display materials 


to help you tie-in with Moog’s efforts at the 
point-of-sale. 


The Moog Representatives also told us about 
your problems and your ideas. And because Moog’s 
future depends on how effectively independent 
Garage and Service Station Operators go after more 
“‘under-the-car’’ business, we were interested... . 
and we pledge our cooperation. 


The Moog Representatives are now back in their 
territories with our program for building your 
‘“‘under-the-car”’ business. See your Moog Jobber 
to find out what this program means to you! Moog 
Industries, Inc., St. Louis 14, Missouri. 


means more “under-the-car” business! 
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and satisfaction” 


says MR. K. W. CARR, Partner, K. W. Carr Motor Co., 


Indiana's first exclusive Plymouth dealer, Indianapolis, Ind. 


“COMMERCIAL Crepir and our firm have been 
teamed up for 23 years of continuous profitable 
operation, In that time Commercial Crepir 
PLAN has proved to be a dependable selling 
tool. It gives the dealer top customer service 
and satisfaction while its national advertising 
gives the dealer prestige in time selling. And 
ComMMERCIAL Crepits all-round program not 
only speeds up sales but is a great help to the 


dealer in an emergency.” 


Commercial Credit dealers 
are successful dealers 





Write or call our nearest ofhee for complete 
information on the benefits of COMMERCIAI 


Crepir PLAN. Why not do it today? 


COMMERCIAL CREDIT CORPORATION 


A service offered through subsidiaries of the 
Commercial Credit Company, Baltimore Capital 
and Surplus over $200,000,000 . offices in principal 


s of the United States and Canada 








$08M6, MOGUL 


EuGimt OF ARIS 





Why do most mechanics prefer the 
replacement bearings in the black and red box? 


Your own experience will tell you why. They know they'll get eth Ring 
exactly the right etandard or undersize bearing for any recondi- 
tioning job . . . because only the Federal-Mogul line of service 
bearings is truly complete! They know the quality is right... 
they’ve been proving it on millions of overhauls for 33 years! They 





know their jobber is backed by fast service from our nation-wide 2en., 
network of warehouse stocks. No wonder that the black and red — 
box is your best bet for every replacement bearing requirement! FEDERAL-mocut 


1508 $B-20 
FEDERAL-MOGUL SERVICE SOLTSETIVITTT 


DIVISION OF FPEDERAL-MOGUL-BOWER BEARINGS, INC. 


RESEARCH ¢ DESIGN ¢ METALLURGY ¢ PRECISION MANUFACTURING ¢ SERVICE 
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Cut polishing time 90% 


Clean, polish, seal in one operation with 
a POWER-BUILT B&D Automatic Polisher! 


Speed, ease and efficiency can really jump your profit 
per polishing job—and you get all these features in a 
Black & Decker Heavy-Duty Automatic Polisher. You 
save time: the job’s done in less than one-tenth the time 
of any hand method. You save work: clean, polish and 
seal in one operation, apply polish with a touch of a 
thumb. And you get a better job: a handsome, uniformly 
brilliant finish that means satisfied customers and 
repeat business. 


AY 
ie) 2 ¥ 





ExcLusive AUTOMATIC- 


60% More Power—5% 


The Black & Decker Automatic Polisher is heavy- Less Weicut! More power Ferep Paincipie. No time 
“ : : than previous models, helps outs for applying polish by 
duty throughout its construction, built for rugged use this B&D Polisher do a hand. Simply press handy 
; . . way . , faster, better job hter thumb lever for polish 
on all types of metal surfaces. Teamed up with B&D’s weight makes hanfling 


improved Vitri-Glaze, it gives you a perfect combination easier ; 
iy : ; : pa ; Impnovep Virri-GLAze 
for every polishing job in your shop. Try it and see. Especially compounded by 


Call your B&D distributor or write: THe Biack & OF \ qT =~ a ——s aon = 
DECKER MFsc. Co., Dept. 3103, Towson 4, Maryland. A trous sealed surface 
7}? IMPACT WRENCHES 


(In Canada: 80-86 Fleet St., E., Toronto 2, Ont.) 


VACUUM CLEANERS 
at D TT] 
: a Ab_i{2 


SANDERS 


Leading Distributors Everywhere Sell 
ORILLS 


Black& Decker: ==) 


Portable Electric Tools —Power- Built fo Last 





PROGRESSIVE ENGINEERING 
MAKES THE DIFFERENCE 
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DELCO-REMY ANNOUNCES NEW 
WATERPROOF STANDARD REGULATORS 





WITH IMPROVED PERFORMANCE 


Better electrical performance and greater dependability in any weather 
are important user benefits found in Delco-Remy’s new waterproof 
standard generator regulators, now available for general replacement use. 


And here are the features that make them the right regulators for 
millions of Delco-Remy equipped cars and trucks. 


009090 


New overhanging one-piece formed-steel cover and mating base 
shed road splash . . . convenient attaching screws are outside the 
enclosed area. Molded soft rubber gasket seals out harmful oil 
and water vapors. 


Integral sleeves of molded nylon insulator form permanent seal 
around rivets—assure watertight base. 


New, longer, more flexible armature contact spring on voltage 
regulator unit assures more positive closing of contact points for 
smoother operation. 


Welded electrical connections, and highest quality tungsten and 
non-tarnishing precious metal contact points, assure minimum 
resistance, maximum durability. 


Special fine thread screw-type controls allow easy, highly accurate 
adjustment of all three units. 


Always replace with Delco-Remy waterproof regulators when you 
service Delco-Remy equipped cars and trucks. hese improved regu- 
lators are available from your car or truck dealer or the United 
Motors System. 


DELCO-REMY 


GENERAL 
MOTORS 










« DIVISION OF GENERAL MOTORS «© ANDERSON, 


/ 
4 


INDIANA 


GENERAL MOTORS LEADS THE WAY— STARTING WITH 





o-Rem 
PWV 
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i WEAR 


brake caine with new improved 








BRAKE LININGS and LINED SHOES 


For both power and manually operated brakes 


Raybestos lining will stand up under the most critical demands of today’s high-powered cars and congested 
traflic conditions! New manufacturing processes, new compounds, new resins, new binders, new high-speed 
proving ground testing, plus new “fire band” grooving for some cars, all combine to give Raybestos lining 
© New Quiet Performance e New Heat Resistance e New Positive Safety 
© New Long Life e New Fade Resistance e New Braking Power 





New Improved Raybestos PG Sets (left) and “Contour Ground” Lined Shoes are factory packaged for every make and model car. 


POINT 
BRAKE 
CHECK 


includes adjustment 


See your Raybestos jobber today for full details on how 
YOU CAN SELL EVERY CAR YOU SERVICE THE 









Reline with 





1. Pull front wheels and inspect linings 
2. Check brake drums 

3. Inspect front wheel bearings 

4. Clean brake assembly 

5. Check hydraulic system 

6. Adjust brakes or recommend a reline 


SELLING FRICTION MATERIAL 





AMERICA’S BIGGEST 


RAYBESTOS DIVISION of Raybestos-Manhattan, Inc., Bridgeport, Conn. 





RAYBESTOS-MANHATTAN. INC, Brake Linings « Brake Blocks « Clutch Facings « Fan Belts « Radiator Hose « In- 7. Road test brakes 
dustrial Rubber « Mechanical Packings « Asbestos Textiles ¢ Engineered Plastics ¢ Sintered Metal Products « Rubber 
Covered Equipment « Laundry Pads and Covers « Abrasive and Diamond Wheels « Industrial Adhesives « Bowling Balls You get paid for every car you check! 
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HERE'S A NEW 
MaPan SALES AID 


Now you can order your MoPar Auto Lamps with these 
sturdy new plastic merchandisers — sell lamps faster, 
and make more money, because: 


1. These merchandisers remind your customers to check 
their lamp needs — you sell more! 


2. You pick exactly the right lamp at a glance, saving 
valuable time! 


PLYMOUTH - DODGE - DE SOTO - CHRYSLER - IMPERIAL 
PARTS £& ACCESSORIES 





CHRYSLER CORPORATION > PARTS DIVISION 
DETROIT 31, MICHIGAN 
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EXTRA SALES WITH 
MoPar MERCHANDISERS 
--SPECIAL OFFER! 





3.And you check your stock with the same glance; 
know just when to reorder every type of lamp! 


Order today from your MoPar wholesaler, or your 
Plymouth, Dodge, De Soto, Chrysler, or Imperial 
dealer! MoPar is the sign of official, authentic Chrysler 
Corporation Products, built to highest specifications. 


HERE’S THE DEAL... .2 MoPar lamp assortments, 6-volt and 12 
volt, each with a new plastic merchandiser. For complete details 
ask your MoPar wholesaler salesman or send coupon to 


Sales Dept 
CHRYSLER CORPORATION ~~ Parts Division 
P.O. Box 1718, Detroit 31, Michigan 


I'm interested in these new MoPar money-makers! Send more 
information on the Auto lamp Merchandisers to 


Name 
Address 
City 


! State 





Settling like this 
can cause pinholing 


Primer Surfacer stick test” 
shows how to protect against pinholing 


To insure economical, trouble-free jobs, test your primer-surfacer for settling. 
Even after it’s left standing, High Speed Duco® Primer-Surfacer that has been 
properly reduced 2 to 1 does not settle enough to pick up on the stick. It stays 


uniform ... makes it almost impossible for solids to settle out in the cup and 
cause pinholing. ‘‘Duco’’ Primer-Surfacer is also fast-filling, fast-drying, fast- 
sanding. And it gives high color hold-out for quick gloss with less rubbing. You 
save all the way with “Duco”? High Speed Primer-Surfacer. And since one 
gallon gives three at the gun, it actually costs less than many so-called 
“‘bargain”’ primer-surfacers. Ask for it next time you order. 


“DUCO” LACQUER HIGH SPEED PRIMER-SURFACER 


DU PONT REFINISHING MATERIALS 


BETTER THINGS FOR BETTER LIVING | 


THROUGH CHEMISTRY 

























Electronic Gaked Cork .. + 
the secret of better quality, 
greater uniformity in these 
gaskets 


Steam Curing Left Far Behind a 
—To cure a 3-inch thick cork mat with Sg 
steam—the old way—takes at least 
6 hours. Electronic baking cures a 
9-inch mat in about 4 minutes—270 
times faster than steam! 

The slow penetrating steam heat 
often over-cures the outside before 
center is done. Gaskets from such cork 
lose sealing power—vary widely in 
density and strength. Electronic bak- 
ing is controlled heat—cures the cork 
thoroughly, evenly from inside out. 


oliba Veeat-jinelalo on Alejo) merely ¢-tt 
r-Ta- mee at-lol- mo) am ialt- mm ol-14(-] am el gelet-t-y_) 





Density Is More Uniform Uniform Sealing Power— 
—Prime quality cork milled to even- Compression and recovery tests on 
size granules, thoroughly mixed with steam baked cork show up to 20% 





binder, plus electronic baking as- variation. Electronic baked cork 
sures greater, more uniform density gives almost 100% uniform perform- 
in A-V gaskets. That’s where better ance. That’s why A-V gaskets make 
sealing begins. tighter, longer-lasting seals. 
Cleaner, Better Fit — A-V 
Strength Is Greater — The doesn’t stop with better cork. A-V 
higher, uniform density of electronic production standards lead the indus- 
baked cork gives A-V gaskets great- try. Dimensions are exact... die- 
er tensile strength and flexibility. cutting is sharp and clean... holes 
They take shop handling easier; are truly round... sides are straight 
they resist cracking and breaking. ... all openings accurately shaped. 


s . 


Your Victor Wholesaler carries complete 

stocks—in sets and individual parts—for every make 

and model. A-V gaskets come to you factory-fresh in 

Mg this familiar package. Their extra quality costs 

Only genuine A-V Re- nothing extra. Victor Mfg. & Gasket Co., P. O. 
placement Sachets Save Box 1333, Chicago 90, Ill. In Canada: Victor Mfg. 


this trade-mark—the 2 
notches. & Gasket Co. of Canada Ltd., St. Thomas, Ont. 


The 100% Coverage Line... for Cars, Trucks, Tractors, Stationary Engines 
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Valves 

Valve Guides 
Valve Parts 
Pistons 

Piston Pins 

Pin Bushings 
Cylinder Sleeves 
Sleeve Assemblies 
Engine Bearings 
Water Pumps 

Ball Joint Suspension 
King Bolt Sets 
Tie-Rod Ends 
Suspension Parts 
Spring Shackles 





rramre 


pe RM 4 : . ee } 
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EVERY part is there 
im the PERMITE line 


Yes, with Permite you have all needed parts in one line! The 
valves, the pistons, the pins, the bearings, the water pumps, the bolts, 
the suspension parts, the spring shackles. . . all the parts you need for 
engine or chassis overhaul are supplied in the complete 
Permite Line of Original Equipment Parts. 


And Permite’s greatly expanded production and service 
facilities in support of the Permite nation-wide distribution system 
make Permite Parts always AVAILABLE—when you want them 
—for all makes and models of cars, trucks, buses, tractors. 


Just phone your nearby Permite Distributor. 






ALUMINUM INDUSTRIES INC., Cincinnati 11, Ohio 





original equipment 
the complete t engine and chassis line 
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has the 
buys! 








BLACKHAW 


Meee $j-11 








meee th 2s 
ton cop 

Safe dependable hydraulic hand jacks 
1% to 100-ton capacities 


Time tested hydraulic service jacks 
1 te 10-ton capacities 











Portable 
Mechanical 


Heavy-Duty 
Hydraulic 





Lick every service lifting job with atom etentte Comataten jets 


“lb. capacities 


a team of BLACKHAWKS Aidtiséncinsedenssdbansceees 





Only Blackhawk — the world’s most 
complete jack line gives you the 
right jack for every job . . . for today’s 
and tomorrow's body styles. 

Select from over 30 job-designed 


Blackhawk jacks! You'll find the per- 


fect answer for lifting all around the 
station, in the service department, 
and on the road. 

For the best jack values you can get 
ANYWHERE — BLACKHAWK 
HAS THE BUYS! 


Sure-footed garage horses 


AA 





2 to 7-ton capacities 





BLACKHA WK—the fastest growing and most com- 


plete line of mechanical and hydraulic jacks! 
capacity 


‘ 
2 . 
Popular Tripods 
1 and 1'/-ton 
capacities 


MAKE YOUR NEXT JACK BUYV_A 


BLACKHAWK 


BLACKHAWK MFG. CO., DEPT. J-637, MILWAUKEE, WISCONSIN 


Handy hydraulic 
wiility jocks 
1'/,-ton capacities 


4 
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+ 
. Rugged Ratchets 
3 sizes, |-ton 






Sturdy Bipod 
1 /)-ton 
copacity 
































NEW DU PONT M.0.A. 
STOPS BIG CAUSE OF 


WITHOUT M.O.A. 














Timing-gear cover Rocker-arm assembly Push-rod cover and oll screen 


PROTECTED BY MOA. 























Timing-gear cover Rocker-arm assembly Push-rod cover and oil screen 

















New Du Pont M.0.A. gives your customers what they want: 


@ Prevents noisy or sticking @ Gives quick, easy starts— 
lifters and valves maintains more constant viscosity 
@ Keeps rings, pistons and other @ Keeps oil pressure steadier 


engine parts clean 
@ Keeps engine power and pep 


@ Prevents clogging of oil . 
screens and filters @ Gives smoother-running engine 
@ Cuts costly engine repair @ Reduces gas and oil consumption 


A new patented chemical discovery—contains no graphite or kerosene 
NEWEST OF THE DU PONT NO ‘7’ PRODUCTS 
From Chemical Research... for Easier Car Care 
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PREVENTS SLUDGE, 


ENGINE REPAIRS 


New chemical discovery keeps 
valves quieter, engine smoother- 
running, gives you repeat sales 


ae may have had to serape sludge from around 
drain plugs at oil change. Certainly you’ve had 
your share of complaints about sticky lifters and 
noisy valves that can often be traced to sludge. 

Now, through 12 years’ research and over 4 million 
miles of road testing, Du Pont has finally solved the 
sludge problem. 

For the first time, you can wind up a lube job with 
a can of new Du Pont M.O.A. and be sure that no 
sludge will form under any driving condition. 

Your customers will notice the quiet, smoother- 
running engine and all the other benefits listed at left. 
In sales-test cities, M.O.A. proved it gets repeat 
orders. And you will see how well M.O.A. is working 
every time you check the oil. 


Dark oil — bright engine 


With Du Pont M.O.A., the oil turns dark within a 
few hundred miles. M.O.A. contains no graphite, and 
the blacking is not due to anything in the M.O.A. 
but to sludge formers that otherwise would stick to 
vital engine parts. 

What this darkening of the oil shows is that sludge- 
forming combustion products are now kept harmless 
with M.O.A. 

M.O.A. keeps these combustion products in harm- 
less form, suspended in the oil. So they drain out at 
oil change, instead of growing and sticking to valve 
lifters and other engine parts, and clogging oil lines, 
screen, filter and possibly starving bearings. 
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Big advertising support 


Du Pont is announcing this newest product in the 
No. ‘7’ line with pages in Life, the Post, and other 
leading magazines, as well as newspapers and tele- 
vision. Your customers will be asking about it. Tell 
them the facts—that new Du Pont M.O.A. is an addi- 
tive that really adds to the performance of every car. 
It’s a product you'll be proud to sell. 


R46. v. 6. pat. OFF 


BETTER THINGS FOR BETTER LIVING 
THROUGH CHEMISTRY 





"¢ 
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Brand Masking Tape {or 





a 





Only NEW FORMULA 


SCOTCH Brand has the magic touch 


GOES ON STICKS 
SO EASY! SO TIGHT! 




















STRIPS OFF 
SO CLEAN! 


New Formula “Scotcn” Brand 
Masking Tape — with the MAGIC 
TOUCH — is the surest and fastest 
way to turn out top-notch two-tone 
and overall paint jobs. It goes on 
so easily . . . sticks so tight... 
comes off so clean. 
Look for the red 
plaid on the core! 


















N espe vieareapenaaes 


Instant adhesion . . . complete flexibility 
... dead stretch... thin... easy unwind MAS K i N G TAPE 
.. tight grabbing adhesive. Order new 


BRAND 
formula “Scotcn” Brand from your 3M 


jobber ask for it in new “Rak-A-Tape” 
shown above. Keeps tape handy, easy to 
reach, yet out of way. 





...a 3M Automotive Product 






The terms “Scorcu” and “3M" and the plaid design are registered trademarks of Minnesota Mining and Manufacturing Co., St. Paul 6, 
Minn. Export Sales Office; 99 P ark Ave., New Y« rk 16, N.Y. In ¢ anade P.O Bi x 757, London Ontario 
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sips profit daily 
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Here’s why 


Extra profits on major repairs, 
brake and wheel work 


No lost time sending out for seals 





Controlled storage for seals and bearings 
All fast-moving numbers; no deadwood 
All-steel cabinet free with stock 

World’s best interchange data 


Join the 45,000 profit-minded shops now stocking 
National Seals. Your jobber will install and main- 
tain your stock. Call him today! 


. 

- (% ah ay, CARE 

- (head WILL SAVE 

© \ J) YourCcAR \ » 
Years” 


( : FEDERAL-MOGUL SERVICE 
' Division of Federal-Mogul-Bower Bearings, Inc. 
Detroit 13, Michigan 
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Heres why 


the new Ford Parts Sign 


\ 


GENUINE ZOD PARTS 


raw in more Ford business 


than ever betore 


Here’s a sneak preview of the April advertisement 
that will start building your Ford service business 
right away, if you display Ford’s new FOMoC6 sign! 

This new and different kind of advertisement is 
the first of a year-around Ford Parts advertising 
program in Life, Reader's Digest and This Week, 
Sunday newspaper magazine. Every advertisement 
goes all out to sell your Ford service. And every 
“service selling’ advertisement concentrates on profit- 
building, seasonal Ford care . . 
portant springtime check-ups . . 
business for your shop. 


. such as those im- 
. that means more 


Nicci 


Notice how this first advertisement features and 
sells specific Genuine Ford Parts. Notice, too, how 
the fast-reading, hard-selling story gets right to the 
point by directing Ford owners to get their service 
where they see the new FOMOCO sign. 





You can clinch your share of this high-volume Ford 
parts and service business right now! All you need 
is the new FoMOoCoO sign to identify your shop. 
It acts as a powerful magnet to attract Ford car 
and truck owners your way. To get your sign, just 
call the Ford Dealer who serves you, or mail the 
coupon .. . today. 
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theyke OF! No warm-wesna 
for them! Th wornes 


eyve alread, 
a ° 5 — 
given their car Spring care 





Get Spring Care for your F. - 











To get your new FoM0C€o sign. . 
see your Ford Dealer or mail this coupon today! 





PARTS AND SERVICE PROMOTION DEPARTMENT 
Ford Division, Ford Motor Company, Box 658, Dearborn, Mich. 


Please send me complete informa n on how independent garages can get the 


brand-new Genuine Ford Parts »M ol sign. I'd like to cash in on this, too! 
FIRM NAME 
INDIVIDUAI 


ADDRESS 
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For CHEVROLET 


eee 


BUICK 








PONTIAC 


Only 3 POWER TIP numbers give you complete coverage of all 


General Motors cars with overhead-valve V-8 engines* 


Now you can take full advantage of the high-horse- 
power GM market with only three numbers of 
Auto-Lite Resistor Spark Plugs with Power Tip! And 
only six more numbers give you complete coverage 
of all these cars with overhead-valve V-8 engines 
Buick, Cadillac, 
Chevrolet, Chrysler, De Soto, Dodge, Hudson, 
Ford, Imperial, Lincoln, Mercury, Oldsmobile, 
Nash, Packard, Plymouth, Pontiac, Rambler, 
Studebaker. 


and most overhead-valve 6’s 


Only Power Tip “‘fires up” high-horsepower, high- 
compression engines for top performance at all 
. and here’s why. At low speeds the pro- 
jecting Power ‘Tip gets hot fast, operates hotter to 
burn away fouling deposits which ruin ordinary 


speeds . . 


plugs in city driving. At high speeds the Power Tip 
takes full advantage of the cooling intake gases to 
check power-wasting pre-ignition. 


When you install Power Tip, you are sure the job 
will give the satisfaction your customer expects 
.. at all speeds. 


Stock up on Power Tip today. Be sure you have 
plenty of Auto-Lite Resistor Spark Plugs with 
Power Tip, in both 14 and 18 mm. sizes. Remember, 
too, that Auto-Lite makes a complete line of 
Standard and Resistor Spark Plugs for all cars and 
Transport Spark Plugs for trucks and tractors. 


*And most overhead -valve 6's 


ORDER FROM YOUR WHOLESALER TODAY! 


THE ELECTRIC A@TO-LITE COMPANY TOLEDO 1, OHIO 





AUTO-LITE 


RESISTOR SPARK PLUG WITH 


POWER TIP 





OLDSMOBILE CADILLAC 


POWER TIP GIVES UP TO 5 ADDITIONAL 


HORSEPOWER COMPARED TO NEW 
STANDARD TYPE SPARK PLUGS! 


Dynamometer tests prove 
that Power Tip gives up to 
5 additional horsepower 
compared to NEW STAND 
ARD TYPE SPARK PLUGS Op 
erated in the same engine 
under identical conditions 
Gain in horsepower is due 
to the protruding tip that 
provides more effective 
initiation of combustion 


Introduction of Power Tip 
a year ago was preceded by 
five years of laboratory and 
road-testing research. Since 
then millions have been 
installed by dealers in the 
United States, Canada and 
many foreign countries. For 
the second year Power Tip 
has been specified as origi 
nal equipment on Chrysler, 
Imperial, De Soto, Dodge 
and Plymouth V-8’s. 





Sgves Time... 


THE NEW 


UNIVERSAL LIFTING 
HEAD ASSEMBLY 


ta a 


The "All-Transmission” lifting head 
is furnished with a complete set 
of specially designed pick-up 
blades for each type of auto- 


matic transmission. No makeshifts, 


CHEVROLET "POWERGLIDE” 
ADAPTOR HEAD 


Each Walker Uni-Cradle is 
equipped with a special, quickly 
attached adaptor head which 
bolts directly to the transmission 
for servicing Chevrolet ‘Power- 


glide” units. 


@ The new Walker No. 48 hydraulic ally-operated pedestal 
type Uni-Cradle is the finest answer to fast safe... ef- 
fieient automatic transmission service. Developed in coopera- 
tion with car factory service managers, it combines all move- 
ments and controls necessary for under-lift servicing of all 
automatic transmissions—including Chevrolet “Powerglide.” 

It raises and lowers the transmission hydraulically over a 
range of 48" to 76 5”. “Bomb-Sight” mechanical controls 
accurately tilt and “Axis-Rotate” the unit for ease of re- 
moval, alignment and installation. 


yes Money 














WALKER No. 700 "Hi-Boy”’ 
makes ideal engine support 


Actual tests of thousands of Walker Uni-Cradles now in 
use show amazing savings in time and labor under normal 
service conditions because the Walker Uni-Cradle makes au- 
tomatic transmission removal and installation a safe, one- 
man job. No handling of the transmission itself is ever nec- 
eCseary. 

Prove it to yourself... ask your Walker jobber salesman 
for a Uni-Cradle demonstration . ... either on the floor or 
under a lift. There is a Walker Uni-Cradle for every service 
requirement, 
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It Tilts the Transmission Through a 98° Arc it “Axis-Rotates” the Transmission 
for Easier Removal and Installation for Accurate, More Positive Alignment 


To meet all requirements for the service of all trans- Quick, perfect alignment of the locating dowels and 
missions, the Walker Uni-Cradle has a tilting range bolt holes on the bell housing is easy with the Uni- 
from 80° forward, necessary for the removal of the Cradle's unique 16° rotating movement "Axis- 


Chevrolet “Powerglide,” to 18° backward—often re- Centered" on the transmission itself. Saves read- 


quired for proper alignment justments. 


ASK YOUR WALKER JOBBER FOR A DEMONSTRATION OF THESE 


Exeluive Un Uradle Features 


@ “AXIS-CENTER’ ROTATION @ “BOMB-SIGHT” CONTROLS 
@ 98° TILTING ARC @ “ALL-TRANSMISSION’ CRADLE 


The dependable 
vouorenenene UREN Cradle \ 


designed especially 
al ‘ew Here Is the service floor version of the 


for ilelelentiads COS. -« 2 "oa? - s " hydraulic pedestal type Uni-Cradle with 


all the same outstanding, time-saving fea 
tures. The No. 44 is only 16” high (low 
ered) with a power raise of 17%”. For 
ward tilting range is 75, backward to 
17 A’. “Axis-Center” rotation, 16”, 


WALKER MANUFACTURING CO. OF WISCONSIN 
RACINE, WISCONSIN 


Jacks « Exhaust Silencers + Oil Filters 
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vet 


It’s been a long winter... many car 
owners have neglected their brakes. 
There IS a big need for brake service. 
Urge your customers to have you give 
their brake systems the Wagner Lock- 
heed ‘Spring Tonic”’ treatment. 


This is the Wagner Lockheed “Spring 
Tonic’ treatment—check the brake 
fluid-add fluid or drain, flush and re- 
fill with Wagner Lockheed brake fluid 
when advisable. Pull a wheel—- inspect 
brake parts and lining and when neces- 
sary, replace worn or defective parts 
with Wagner Lockheed parts and lining. 


Wasner Electric @rporation 
6498 Plymouth Ave., St. Lovis 14, Mo., U.S.A. 
(Branches in principal cities in the U. S. and in Canada) 























Lockheed 


HRAKI 
LUID 




























































brake system with 
WAGNER LOCK- 
HEED BRAKE 
FLUID. It’s chemi- 
cally balanced... 
Surpasses the specifi- 
cations of the Society 
of Automotive Engi- 
gineers. Functions 
properly under all 
operating conditions. 
IT’S tops for quality. 
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Money with the Wasner Lockheed 


| \(i 10) 
PROGRAM 


Wagner Ads in The Saturday Evening POST 
stress the importance of safe brakes. Tie 
into this program to increase your sales. 
























Customers Brake Systems 







3 
. 
RELINE with WAGNER BRAKE 
LINING, BLOCKS or EXCHANGE 
SHOE SETS... unsurpassed for quick, 
safe, smooth stops... Available in more 
than 100 width and thickness com- 
binations in rolls, segments, blocks and 
sets... For further details on complete 
line--write for Catalog AU-500. 






“i~ 
REPLACE 
worn brake parts with new WAGNER LOCK- 
HEED BRAKE PARTS... Line is complete, 
Cylinders, pistons, springs, washers, cups, boots, 
hose, etc., are available for all makes and models 
of cars and trucks having hydraulic brakes. 















Chilton’s MOTOR AGE, Marcu, 1957 27 











UPPOSE YOU WERE BOSS OF U-M-S... 


Wouldn't you make sure that your dealers had the help of 
two-fisted sales promotions? Sure you would, because you 


know how important this activity ts toclinching the final sale. 


nited Motor 
with the 


That's the way | feels—and that’s the reason 


UMS 


complete promotions in the industry. Every United Motors 


supports its dealers strongest and most 


line has its individually planned campaign. Each is timed 


AVAILABLE THROUGH YOUR 


[DELCO-REMY starting, lighting, ignitior 
HYDRA-MATIC transmissi« 
MORAINE gasoline filters «© 

HARRISON thermostots 


DELCO shock absorbers @© ROCHESTER lighters 
@ ROCHESTER carburetors «© 


UNITED MOTORS DISTRIBUTORS 


@ DELCO broke ports and fvid @ GUIDE lamps @ PACKARD cable products @ INLITE brake linings 
om ports @ DELCO electronic parts © MORAINE engine bearings ¢ DELCO automotive motors @ AC gauges, speedometers 
© NEW DEPARTURE bali bearings 
KLAXON horns @© HARRISON radictors ond cores @ DELCO batteries 





and designed to promote the sale of the specific line. That’s 
the only way to get the most out of sales promotions— 
and that’s the UMS way of doing things. 


All of these promotions let your customers know that you 
handle world-famous products—parts they can depend on 
for superior performance. UMS is sure that if you were the 


boss of UMS you'd do this for your dealers. Isn't that right? 


M 


GEntea, MOTORS 


PARTS SALES 


UMITED MOTORS SYSTEM 


@ HYATT roller bearings 
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MERCURY 


Linch “o 
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llé GC 
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DEPEND ON it’s 


‘ SEnvice Savor 
LUBRICATING 
EQUIPMENT 


















a, y oN 


L 
AROLUBE SERVICE REELS 


Overhead service for chassis, gear, 
A.T.F., motor oil, water and anti- 
freeze. 
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There's 4 
reason 
why 





ARO use equipment 


for more and more car dealers 


With ARO Reels overhead, you step up efficiency on every lube 
job... keep floor areas clear . . . save time, steps and effort. 
Also, Aro’s eye-to-the-future styling helps to merchandise this 
service to your customers. Another big plus—Aro-engineered 
dependability! 

Feature by feature, ARO helps ring up top lube profits for car 
dealers, garages, and service stations everywhere. Whatever 
your needs—Arolube equipment is the money-making answer! 
See your Automotive Wholesaler. 

THE ARO EQUIPMENT CORPORATION © BRYAN and CLEVELAND, OHIO 

Aro of California, 3141 S. Grand Ave., Los Angeles 7, Calif, 


Aro Equipment of Canada, Lid, Toronto 15, Ontario 
Offices in All Principal C ities 


® 
LUBE EQUIPMENT 
Automotive—Ffarm—industry 
Also... Air Tools . . . Aircraft 


Products . . . Grease Fittings 





— ors 


NEW GENUINE SCHRADER © 3650 TYPE CHUCK GAUGES WITH 
REPLACEABLE GAUGE UNIT. Install in all your strategic service 
areas—save time, steps, trouble 


5050A—Passenger Car Owners’ own 
personal gauge display them 


77501—Pencil Type Schrader Gauge is your air ‘dipstick 


use it that way 


81068—Use this Schroder Trutest Special 
Gauge to certify gauging equipment, gauges 


and airlines 


718866H 


The ‘all-purpose Schrader Gauges 


you can use even on big truck duals 


Schrader Gauges...and proper gauging... 
build customer good will and profit! 


Schrader 3332 
Type Airline Filters 
proree ay se 
equipment, insta 
one at each ed 
pipe outlet. 

out oil; filter rok 
scale, moisture, 
Save tools, tires. 


It pays to let your customers know you care about tire 

service ... now more than ever with new tubeless tires. 

These Schrader products help you give complete and 

accurate tire service ... build customer good will... 

make extra profits. Order these genuine Schrader quality 

products today. Be sure you specify Schrader by name. 
A. SCHRADER’S SON 


Division of scovus 
470 Vanderbilt Avenue, Brooklyn 38, N. Y. 


FIRST NAME IN TIRE VALVES 


Saietaiiiiiene: 64 Kan FOR ORIGINAL EQUIPMENT AND REPLACEMENT 


Chilton’s MOTOR AGE, Maarcn, 1957 











ns 





RUSSELL W. CASE, JR., Publisher 


Charles W. Hevner, Asst. to Publisher 
E. H. Miller, Advertising Manager 

E. W. Hevner, Circulation Manager 
Joseph P. Jennings, Research 


Main Office: Chestnut and 5éth Sts., 
Phila. 39, Pa. Phone SHerwood 8-2000 
Washington Office: 1093 National Press 
Bldg., Wash. 4,D.C. Phone EXecutive 3-3474 


REGIONAL MANAGERS 


CHICAGO |, ILLINOIS 
Curtis F. Moss 
H. M. Wertz 
Suite 418 
360 North Michigan Ave. 
Phone RAndolph 6-2166 


CLEVELAND I5, OHIO 

Ben E. Ball 
930 B. F. Keith Bldg. 
Euclid Ave. and E. I7th St. 
Phone SUperior |-2860 


DALLAS 18, TEXAS 
William J. Smyth 

62! Petroleum Bidg. 

Tulsa, Okla. 

Phone Luther 4-1769 
DETROIT 2, MICHIGAN 
Philip Streich 

1015 Stephenson Bldg. 

Phone TRinity 5-2090 
LOS ANGELES 57, CALIF. 
L. H. Jackson 

198 S. Alvarado St. 

Phone DUnkirk 7-4337 
NEW YORK 17, N. Y. 
Wilson Howe 

100 E. 42nd St. 

Phone OXford 7-3400 


SAN FRANCISCO 3, CALIF. 
Frank W. McKenzie 
1355 Market St. 
Phone UNderhill 1|-9737 
® 
One of the Publications 
Owned by 


@ CHILTONCO. (INC) @® 


Executive Offices 
Chestnut & 56th Sts. 
Philadelphia 39, Pa., U.S.A. 


Officers and Directors 


JOSEPH 8. HILDRETH, Chairman of the Board 
G. C. BUZBY, President 
Vice Presidents 
P. M. PAHRENDORF HARRY V. DUFFY 
WILLIAM H. VALLAR, Treasurer 
JOHN BLAIR MOFFRTT, Secretary 
GEORGE T. HOOK ROBERT EB. McKENNA 
MAURICE B. COX IRVING EB. HAND 
FRANK P. TIGHE EVERIT B. TERHUND, JK 
L. ¥V. ROWLANDS RUSSELL W. CASE, JK. 


REPORT TO OUR READERS 


Who me, an insurance man? 


| ID you ever think of yourself as an insurance man? 

You sell insurance to your customers by your ability to 
do good work on their cars. Now that spring is here the car 
owner is ready to renew his “insurance” of good car per- 
formance. Here are several “insurance plans” that, when 
profitably priced, will make your cash register sing like the 
birds: ; 


Cooling System service a natural 


OUR customer is well aware of the need to have his cool- 

ing system drained and flushed at this time of year. Add 
rust inhibitor, and while you're at it check the fan belts 
and hoses for replacement. Disconnect the heater where 
necessary. 

Brakes have taken a beating also. It has been a rough 
winter and brakes need immediate attention. Pull a wheel 
and examine the lining and wheel cylinders. Repack the 
front wheel bearings. Flush the brake system and use new 
SAE approved brake fluid. Take a look at the condition of 
the tires. Balance the wheels and check alignment. 


Engine performance a must 


OUR customer’s want list should include: Check com 

pression, fuel pump and carburetor; test and examine 
spark plugs, as well as distributor, coil and condenser. 
Change oil and lubricate chassis; replace oil filter; recom- 
mend a quality crank case additive and a good top cylinder 
lubricant. Check battery and connections. Set the voltage 
regulator. While you’re at it check the entire underside, 
muffler, exhaust and tail pipe, shock absorbers and springs. 
Look for differential and transmission grease leaks to sell 
new seals. Don’t overlook universal joints that have to be 
removed to lubricate. 

Make these into packages of profit and you'll have a suc- 
cessful spring service campaign. 


Faithfully yours, 


Janney 


EDITOR 








BIG NEWS SOON 


about 


«Sin ince 


SUN OIL COMPANY, i... 3, Pa. 
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1957 Pacific Automotive Show 


AS THIS ITEM is being written the Ninth Annual Pacific Automotive Show 
is now being held in the Civic Auditorium in Seattle, Washington 
(March 7-10). It has been reported that virtually all available 
exhibit space has been taken. More than 285 automotive manufac- 
turers are represented. 





ACCORDING TO J. Leonard Gibson, executive manager of the Show, there are 
more than 500 main-store sponsoring wholesalers, representing 11 
Western States, Alaska, Canada, Hawaii and Mexico. Special re- 
gional business conferences by NSPA and the MEWA are being held 
in conjunction with the Show. 


Raybestos Div. Presents Brake Story 


A MOTION PICTURE entitled, "The 1957 Brake Story", is the feature at- 
traction of brake clinics sponsored by distributors of Raybestos 
Brake Lining and Lined Brake Shoes. These clinics, consisting of 
two movies, give a 78-minute technical presentation. 


SUBJECTS DISCUSSED in the program are: Brakes in use today and how to 
service them correctly; trouble shooting brakes and brake systems 
on all cars and many trucks. 


Wholesalers Management Course 


NATIONAL STANDARD Parts Association announced that the Sixth Annual 
Wholesalers Management Course, Sponsored by the National Associa- 
tion of Wholesalers, will be held this year June 9-15 inclusive, 
at Ohio State University, Columbus. 


BASIC SUBJECTS covered in the course are Essentials of Management, Sales 
Management, Operation-Personnel, Financial Management, and Labor 
Relations. Two new features of the executive training course are 
Business Case Studies and Industry Forums. 
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1954 Manufactures Report 


MORE THAN 7 MILLION new engines, half a billion piston rings, 65 million 
pistons, 350 million sSparkplugs, and millions of units of other 
parts for passenger cars, trucks and buses were produced in 1954. 
Production on most types of parts in 1954 showed sizable increases 
over 1947, reflecting chiefly increased assembly of new motor 
vehicles. 

THE REPLACEMENT market in 1954 accounted for a smaller proportion of 
total production in 1954 than in 1947. This information was re- 
leased by the Bureau of the Census, U. S. Dept. of Commerce in the 
1954 Census of Manufactures report. 


Auto Parts Rank Fifth 


AUTO PARTS and accessories placed fifth among the 10 top cargo commodi- 
ties carried by United Air Lines in 1956. Ranked by total weight 
flown, the nine other leading freight items shipped were machines 
and machine parts, cut flowers, electrical equipment, wearing 
apparel, printed matter, aircraft parts and accessories, live 
animals, hardware and advertising matter. 


1957 AEA Spring Meeting 


THE AUTOMOTIVE Electric Assn's Spring meeting of the Manufacturers and 
Central Distributors Divisions is to be held April 14-18. The 
meeting will be held at the Boca Raton Hotel and club at Boca 
Raton, Florida. 


IMPORTANT SEGMENTS of the meeting will be devoted to the Association's 
technical service, field training and merchandising activities. 


U. S$. ECONOMY 


NSPA Asks Tax Cut for Small Business 


AN IMMEDIATE CUT in income taxes of small business to save them from 
extinction was urged by the National Standard Parts Association. 
A resolution passed by the NSPA board of directors urged immediate 
action by every possible legislative means. 


IN PARTICULAR, NSPA urged support of a corporate tax reduction bill 
which could reduce federal income taxes on the first $25,000 of 
company income. NSPA represents 375 manufacturers and about 3,200 
wholesalers in the automotive service industry. 


Inflation Clouds Horizon 
THREATS OF MORE cost and price rises disturb the top men in government. 
President Eisenhower and Commerce Secretary Weeks warn the busi- 
labor, the public, and the government must join in to ease 


the pressure toward inflation. 


MR. WEEKS finds the business outlook good. But he adds that “it's smart 
to see possible weaknesses" in time to correct them. 
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OPERATION 


JOBBER 


Stressing *“Execlusive Services” 


INCE selling is probably the 
most important function in 
the automotive wholesaling 

business, it follows that the alert 
and progressive-minded jobbers, 
to insure themselves greater 
sales and profits, must do an out 

standing job of selling and sales 
promotion. 

This article then, will detail 
some tested themes for selling 
(by jobber salesmen) and sale 
promotion ideas that have pro- 
duced results for 
many jobbers all over the coun 
try. 


outstanding 


Key Line Selling 

No doubt about it, the most 
selling pressure and sales pro 
motion must be done on the 
twenty to twenty-four lines that 
account for sixty to seventy per- 
cent of the jobbers’ sales and 
profits. This was true ten years 
ago and just as effective today. 

For years many jobbers have 
failed to realize the tremendous 
advantages they have over other 
forms of distribution in the ‘Ex 
clusive Services’ they have to of 
fer. Or, if they recognized these 
advantages, many of them failed 
utterly or miserably in telling 
the trade about them. For in 
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stance here are just a few of the 
more important questions that 
can be asked. 

1. Where can dealers, garages, 
service stations and fleets get 
QUICKER SERVICE 
from the automotive jobber? 

2. Is it possible to buy on a 
ONE-STOP basis, parts, acces 


than 


sories, tools, equipment, chemi 
cals, paints and supplies from 
any other source than the auto 
motive jobber? 

3. The jobber is the ONLY 
ource in the area who carries 
ALL PARTS FOR ALL CARS, 
TRUCKS, TRACTORS and 
other 


internal combustion en 


vines. Any other place? 

1. Who supplies machine shop 
ervices on quick notice and fast 
delivery to keep all makes and 
models of cars and trucks roll 
ing? And, with a built-in profit 
for the retailer! 


Technical Information 


5. For technical information, 
can not the retailer go quickly 
to the 
get the latest repair information 


automotive jobber to 


and reliable service data? Do 


jobber salesmen capitalize on 


this fact? Do jobbers brag about 
it, as they should? 


Strong Guarantee Attached 
6. Every product or service 
of the automotive jobber is ac 
companied by the strongest 
guarantees offered in the indus 
try. Where can the retailer go 
to insure a good profit on parts 
he buys and labor he performs, 
on every job? 
jobbers offer 
the best discounts on nationally 
known 


7. Automotive 
merchandise to insure 
their customers the highest prof 
its possible on every repair job. 
Where can the retailer go for a 
better “‘deal’”’? 

8. Labor 
equipment 


saving tools and 


have been made 
available to retailers ever since 
the earliest whole 
Today, the automotive 
jobber is still the best and often 
the only source for most of the 
latest and best engineered tools 
and equipment to help retailers 
turn out repair jobs faster and 
at a greater profit to themselves 

Why not get ON TARGET? 
Why not build your advertising 
and sales 


automotive 


salers. 


promotion program 
for the next few months on these 
ideas? 





“Market Insurance” 
To Be NSPA Theme 


At its recent meeting in Chi 
cago, the NSPA Convention Pro 
yram Committee selected the 
timely slogan-theme, “Market 
Insurance,” for the NSPA Na 
tional Convention to be held at 
the Somerset Hotel in Boston, 
May 21, 22, 1957. 

Commenting on the 1957 
theme which strikes the keynote 
for the Convention, Hal Miller, 
NSPA President said: “I have 
read hundreds of letters from 
wholesalers during my term as 
president of the Association and 
through a majority of them keen 
interest was shown in the future 
possibilities of their business as 
the industry expanding 
markets through increased vol 
ume.” 


faces 


All speakers, the majority of 
whom have already accepted, ac 
cording to Gene P. Roberts, 
NSPA Convention Program 
Committee Chairman, will be 
charged with the responsibility 
of enlarging on the “Market In 
surance” theme. 

Other members of the NSPA 
Convention Program Committee 
who are giving liberally of their 
time to make the Boston Con- 
vention the outstanding one in 
NSPA’s history are: 

Other Committe Members 

O. M. Anderson, Northern 
Supply Co., Ray Barnett, Irving 
Cloud Publishing Company; C. 
H. Beckford, Franklin Auto Ser 
vice; Russ W. Case, Jr., Chilton 
Company; William J. Grawey, 
Jr., Peoria Auto Parts Co.; R. 


Group photo, NSPA '57 "Market Insurance’’ Convention program committee. 


K. McConnell, Federal - Mogul 
Walter Madden, 
Motive Parts & Equipment, Inc. ; 
LL. J. Messer, L. J. Messer Co.; 
A. W. Schultz, Auto Specialties 
Manufacturing Co.; 


Corporation ; 


Herman 
Teetor, Perfect Circle Corpora- 
tion; E. W. Windsor, Sherwin- 
Williams Co. 

The NSPA Convention im- 
mediately precedes the 1957 Na- 
tional Automotive Service Show 
in the Commonwealth Avenue 
Armory in Boston on May 23, 


24, 25 and 26. 


MEWA Announces 


Convention Program 


The Motor And 
Wholesalers 
nounces the program of its Na- 
tional Convention at Boston, 
Mass., on May 21-22, 1957. Fol- 
lowing the MEWA Convention, 
the New England Regional Au- 
tomotive Show, Inc., will con- 
duct the National Automotive 
Service Show at Boston’s Com- 
monwealth Avenue Armory, 
May 23 through 26, 1957. Ac- 


Equipment 
Association an- 


cording to MEWA’s spokesman, 
the Convention headquarters 
will be The Sheraton - Plaza 
Hotel on famous Copley Square 
in Boston. 


Business Approach: Keynote 

Emphasis on the business ap- 
proach, slanted to small busi- 
nessmen, will be the keynote of 
the MEWA Convention. 

MEWA’s President Virgil C. 
Smith, President of Auto Parts 
Co. Inc., Ann Arbor, Michigan, 
will preside at the annual Con- 
vention. MEWA Director Sam- 
uel Shiff, President, Eastern 
Auto Parts, Inc., Malden, Mass., 
will share official honors with 
Mr. Smith. Immediate Past 
MEWA President and President 
of Wheels, Inc., New York, 
N. Y., John F. Creamer, along 
with other Directors and mem- 
bers of the Association’s Execu- 
tive Committee, will participate 
in the Convention and Show 
Activities. 

According to MEWA officials 
a large delegation from Canada 
is expected to attend. 
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Management Staff of Walker Manufacturing Company at the first of series 
of Discussion Meetings at company headquarters in Racine, Wis., to 
correlate various departmental activities 


Walker Holding 
Special Sessions 
The first of a 


monthly discussion meetings for 


series of 


the ton management personnel 
of Walker Manufacturing Com- 
pany was held February 22, ac- 
cording to Rea I. Hahn, presi- 
dent. 

Designed to more closely co- 
ordinate Walker’s various key 
departments, the sessions are 
being attended by Walker top 
officials in administration, fi- 


nance, sales, sales promotion, 


engineering and research, pro 
duction and production control. 

The first session was devoted 
to a presentation of the com 
pany’s wholesale sales organi 
zation and policies. It was fol 
lowed by a demonstration of the 
Company’s various sales promo- 
tion, public and employee rela- 
tions and correlated activities 
carried on by the Sales Promo 
tion Department under the di- 
Hall, vice 


rection of T. Faxon 


president. 


Smith to Head ASA 


Eldon Smith, Jr., (pictured in 
photo) vice-president of the 
Brake & Clutch Company of 
Phila., Inc., was elected presi 


Ms: 


dent of the Automotive Service 
Association of Phila. 

Other new officers are: C, 
Cage, of Bushong Pontiac, Ince., 
Ist vice-president; Charles H. 
Harvey, Quaker City Motor 
Parts, 2nd vice-president; R. H. 
Erny, R. H. Erny & Co., trea- 
surer; John K. Montgomery, 
Motor Age Technical Editor, 
secretary. 


Pictured above are representatives and district managers from the U. S. and Canada who attended the Grey-Rock 
national sales conference held at Lancaster, Pa. recently. Included in the program was film on safety. 
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Industry Meetings 


Mar. 25-27 Automotive  Eleetric 
Asen., regional conference, Atlanta 
Biltmore Hotel, Atlanta, Georgia. 

Apr. 3 Motor and Equipment 
Wholesalers Association southwest 
business conference, Dallas, Texas. 

Apr. 4-7—Southwest Automotive Show, 
Automobile Bldg., Fair Park, Dal- 
las, Texas. 

Apr. 7-8—Automotive Wholesalers As- 
sociation of Tennessee annual con- 
vention, Gatlinburg, Tenn. 

Apr. 23-24 Motor & Equipment 
Wholesalers Assen. national conven- 
tion, The McAllister, Miami, Fla. 

Apr. 25-27 International Automo- 
bile Exposition, Dinner Key Audi- 
toriam, Miami, Florida, 

Apr. 28-30 Michigan Automotive 
Wholesalers Assn. convention, Pant- 
lind Hotel, Grand Rapids, Mich. 

May 6-7——Middle Atlantic Automotive 
Wholesalers convention, Haddon 
Hall, Atlantic City, N. J. 

May 9-12——Midwest Automotive Show, 
Inc., Keil Auditorium, St. Louis, 
Missouri. 

May 13-15—Automotive Engine Re. 
builders Assn. convention, Sheraton- 
Cadillae Hotel, Detroit, Mich. 

May 21-22 Motor & Equipment 
Wholesalers Assn. national conven 
tion, The Sheraton Plaza, Boston. 

May 21-22—National Standard Part« 
Asean. convention, The Somerset, 
Boston, 

May 22——Motor & Equipment Manu 
facturers Assn. members dinner, 
Kenmore Hotel, Boston. 

May 23-26—National Automotive Ser- 
vice Show, Commonwealth Ave. 
Armory, Boston. 


Slemenda to Head 
AAC Ad Committee 


John H. Slemenda, sales pro- 
motion manager, Homestead 
Valve Mfg. Co., Coraopolis, Pa., 
has been appointed chairman of 
the Advertising Distribution 
Practices Committee of the 
Automotive Advertisers Coun- 
cil. Announcement of the ap- 
pointment was made by S. R. 
Robinson, Grey-Rock Division, 
Raybestos - Manhattan, Council 
president. 

Mr. Slemenda succeeds Robert 
Schoonover, Thompson  Prod- 
ucts, Ine., who has relinquished 
his position on the Council due 
to transfer to other activities 
with his company. 


Above is artist's sketch of new structure recently completed in Los 
Angeles as West Coast headquarters for the De Vilbiss Company. 


Jobbers in Ohio 


. | . . 
form Association 


The formation of the Ohio 
Automotive Wholesalers Asso 
ciation was announced by 
Maury Mayer, Executive Secre- 
tary, Michigan Automotive 
Wholesalers Association, after a 
meeting held at the Southern 


Hotel in Columbus, Ohio. The 
meeting was sponsored by the 
Ohio Booster Clubs, B-16, B-26 
and B-82. 

Cecil J. Barber, J. A. 
& Son, Youngstown, was elected 


Barber 


temporary chairman. Thomas A. 
teynold, Reynolds & Bookout 
Parts Co., Youngstown, was 
selected to serve as temporary 
treasurer. 


George Gravelin (left) welcomes incoming president Rodney B. Terzenbach 
(right), newly elected president of the Automotive Jobber Businessmen's 
Association at the seventh annual meeting held last month in Los Angeles. 
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New Commercial 
Sales Division 

Rea I. Hahn, president of 
Walker Manufacturing Com 
pany of Racine, Wis. has an 
nounced the establishment of a 
new Commercial Sales Division 
on the company’s exhaust sj 
tem parts, jacks and oil filte: 
Appointed to head the new Sales 
Division was Robert K. Ruland, 
vice president. 

Ruland, (pictured in photo) “ 


Pictured is the Binks Mfg. Co.'s new 6000 sq ft factory branch office in 
Atlanta, Ga., which is scheduled to open the middle of this month. 


Automotive Wholesalers’ 
Sales and Inventories 
Bureau of the Census, Department of Commerce 
Per Cent Change 
Sales Inventories 


Dec. 1956 Dec. 1956 12 Mos. 1956 Dec. 1956 Dec. 1956 
from from 


from from from 
Region Dec. 1955 Nov. 1956 12 Mos. 1955 Dec. 1955 Nov. 1956 


New England 1 16 
Middle Atlantic 15 
East North Central + 1 
prior to his new assignment, jen ys gga ty 
was vice president and sales East South Central 10 
manager of DeLuxe Products a : 
Corporation of LaPorte, Indi- Pacific 3 


ana, a wholly-owned Walker 


+16 t 
t 1 t 


es 
™ eonereaewona 
~ eSwNnNNHRaH Owe 


Entire United States 5 


- 


subsidiary. He will continue in 
this capacity also. 


Indicators of Business Activity 


7. 


These figures are based on latest thirty-day reports 


Latest Month Year Percentage Change from 
Data Before Ago Month Ago Year Ago 
PRODUCTION 
Motor Vehicles (Units 730 ,000 700,740 690,253 + 4. 
industrial. -F. R. B. 1947-'49 = 100 ‘Adj. 146 147 143 0. 


SALES 
New Cars 455,000 514,061 431 ,648 
Replacement Tires (Units 3,803 ,438 3,880,904 3,297,625 
Manufactures ($ Millions 
Durable Goods $14,390 $14,321 $13,688 
Non-durable Goods $14,298 $14,386 $13,601 
Department Stores, 1947-'49 = 100 126 129 124 


GENERAL 
Consumers’ Price Index, 1947-49 = 100 118.0 117.8 114.7 
Civilian Employment 62,890 ,000 64 ,550 ,000 62,891 ,000 
Unemployment 2,940,000 2,479,000 2,885 ,000 


2 + 5.8 
7 By 


{ 
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Motor Age’s Who Who 








Harry M. 
Webster was 
elected vice 
and 
director of the 


president 





corporation of 


H. K. Porter, 


1 Bo Ine Webster 


was formerly sales 





manager in 
charge of trade sales. 


Robert B. Brownlee has been 
appointed regional manager of the 
Modac division of Haywood Indus 
tries 


Edward C. Seils, Jr. has joined 
Walker 


to handle special a 


Manufacturing Company 
iynments for 


the company management. 





Stuart S. Hel- 
thall has 
named secreta 
ry of the C. M 
Hall Lamp Co., 
Detroit, Michi 
van He will 


age 


been 


also continue to 
director of purchases for 
the company. 


serve as 


Reginald L. Johnson has been 
elected vice president of Johns 
Manville Sales Corporation and 
will head up all advertising and 
sales promotion activitie 


C. W. Van Allen, export sales 
manager of Walker Manufacturing 
Company, was elected to the board 
of directors of The Overseas Au 
tomotive Club of New York 


Bruce A. Dean 
was elected vice 
president of 
The Wayne 
Pump Compa 
ny, Salisbury, 
Maryland. Dean 


has been asso 





clated with the company for some 
time as assistant to the president. 


VIII 


John F. Fleming, formerly as- 
istant treasurer for Pittsburgh 
Plate Glass Company, has been 


elected treasurer of the company. 


George E. Hawkins, vice presi- 
dent of Air Reduction Company, 
Incorporated, was elected execu- 
tive vice president of the company 
by the board of directors. 





Edward F. Luzius (left) was ap 


pointed divisional sales 
for the DeVilbi 
west sales 
Louis. The 


branch will be 


manager 
; Company’s mid 
located in St 


company’s 


area 
Chicago 
headquarters for 
the north central division under 
Jack E. Kennedy as 
sales manager. 


Qs 


H. L. 


divisional 


Drucker (left) has been 


appointed Buffalo zone manager 
Khler has been ap- 
pointed Atlanta zone manager of 
United Motors Service Division of 


and Ray F. 


General Motors 


Joseph H. Reed and Walter E. 
Johnson have been named as as- 


sistant sales manayer in the man- 
ufacturers’ sales division for Pet 
fect Circle Corporation. 


Arthur K. Wat- 
son, president 
of IBM World 
Trade Corpora- 
tion, has been 
elected to the 
board of direc- 
tors of the 
American Brake Shoe Company, 
New York, N. Y. 





Everett C. Schmachtenberg was 
appointed to head up the newly 
established Industrial Centrifugal 
Compressor Sales Department of 
the Harrison Division of Worth- 
ington Corporation. 


Epes W. Sargent has been ap- 
pointed director of merchandising 
of Permatex Company, Ine. 


R. A. Wendorf has been named 
sales manager of the A. O. Smith 
Corporation’s automotive division. 


J.S. Hudson, 
assistant secre- 
tary of The 
Electric Storage 
Battery Compa- 


-_ 


oe 5 


ny, has been ap- 
pointed corpo- 
rate director of 
industrial and public relations 
effective as of February 1. 





William T. Hepburn has been 
appointed manager of passenger 
tire sales for The Firestone Tire 
& Rubber Company. 


J. F. Dudley and Graham W. 
McMillan have been elected vice 
presidents of the Commercial Sol- 
vents Corporation. 


W. Russell 
Getty, has been 
named vice 
president in 
charge of sales 
of Cordomatic 
of Philadelphia, 
manufacturers 
of Automatic Cord Control Reels 
He was formerly sales manager. 
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How Will Sales Go? 
Car Of The Future 
Air Brakes For Cars 
Sedans’ Popularity 





Leveling Floor Hump 
Pacific Coast Line 





‘58 National Automobile Show 


PLANS FOR THE 1958 National Automobile Show have not yet fully jielled. 
That a show will be held is certain, but the date has not been 
fixed. 


AN EARLY JANUARY Show is favored, but a date conflict with the Chicago 
Show must be resolved first. A committee representing 
manufacturers is working on the problem with Chicago Automobile 
Trade Assn. officials. 


Will Sales Go Up or Down? 


WATCH NEW CAR SALES in the next three to four weeks. If they turn up 
strongly, a 6.5 million or better sales performance looks like a 
safe bet. If they show only slight improvement or hold steady, 6 
to a 6.25 million year is indicated. Sales have been showing signs 
of strength in recent weeks and the trend is encouraging. 


IF IT REVERSES, inventory troubles will catch up to dealers fast because 
Stocks have been built on the strength of a normal upturn this 
spring. Inventories stood in the neighborhood of 725,000 on Mar. l, 
175,000 under a year ago. They won't be allowed to climb much 
higher, and if sales from here on do not pick up, production will 
be cut back fast. 


Car of the Future 


IF YOU THINK today's cars are about as low as they can get, guess again! 
Within 10 years, cars will be only 52 inches high, according to 
V. C. Raviolo, Ford executive engineer. Sliding roofs, tilting 
canopies, or “butterfly" doors may be necessary to get into then, 
he adds. 


OTHER PREDICTIONS for ten years hence, predicted by Raviolo: 25 to 40 
per cent more horsepower, a “hydro-dynamic" torque converter with 
no gears except for reverse, windows mounted flush with the ex- 
terior for reduced noise and completely sealed for more efficient 
heating and cooling ventilation systems, ventilated seats. 


ALSO NEARLY doubled engine life, sealed transmissions and axles, and 
lifetime lubrication of chassis parts requiring no servicing ex- 
cept in case of failure. 
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Air Brakes for Passenger Cars 


AIR BRAKES for passenger cars are getting some attention and may be used 
on one 1958 car line. Value would be more psychological than real, 
unless some startling development in the basic brake system, such 
as linings, cooling, or drum material, comes at the same time. 


ALL THAT AIR could do alone would be to put more pressure at the shoe, 
not a particular problem with present power boosted hydraulic 
systems. Coming adoption of air suspension, however, will require 
an air supply and make possible the use of air equipment, such 4s 
brakes. 


Fifth Series for Edsel? 


SPECULATION THAT EDSEL will have a fifth series in its line, to fall 
just below Lincoln apparently is out of order. Such a series was 
under consideration but was abandoned. More likely prospect is 
another series to top out the Mercury line just below Lincoln. 


THAT WOULD PROVIDE Lincoln an opportunity to share some common body 
Stampings, such as Cadillac now does with Buick, and spread die 
charges over larger volume. Currently, Lincoln, with one-third the 
volume of Cadillac, absorbs die costs alone, a heavy penalty. 


Sedans Lead in Popularity 


EVEN THOUGH HARD TOPS jumped in popularity last year, they still have a 
long way to go before they catch up to conventional sedans in 
market percentage. AMA figures show that in 1956 hardtops took 
31.2 per cent of total sales, up four points from 1955, but still 
far behind the 54 per cent for sedans, which dropped 5 per cent. 
And the gain for hard tops may not be as great this year in view 
of price resistance. 


BUICK RECENTLY had to put conventional four door sedans back into its 
line to meet demands of price-concious buyers. Station wagons also 
Showed a gain in public favor last year, selling 11 per cent of 
the market, up 1.4 points over 1955. Convertibles made a very 
small advance, accounting for 3.4 per cent of the market, compared 
with 3 per cent the year before. 


Leveling off Floor Hump 


NEXT DEVELOPMENT in leveling off the floor hump in cars may be moving 
the transmission to the rear axle. To be effective, it would have 
to be attached to the differential and the combined unit affixed 
to the chassis as sprung weight to eliminate up and down movement 
of the propeller shaft. 


WHEELS WOULD be sprung individually with swing axles to accommodate 
vertical wheel movement. At least one manufacturer is giving the 
idea consideration. 


Basic Body Stampings to Be Shared 


SIGNIFICANCE OF the American Motors announcement that Nash and Hudson 
will have station wagons in the 1958 line means that Nash, Hudson, 
and Rambler will share basic body stampings next year. 


"STRETCH" METHODS, such as GM now uses to lengthen a basic shell, will 
be used to expand the Rambler stampings to fit the longer wheel- 
base chassis of Nash and Hudson. Styling identity between the 
three lines will come from differences in hoods, grilles, fenders, 
and ornamentation. 
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Pacific Coast Line 


Engine Troubles Top List 


THE AUTOMOBILE CLUB of Southern California, reporting on its 528,363 
emergency service calls for members during 1956, stated that 
engine malfunctions led the list for the first time in five years. 


BATTERY AND IGNITION failures, uSually the leader, dropped to second 
place followed by tire trouble, out of gas, and lockouts. The 
473,500 members of the club represent about 15% of the registered 
car owners in southern California. 


Arizona Highway Safety Bills 


HIGHWAY SAFETY BILLS recently introduced in the Arizona State Legis- 
lature include proposals that would limit daytime speed to 60 mph 
and nighttime to 50 mph, revoke licenses of drivers who refused to 
submit to drunkeness tests, mandatory Suspension or revocation of 
drivers’ licenses for one year upon first conviction of offenses 
ranging from reckless or drunk driving to manslaughter, five-year 
Suspension on second conviction. 


California Car Registrations Climb 


REGISTRATION of passengers cars and trucks in California, including both 
exempt and fee paid, amount to 6,557,219 for the first nine months 
of 1956, according to the department of motor vehicles for this 
State. Indications are that registrations for the last quarter 
will show a healthy increase. 
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Washington Wire 


Car Safety-Check Time 


CAR SAFETY-CHECK time will roll around again in many communities in May. 
One of every five vehicles looked over in these free checks in 
1956 had at least one item needing service attention. 


DURING THIS PRECHECK period, 19 men from four auto and four tire com- 
panies are on loan to the Inter-Industry Highway Safety Committee. 
They are traveling in 34 states to help cities and counties get 
ready for the program. 


Improved Credit Outlook 


EASING OF THE CREDIT pinch should be felt by June, credit experts tell 
the government. Lending money will remain scarce in early spring, 
but improvements are on the way. 


IN ONE IMPORTANT action, Congress has expanded the Small Business Ad- 
ministration (SBA) loan program. Also, the lawmakers are studying 
bills to give the SBA an insured loan system and to charter pri- 
vate investment companies to back small concerns. 
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Retailers May Lose Exemption 


MANY RETAILERS are in danger of losing the exemption from the federal 
$l-minimum wage law this year. Whether they will lose it may 
depend on the degree of Eisenhower Administration support for 
bills that would extend the law. 


SOME OF THE BILLS discussed in Congress this month would bring under the 
law workers in all stores grossing $500,000 or more a year. Others 
would include those stores with five or more branches. 


Hearings on Insurance Rates Delayed 


HEARINGS IN THE Senate on auto collision inSurance rates were delayed 
until after March 1. This study is intended to show whether some 
insurers related to auto finance firms have charged too much for 
coverage. 


REFUNDING ACTIVITIES by the insurers interest the investigating group, 
the Monroney subcommittee. Staff of this group is gathering some 
of its data by mail from the insurers. 


installment Debt Down 


SLOWER NEW CAR SALES in 1956 helpsd cut down the rise in consumer 
installment debt, Federal Reserve Board reveals. Last year, when 
dealers sold 5.8 million cars, this debt moved up $2.5 billion to 
a new peak of $31.5 billion. 


IN 1955, 7.4 MILLION cars were sold, and the debt took on a $5.5 billion 
bulge. Net gain in assets of consumers in 1956, states the FRB, 
was larger than the increase in their debt. 


Minimum Safety Standards Urged 


BUILT-IN SAFETY features for autos are demanded by Rep. Bennett, D., Fla. 
These, he insists, would help hold down the number of highway 
deaths, now higher than the death toll in all U. S. wars. 


MR. BENNETT would give the Secretary of Commerce the job of setting min- 
imum saftey standards. Tires, lights, brakes, and steering con- 
trols would be among the features governed by the Standards. 


Roadside Billboards Attacked 


ATTACKS AGAINST roadside billboards are increasing. American Automobile 
Assn. asks Congress to move quickly to keep clear the fringes of 
the 41,000-mile interstate road system now being built. 


REP. HALE, R., ME., Sponsors a bill to withhold federal highway money 
from states that fail to bar billboards from interstate net road- 
Sides. Sen. Neuberger, D., Ore., also seeks to control the use 
of signs near these roads. 


Seeks Tax-Free Seat Covers 


TAX-FREE TREATMENT for custom-made seat covers for cars is proposed to 
Congress. A bill Sponsored by Rep. Boykin, D., Ala., would take 
the manufacturers' excise tax off covers designed, cut, and fitted 
to a car belonging to a nondealer in cars. 


SEN. CARLSON, R., Kan., offers a bill to cancel the tax on cars that 
dealers supply free to schools for driver training. 
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HOW TO DO IT FEATURE 





@ ALIGNING TORSION-AIRE 
SUSPENSION SYSTEMS 


Methods of adjusting caster, camber, and front spring height differ 


somewhat from past procedures for Chrysler Corp. suspension systems 


NHRYSLER Corporation cars are equip- 
:. ped with torsion bar front suspension 
and 14 inch wheels. This new type 
suspension features the use of ball joints and 
anti-dive devices, and refined shock absorb- 
ers. The change to torsion bar springs saves 
space. It allows more room for the engine. 
When it comes to adjusting this Torsion- 
Aire system, the methods for adjusting re- 
main similar to previous models with the fol- 


ANTIBRAKE 
DIP MOUNTING 


ARM STRUT 


TORSION BAR 
SPRINGS 


By JOHN K. MONTGOMERY, Technical Editor 


lowing exceptions: Camber, caster, and front 
spring height. 

Once the alignment has been checked and 
properly adjusted, it should (under normal 
operation) not need any further adjustment 
for about a year’s time or more. In cases 
where front ends have been reconditioned, 
recheck after a short period of operation due 
to the stiff operation of the new parts. 


(Continued on next page) 


CAR HEIGHT MANUAL 
LEVELING DEVICE 







SUSPENSION 


FRAME AND SUSPENSION ASSEMBLY 
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Front End 
Specifications 


CHRYSLER: 
Camber: Right Side 0 deg. 
Left Side plus '/, deg. 
seh Manual Steering minus % 
eg. 
Power Steering plus 3% deg. 
Toe-in: Vo in. 
Steering Axis Inclination: 5 to 7 deg. 
at 0 deg. camber 


DESOTO: 
Camber: Right Side 0 deg. 
Left Side plus % deg. 
Caster: Manual Steering minus % 
deg. 
Power Steering plus 4% deg. 
Toe-in: Vg in. 
Steering Axis Inclination: 5!/, to 7 
deg. 
DODGE: 
Camber: Right Side 0 deg. 
Left Side '/, deg. plus 
Caster: Manual Steering minus ¥% 
deg. 
Power Steering plus % deg. 
Toe-in: 3/32 to 5/32 in. 
Steering Axis Inclination: 5 to 7 deg. 
deg. 
PLYMOUTH: 
Camber: Right Side 0 deg. 
Left Side plus '/, deg. 
Caster: Manual Steering minus ¥% 
deg. 
Power Steering plus 4% deg. 
Toe-in: '/g in. 
Steering Axis Inclination: 5 to 7 deg. 
deg. at 0 deg. camber 


Car height is raised by turning the bolt clock- 
wise. To lower car, turn it counter clockwise. 


@ TORSION-AIRE ... 


Sefore making any adjustments or replacing 
any parts the following inspection and check up 
should be made: Type of tire wear for clues as 
to the cause of steering problems. All linkage 
and pivots for looseness. Rear spring “U” bolt 
position and tightness. 


Adjusting Front Wheel Bearings 

Tighten nut to 90 inch lbs. while rotating wheel. 
Install the lock nut over the adjusting nut so that 
on set of castellation of the nut lock is lined up 
with the cotter pin hole. Without removing the 
lock nut, back off the nut and lock to the next 
castellation and insert the cotter pin. 

After making the above checks proceed with 
wheel alignment as follows: Car should be placed 
on a level floor with tires inflated to correct pres- 
sure and a full tank of gas. 

Place car on front end rack and then grasp 
front bumper at the center and work car up and 
down several times, releasing the bumper when in 
the down position. Repeat the same operation on 
the rear also. This should be done before taking 
any measurements of spring height or alignment 
to stabilize car height. 

Starting with either side measure from the 
lowest point of the ball point housing to the floor. 
Record that measurement and then measure from 
the lowest point on the under side of the lower 
control arm bushing, at the center line of the 
housing to the floor. 

Compare these two measurements. The differ- 
ence should not vary more than Y% inch plus or 
minus. To change the height, adjust the torsion 
bar spring by turning the adjusting bolts located 
at the anchors on the rear ends of the torsion bar 
springs. 


The camber is controlled by simply — or re- 
moving shims at the car's upper support bracket. 


: 


SUPPORT BRACKET 


BSHIM PACK 


SUB SIDE RAIL 








Turning the bolt clockwise raises the car 
and counterclockwise lowers the car. 

Adjusting one side will also affect the other 
side and should be compensated for. A good 
procedure is to adjust the side that is off the 
most first, then repeat the bouncing opera- 
tion before rechecking the car height or 
wheel alignment. After correct height is ob- 
tained, check and record caster and camber. 

Caster and camber is adjusted by adding 
or removing shims from between the upper 
control support brackets and the frame side 
rail brackets. Adding shims equally at both 
brackets will reduce positive camber. A 1/16 
inch shim at each bracket will change cam- 
ber approximately 5/16 of a degree without 
changing caster. 

The total thickness of each shim pack 
must not exceed 9/16 inch. 


Setting Toe-In 

Loosen tie rod clamps and turn the tie rod 
tubes in equal amounts in opposite directions 
to obtain 1% inch toe-in. 

If steering wheel is not centered properly 
in the straight ahead position, turn both ad- 
justing tubes an equal amount in the same 
direction until steering wheel is centered. 
One complete turn of the adjusting tubes will 
move the steering wheel about 3 inches when 
measured at the rim of the wheel. 

With the tie rod adjustment set, center the 
tie rod sockets squarely on the ball studs to 
prevent bind when turning. Tighten the 
clamp bolts from 10 to 15 ft lbs. 


Steering Axis Inclination 


Steering axis inclination is the amount in 


degrees that the imaginary center line or 
axis of the ball joints lean away from verti- 
cal towards the center of the car. 

If a proper camber adjustment can be had 
with the shim pack being less than 9/16 inch 





Cutaway view of the lower control arm 
pivot shaft and the bushing assembly. 


thickness, then the steering axis inclination 
will automatically fall within the proper 
limits or specifications. 

However, if the camber adjustment cannot 
be brought to specifications—or if the shim 
packs exceed 9/16 inch in thickness when 
proper camber adjustment is had—it can be 
safely concluded that steering axis inclina- 
tion is not correct. 

In this case, check for causes such as bent 
frame, steering knuckle, damaged ball joints, 
or control arm. 


Lubrication 
In the front-end suspension of Torsion- 
Aire there are 8 points requiring lubrication. 
About 1000 miles or every 30 days is the 
(Continued on page 145) 


Below is shown a close-up view of the right and left sides of car height manual leveling device. 
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Condensed version of NADA executive vice president Bell's 


address to delegates at the recent San Francisco convention 


PWVHE twelve months just completed might 

| well go down in the history of the retail 

automobile industry as 1956—Year of 
Fulfillment. 

I say fulfillment because the franchised 
new car dealers of America saw the attain 
ment of a great many objectives to which 
they had dedicated their efforts. 


40 








ADMIRAL BELL 


Some of my predecessors on this platform 
during this present Convention have indi- 
cated a great feeling of optimism about the 
future. They have made predictions and they 
have ventured to paint the position of their 
industry in the decades ahead. Whether or 
not they have been conservative or whether 
they have gone far beyond the realm of 
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realism and have exaggerated the conditions 
of the future will be resolved not so much 
by them as by you. In your hands and in the 
hands of your fellow dealers across the 
country will rest inevitably a great share of 
responsibility for what this country will be 
ten, twenty, fifty years from this afternoon. 

You and I in the retail automobile indus 
try have arrived at the point where we must 
re-appraise our course, re-study our naviga- 
tion, check our mental charts, and then 
move forward. 

Within our ranks, as within the ranks of 
any great organization, we shall find, con 
tinuously, a small group of weak men who 
desire and urge that we digress from the 
main channel in order to preserve them from 
dangers which are largely self-induced. 

We shall find, too, a small group of men 
intrepid navigators and leaders, who move 
out ahead and who are willing to risk their 
all because of the confidence they hold in 
themselves and in the general environment 
of America. 

By neither of these small groups should 
we be guided. The frightened men must not 

(Continued on page 118) 
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president Dean Chaffin; (standing) secretary 
Walter Cooper, treasurer A. Leftwich Sinclair, Jr. 














Building up brightwork business 


Springtime business can be expanded by stressing need for 


complete care of trim or brightwork. The chart below 


indicates areas on new cars likely to carry brightwork 


brightwork is a big part of By Thomas Mac New, Eastern Editor 


KCAUSE brightwork is ¢ 
the appeal in new cars, it also offers 


opportunities to build new business Throughout the year, the same dangers of 


around its care. 


Car owners faced with pit- 
ting trim are ripe prospects for a trim clean- 
up. Body reap profits on 
chroming, cleanings or replacing brightwork. 
The same type of business is available to all 
shops, even those with limited equipment. 
Springtime business can be expanded by 
stressing the need for complete body care 
as well as mechanical work. Winter weather 
is usually hard on non-stainless brightwork, 
particularly in areas where road salt is used. 


shops can re- 


pitting and peeling exist near the sea coasts 
and wherever shell roads are to be found. 
jrightwork care, added to car washing or 
waxing jobs, can yield extra profit without 
involving a great deal of expensive time and 
materials. 


Care and Cleaning 
Sefore doing anything on brightwork, it 
to determine which parts are 
(Continued on page 80) 


is essential 


stone shields 
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MOLDINGS 


body side ond sill 

rediator grille and air scoops 
sun visor 

mirror housings 
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Some typical areas using 








brightwork for new cars 
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Mrs. Telep looks after children, including two sets of 
twins, and relays towing messages to husband Nicholas 


Mike Telep talks by radio with brother 
Nicholas who is driving other wrecker 


Wrecker radio links highway 


and home 


Two-way radio communication has aided towing operations 


of Nicholas Telep's shop. His wife uses radio also to 


relay urgent towing messages to wreckers on the road 


WO-WAY radio communications has in- 
‘ene the efficiency of his towing op- 
eration, claims Nicholas Telep, owner of 
the City Line Body Service, Clifton, N. J. 
“Before we installed the radio link between 
our wreckers and the garage, we kept our 
fingers crossed whenever both vehicles were 
out on jobs,” he says. “Now, if an emergency 
comes up while both wreckers are out, we 
simply radio one or both drivers to stop what 
they’re doing and proceed to the job that 
demands faster service.” 


Keeping Throughway Cleared 


Mr. Telep points out that a contract with 
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the Garden State Parkway presents many 
such emergencies, because the high-speed 
throughway must be kept clear of all dis- 
abled vehicles. 

The communications system includes a 
mobile unit for each of the City Line’s 
wreckers and a base station. The network 
operates on 35.98 MC. 

“We've not only increased efficiency of our 
operation with this two-way radio system, 
which eliminates wasted mileage to-and-from 
garage, but I find that I’m able to spend 
more time at home with my wife and six 
kids,” Mr. Telep notes. 


(Continued on page 87) 





WY rwreckers to the 


Retrieving wrecked and disabled cars 


of the wrecker's operator. Here are 


T HAS been said that no piece of equip- 
ment is any better than the knowledge 
of the man who operates it. This state- 
ment is particularly true of a Wrecker and 
its operator. A thorough knowledge of how 
to properly handle and hook up a wreck is 
essential to the man who is out bringing in 
the big-paying jobs. The average passenger 
car city wreck can usually be handled by 
most any operator; but to retrieve it with- 
out additional damage requires expert know- 
how and care, 

that left the 
road and went over the side of a mountain, 


Pulling in the truck or car 


or recovering them from a river after they 
went through the bridge, or returning the 
to its that 
a busy highway, requires expert skill. 


tractor trailer wheels upset on 
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requires skill and know-how on the part 


some of the techniques to be employed: 


A good operator will know what perform- 
ance he can expect of his wrecker and he 
knows the basic principles of wrecker oper- 
ations. He will at no time subject his wrecker 
to loads beyond its capacity. This does not 
mean that a light wrecking crane cannot do 
a man or giant size wrecking job. An 
perienced operator often recovered 
wreck with a small wrecker after an inexperi- 
enced operator with an oversize crane failed 


eX- 


has a 


to do so. 


Basic Principles of Operation 

It is recommended that only trained or 
experienced operators be assigned to the 
wreckers. It is urged that 
program be installed so that new operators 
become familiar with the operation of the 
wrecker and gain knowledge in basic prin- 
ciples of wrecker operations. 

During this training period the trainee 
should manipulate the booms, outriggers and 


operation of a 


At left: booms are adjusted so that traffic can 
keep moving while recovery work goes on 


Left, below: to retrieve heavy load, lines 
have been doubled-back to top of the wrecker 


but doubled - back 


lower frame 


heavy load again 
are fastened to wrecker's 


Below: 
lines 
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other operating features so that he becomes 
thoroughly familiar with the operation of 
the wrecker. He should make practice lifts 
and various multiple line hook-ups before 
attempting an actual job. This training can 
be conducted on a vacant lot or other suitable 
place, but not in traffic where lives are in 
danger. Safety of operator and general pub- 
lic must always be foremost in our minds. 
Leave nothing to chance. Take time to be 


safe. 


Rigging for Recovery 

In rigging for recovery of wreckers, it is 
necessary that full advantage be taken of 
any natural objects so that the wrecker may 
be anchored; such as trees, boulders, ete. If 
no natural obstacle is available, it will be 
found convenient to use ground anchors. 

In recovery work, particular care should 
be taken in setting the wrecker so that as 
little strain as possible will be put on the 
wrecker. The best possible location is one 
in which the wrecker is at a right angle to 
the job. This allows the booms to be adjusted 

(Continued on page 88) 


For extra heavy loads the booms are removed 
and lines doubled back to top of the frame 
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Do's and Don't 


The following list of DO'S and DON'T 
for wrecker operators should prove help- 
ful in training new operators: 

Do keep moving parts well lubricated. 

Do keep load cable on drum evenly 
wound. 

Do check condition of cable periodically 
for broken strands or bad links. 

Do keep wrecker clean. 

Do divide load while towing on both 


With lighter loads, a tree or tree stump 
can be used for hitching the anchor line 


BOOMS SWUNG INTO 
OPPOSED POSITION 
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CREDIT: 


Key to Volume and Profits 









WILLIAM F. GAUNITZ 


President of Associates Investment Co., Mr. Gaunitz is one of 
the nation's leading automotive financial experts. He discusses 


here what role credit should take in the car dealership of today 
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OW can I earn a fair profit? 
This is the biggest challenge facing 
all businesses in today’s competitive 
market. Throughout our nation, in large 
metropolian centers and small towns alike, 
automobile dealers have found that the sound 
use of credit can be the key to a greater 
volume of car sales and increased profits in 
their business. 

Quite often the importance of the role 
credit plays in the distribution of automo- 
biles from manufacturer to dealer and from 
dealer to consumer is not fully realized. For 
more than a half century, credit has been 
actively aiding the progress of the automo- 
bile industry by making a mass market 
available which, in turn, has made possible 
the development of the mass production tech- 
niques so characteristic of this industry. 

In fact, if it had not been for credit, auto- 
mobiles today would be priced out of the 
reach of millions of present car owners in 
the nation. 


Reverse Does Not Follow 


However, it should be pointed out that 
even though credit may be the key to an 
increased volume of sales, volume is not 
always the key to profits. An automobile 
credit sale does not become a completed 
transaction insofar as the dealer is con- 
cerned until the car buyer has fullfilled his 
part of the time sales contract. If the pur- 
chaser should default on his contract, that 
transaction almost invariably results in a 
loss. Such loss will directly or indirectly 
reflect to the dealer and affect his profit 
results. 

Credit then is an all-important tool for 
the automobile dealer—a tool which if used 
wisely can contribute immeasurably to his 
business success, but if abused, neglected, 
or misused can lead to his business failure. 
Underlying the whole institution of credit 
is the fact that credit must be used on a 
sound basis. This has been proven time and 
time again in the highly competitive busi- 
ness of merchandising automobiles. 


Two Types of Credit 
An automobile dealer is specifically inter- 
ested in the two types of credit which answer 
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his basic credit needs — wholesale credit to 
enable him to carry an adequate stock of 
automobiles on his showroom floor and a 
market where he can sell the retail contracts 
arising from the sale of his cars on the in- 
stallment plan. While there are many types 
of institutions throughout the nation pro- 
viding various forms of credit, sales finance 
companies are uniquely qualified to fill all 
the credit requirements of automobile dealers. 
Since they are automobile financing special- 
ists, the sales finance companies are better 
equipped to provide a financing service 
which will make it possible for dealers to 
extend retail credit to the broadest possible 
base of car buyers, thereby provviding auto- 
mobile dealers with the maximum market 
potential. 

The many successful dealers recognize the 
need for sound credit in the daily conduct 
of their business dealings in order that the 
financing institution to whom they sell their 
time sales contracts can enjoy reasonable 
credit loss experience. 

On the other hand, there are a few dealers 
who, in their anxiety to make a sale today, 
too often ignore those basic concepts of good 
automobile merchandising and sound credit 
extension designed to build up goodwill and 
establish a reservoir of potential repeat sales 
that can only come from satisfied and pleased 
customers. 

In their efforts to create a large volume 
of sales, such dealers often feature wild and 
exaggerated time payment terms. If they 
persist in such practises, they will find that 
the experience of the financial institutions 
that buy their time sales contracts will soon 
reflect the unsoundness of this business by 
excessive losses. 

Eventually these dealers are unable to dis- 
pose of their retail contracts on a profitable 
basis which ultimately has a detrimental 
effect upon their net profit results. 

The successful dealer endeavors to avoid 
unsound time payment terms—inadequate 
down payments and over-extended maturi- 
ties. He knows it will be bad for all parties 
concerned to make a sale to an unqualified 
purchaser. 

Too often in buying a car which he cannot 

(Continued on page 106) 











ow to lift the O/ Car. 





NUMBER of the 1957 cars have under- 
gone major changes in frame design 
hence the natural question: “How easy 

will these models vo on existing lift equip- 
ment?” 

The answer is encouraging. Little dif 
ficulty should be encountered as today’s lift 
equipment—with the use of existing adapt 
ers—will serve quite well. The one excep- 
tion is the largest model Cadillac limousine. 
However, care must be taken in positioning 
some of the new cars on the frame contact 
ing type lifts. Particular care should be ob 
served on lifts which make use of slide-on 
adapters that do not swivel. 

As considerable concern had arisen when 








the new models first appeared, the Automo- 
tive Lift Institute and automobile makers 
put their heads together and have come up 
with an agreement to work closely together 
in this matter on future models. 

One probability advanced from these meet- 
ings is that the next model change will likely 
see lift pads appearing on many models. 
Series of Tests Made 

But to get back to 57 models and their lift 
operations. To check out existing hoists for 
this year’s models, one lift maker, for ex 
ample, ran a series of tests on each new car 
before the car made its appearance in dealer 


(Continued on page 146) 
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Using reasonable care and caution and with 
adapters set correctly, the new cars will 


raise on lifts in correct and easy manner 





Right: example of universal-type 
adapter. This particular unit is \7 
Globe Hoist Continental adapter 


LIFTING PROCEDURES FOR 1957 PASSENGER CARS* 








5 FOUR-POST 
CAR | FREE-WHEELING FRAME CONTACT TWO-POST ELECTRIC 
BUICK | Front: Std. Jacks Adapters (Universal- | Std. Jacks favor left side | Std. Jacks 
| Rear: Std. Jacks type) or Nash Adapt. in spotting so rear jack | 
falls inside bracket on 
. loft axle housing : 
CADILLAC | Front: Adapters | Adapters (Universal- Std. Jacks Std. Jacks 
Rear: Std. Jack | type) Std. Spotting 
CHEVROLET | Front: Adapters No adapters required | Std. Spotting Std. Jacks 
Rear: Std. Jacks | Std. Jacks 
CHRYSLER Front: Adapters pointed | No adapters required Std. Spotting Std. Jacks 
DE SOTO inward under forward Std. Jacks 
DODGE frame cross-member | 
PLYMOUTH Rear: Std. Jacks / | 
FORD Rear: Std. Jacks _ Adapters (Universal- Std. Spotting | Std. Jacks 
| Front: Adapters | type) or Nash Adapt. | Front: Std. Jacks 
| Rear: Adapter on Std. | 
| Jacks 
LINCOLN | Front: Adapters | No adapters required Std. Spotting Std. Jacks 
Rear: Std. Jacks | Std. Jacks 
MERCURY Front: Adapters Adapters (Universal- Std. Spotting Std. Jacks 
| Rear: Std. Jacks | type) or Nash Adapt. : Std. Jacks 
NASH | Front: Std. Jacks Adapters (Universal- | Std. Spotting Std. Jacks 
RAMBLER | Rear: Std. Jacks | type) or Nash Adapt. Std. Jacks 
OLDSMOBILE | Front: Std. Jacks Adapters (Universal- | Std. Spotting Std. Jacks 
| Rear: Std. Jacks | type) or Nash Adapt. Std. Jacks 
PONTIAC | Front: Adapters No adapters required | Std. Jacks | Use 11% in. thick boards 
Rear: Std. Jacks Spot 114 in. back from | under rear wheels 
std. | raise — |" oo 
8 to avoid - 
| ones with center stud 
STUDEBAKER | Front: Std. Jacks Adapters (Universal- | Std. Jacks | Std. Jacks 
| Rear: Std. Jacks type) or Nash adapters | Spot 1 in. back from std. 











*Roll-on type hoist presents no clearance problems on models listed here. 
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URING the past five years almost 800,- 
000 convertibles were produced and 
put on our nation’s highways. Many 
of these will need servicing this Spring. Is 
your shop equipped to properly service them 
and handle their individual needs? If not, 
now is the time to prepare for this Spring 
convertible servicing. Begin your campaign 
by advertising your shop’s specialized ser- 
vices. Use your local newspapers and dis- 
tribute printed flyers. By so doing you can 
start off your Spring spruce-up campaign 
with the cash register ringing. 
When a prospective customer pulls up in 
his convertible you may be asked to give 
your opinion on whether to have the top 


Stapling the window panel into oN New rear 
pads and welting have been insta 


led. 


Convertible 


How to install new convertible tops and 


cleaned or replaced. If the top and leather 
upholstery are soiled, sell him on a cleaning 
job. This operation should cover the top, 
leather interior and the carpet floor cover- 
ing. If the top is badly deteriorated, sell him 
on the installation of a new top. In any event, 
whether he asks you or not, don’t hesitate to 
urge convertible trim and top work for his 
car if it needs it. 
Top May Need Cleaning 

If top needs cleaning, first try to remove 
soilage with art gum or crude rubber. Dirt 
embedded in the fabric should be brushed 


out with a whisk broom. In brushing, light 
pressure should be applied to those areas of 


Stapled at one corner, the top is being pulled tight 
for positioning along other side. 





tops and trim 


7% 


Dirt embedded in the fabric can be removed 
by brushing lightly with whisk broom. 
how to clean soiled tops, leather upholstery 


By WILLIAM M. MONTGOMERY, Associate Editor 


the assembly which cover metal bows of the 
top structure. Heavy abrasion will disrupt 
the surface of the material and cause an un- 
sightly appearance. After brushing, the top 
should be washed with a neutral soap suds 
and lukewarm water. A cloth or brush with 
soft bristles should be used. Water should 
then be applied over the surface to remove 
any soap which might remain. 
If soilage still persists, try the following 
procedure. This will apply to only certain 
kinds of tops. Rinse the top with water and 
apply a foaming type cleanser on a small 4 
area of the top. Scrub with a small hand 
brush having soft or nylon bristles, adding Top should be washed with neutral soap suds 


(Continued on page 100) and lukewarm water with a brush. 


Soiled leather upholstery may be cleaned by 
applying a thick suds to area. 


Welting has been stapled into place part way 
across | Hee and is bent by the hammer. 


-— 








MOTOR 


AGE 


SHOP CLINIC 


An absorbing and quickly-taken 
type quiz based on the service 


article which begins on page 37 


WR MARCH, the Motor 
| Age Shop Clinic Quiz has 

its basis upon the Chrys- 
ler Torsion-Aire suspension 
system detailed in the article 
beginning on page 37. 


1. Why is it good practice 
the front end up 
and down before checking 
alinement? 


to bounce 


2. When adjusting the front 
wheel bearings of cars using 
the Torsion-Aire suspension 
system, how much torque 
should be applied to nut while 
rotating each wheel? 

3. When it comes to adjust 
ing the new Torsion-Aire sys- 
tem, the methods for adjust- 
ing are much the same as for 
previous Chrysler models. 
Name the other two excep- 
tions besides that of camber. 

4. When adding shims the 
total thickness of each shim 
pack should not exceed 
(11/16; 9/16; or 7/16 inch). 
5. If steering wheel is not 
centered properly in the 
straight ahead position, turn 
both adjusting tubes an equal 
amount in the (same; oppo- 


site) direction (s) until steer- 
ing wheel is centered, 


True or False section 

6. Once the alinement of the 
Torsion-Aire suspension has 
been checked and adjusted it 
can be expected under normal 
operating conditions to need 
no further adjustment for 
about a year’s time or more. 

7. Before making any ad- 
justments or replacing any 
parts it is a good idea to check 
type of tire wear (if any) for 
clues as to the cause of steer- 
ing problems. 

8. Before proceeding with 
the wheel alinement it is a 
good idea to inflate the car’s 
tires correctly but it is not ad- 
visable to fill up the gas tank 
if fuel is low. 

9, When centering steering 
wheel properly in the 
“straight-ahead” position it 
will be found that one com- 
plete turn of the adjusting 
tubes will move the steering 
wheel around 114 inches when 
measured at the rim of the 
wheel. 

10. When setting car height, 


the distance from the lowest 
point on the under side of the 
lower control arm bushing at 
the center line of the housing 
to the floor is one measure- 
ment to be taken. 





ANSWERS TO QUIZ 
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Set Another Table at Your Place 
There’s an old tried and true adage that runs 
like this: 


sold.””. It applies in food stores, it applies in 


“Goods well displayed are half- 


clothing stores, and it applies in automotive 
service parts and accessory sales. In short, 
set up another table in your place of busi- 
ness and pile it high with accessories for 
your car-minded customers. 


Naturally, you'll want to display items 
that the customer can readily pick up and 
examine. A rear mirror or spotlight for ex- 
ample. Or a set of wheel covers. Replace- 
ment parts enter into the picture also. A 
couple of shock absorbers handy could lead 
to a demonstration of how the shock funce- 
tions, how it cushions the automotive ride. 


"Chester" display stopped passers-by in Houston 
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A radiator pressure cap, a spark plug or 
two, a windshield wiper blade—let all of 
these be handled by the customer as he waits 
in your office or waiting room. If he is 
handling the item, it’s a natural opening for 
you to spark the conversation on these items. 
And this type of conversation leads to sales. 


Upside Down the World in 7 Days 
For one week “Chester,” the life-sized dum- 
my, saw his world upside down. His job: to 
stand on his head. Where? Beneath the 
raised hood of a Metropolitan 1500” on the 
lot of a Houston, Tex., dealership. 

People passing by stopped to stare—and 
some to investigate. And of course they also 
noticed the cars for sale of the Aubrey, Orval 
& Mac (Hudson) dealership, the originators 
of the “Chester” display. 


Prospecting on Parking Lots 
A Florida service shop owner earns a Mer- 
chandising Forum award this month. Stan 
Clark of East Bradenton points out that 
nearby factories can be a gold mine to auto 
motive service shops. “Take time,” he says, 
“to keep notices of special or seasonal sales 
or services stuck beneath the cars’ windshield 
wiper blades.” 

In Stan’s own case he makes it a point to 
have all work done on this type of customer’s 
car before his shift is out. By scheduling 
informal appointments he keeps his other 
customer jobs on time also. In a short period 
of time, many of these “windshield pros 
pects” will have joined the ranks of the regu 
lar customers. 











NOME months ago a group of European 
experts came to this country to learn 
what makes the American’ business 

system tick. Their conclusion was that it is 
MANAGEMENT that makes our amazing 
economy so productive. 

This is no reflection against the men who 
supply the capital or the men on production 
lines. It is simply recognition of the contri- 
bution of business leadership at work in a 
free economy and animated by the profit 
motive. 


What Is an Executive? 

A boy’s definition: A man who wears out 
several pairs of pants for each pair of shoes! 
What are the characteristics of the success- 
ful business man? Does he come equipped 
with these characteristics, or can he acquire 
them? Merle Thorpe in Management Re- 
view points out four qualities of successful 
management: 1. The ability to visualize. 
2. The ability to organize. 8. The ability to 
deputize. 4. The ability to supervise. 

Mr. Thorpe based his conclusions on a 
study of men who have arrived and are 
recognized leaders in the business world. 
Such men have the faculty of seeing a com- 
pleted project before the first spade of dirt 
is thrown. They have a knack of placing 
workers in the right spot so as to get the 
best job done in a minimum of time. They 


Business Facts of Life 


‘What is Management’s role?” 


Part Ill of a series on American business 


By JESSE H. EILAR, Economist 


have the faculty for laying out job responsi- 
bility and of injecting spirit into workers. 


Challenge Never Greater 

A new, hard science of management is 
evolving in a process of gradualism that is 
increasing its tempo. The captains of indus- 
try in the post-Civil War Era had one motive 
to show a profit. The New Management has 
a new responsibility of creating jobs as well 
as goods, and of controlling the old boom and 
bust cycle by wise planning and understand- 
ing of markets and men. In short, he is to 
be an Industrial Statesman, psychologist, 
philosopher, and crystal ball expert. 

The stirring challenge to management to- 
day is the dedication of their acknowledged 
and hidden assets to the widest possible dis- 
tribution of the best goods and services. 

The greater the store of hidden assets 
within management’s storehouse the higher 
the premium that is offered him to come out 
and assume his position in a hungry economy. 
An industrial president recently asked me 
why the colleges don’t turn out more 
“$50,000 a year men.” 


Personal Philosophy 


If you chance to meet some calm, unruffled 
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. . » Management has a new responsibility of creating jobs as 


well as goods and of controlling the old boom and bust cycle.” 


manager whose back-breaking responsibili- 
ties are no secret, you will discover that deep 
down inside he is supported by a personal 
philosophy of life that holds him up. Manage- 
ment along with the rest of us has a choice 
of three philosophies to list among the assets 
for today. 

First of these philosophies can be called 
the doctrine of Automatic Progre 

It implies that in spite of what you do 
everything is bound to come right because 
And yet the 
pages of history are strewn with the wreck- 


it is so written in the stars. 


age of civilizations that have gone down on 
the rocks infested while listening to the 
music of the mermaids of this comfortable 
philosophy. 

Then there is another philosophy—that of 
the Communist prophets of doom and dis- 
aster if men are left free to find their place 
in the sun. Paid agents of the Kremlin 
preach from every cell the doctrine of the 
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withering away of the free state. They 
preach that the free state is doomed to wither 
away and to be placed in the museum along 
with the bronze axe and the spinning wheel. 

This is the Un-American philosophy of 
defeatism. 

American management, however, operates 
under the American philosophy of achieve- 
ment. This was dramatized in the life of a 
tall, gaunt man who signed his name “A. 
Lincoln.” He went from log cabin to the 
White House, from oblivion to the Hall of 
Fame. He typified a philosophy of achieve- 
ment against all obstacles because he was 
guided by principle. 

As his problems and commitments grew, 
he grew with them. He was always a bit 
bigger than the problem at hand. 

The Index of Your Size is your GROWTH 
FACTOR! That is management’s greatest 
of all hidden assets—the ability to grow 
ahead of a growing economy! 

















Windows to let in the sales 


Springtime is an excellent time to put new life in window and counter displays; 


time and effort in neat arrangement of accessories is an excellent investment 


S you read this article imagine for a 
minute that you are a customer instead 
of the proprietor of your service shop 

or department. Go out and look at your 
counter and window displays. Ask yourself 
while you do so, “‘Are they neglected? Or do 
they contain clean, eye-catching merchandise 
that tells the world literally, ‘Buy me right 
now !’”’ 

Nobody knows exactly how much addi- 
tional trade is attracted by window displays, 
but it is a fact that this is an important ad- 
vertising medium. For the owners of. all 
types of stores and shops in the automotive 
field spend millions every year for this pur 
pose alone. They know it creates interest, 
good will, and sells merchandise and services. 
Their balance sheets prove this. 


Make a Fresh Start 

Springtime is an excellent time to make a 
fresh start. Your place of business will look 
even more sparkling bright if it is built 
around large, good looking display windows. 
Bear in mind that your windows have a di- 
rect influence on your regular customers and 
transient purchasers. They will stay with 
you, purchase more of their automotive mer 
chandise from you, and be far more likely to 
pass good will along also, if you keep them 


on the alert with your attention getting win- 
dows, and get them in the habit of noticing 
these displays. 

If you are thinking “an artist and pro- 
fessional window trimmers are beyond my 
business budget,’’ don’t let this discourage 
you because you can do a good job on your 
display windows yourself. You need to select 
the right merchandise, add the proper ac- 
cessory materials, and arrange the two 
properly. 

Start by asking yourself, what merchan- 
dise do I have that is most seasonal or most 
worth pushing? This is what belongs in the 
window while other articles do not, because 
you are setting up the display for just one 
reason—to attract people into buying the 
merchandise it features. So, if it is cluttered 
with too many items that have little signifi 
cance, the observer’s eye will slide right by. 

You can also obtain this effect by display- 
ing articles that are unusual enough to al- 
most force the passerby to stop and study 
them. Then, if your selected merchandise is 
set nearby, when one is looked at the other 
will be noticed automatically. For example, 
one operator achieved this by featuring a 
tire with an unusual longevity record that 
was owned by a motorist in his.town. He 

(Continued on page 78) 
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What happened at Daytona? 


Noted racing authority and columnist Don O'Reilly gives 


on-the-scene report of last month's Speed Weeks ‘trials 


“ROM practically any standpoint, new 
records went into the book at Daytona 
Beach this year. The eighth annual Day- 

NASCAR's interna- 

tional Safety and Performance Trials—cov- 


tona Beach show 


ered the two-week period Feb. 3-18. 

From an attendance standpoint, a new two- 
week mark was established through the per- 
formance trials and then into the three major 
races themselves. Heavy crowds lined the 
beach for the various runs. Throngs put at 
nearly twice that of the previous year sat 
in on the Modified-Sportsman, the Convert- 
ible and the Grand National championship 
race events over the beach-road course. 

Performance-wise, no less than thirty rec- 
ords were eclipsed or established, beginning 


Trio shown below are, from left to right, 
Paul Goldsmith, Henry Yunick, Mauri Rose 


with the “Century Club” runs for the “Man 
on the Street” 
National itself. 

Factory-backed participation was more ex- 


and ending with the Grand 


tensive than ever. Ford Division had Joe 
Mackay from Dearborn and a number of en- 
gineers working with Peter DePaolo Engi- 
neering. Mercury operations were handled 
by Bill Stroppe and associates. 

Vince Piggins and Mauri Rose were the 
Chevrolet factory men cooperating with two 
complete operations—the Henry Yunick ga- 
rage where the straightaway speed trials cars 
and Corvettes were tuned, and the temporary 
headquarters of the Atlanta, Ga., Chevrolet 
racing team, headed by Hugh Babb. 

(Continued on page 116) 


From left: Ray Nichels, S. E. Knudsen, Har- 
ley Earl, “Cotton” Owens, and Bill France 








BP MODEL Deedy Allan 
is shown admiring the 
handsome award offered 
by Perfect Circle Corpo- 
ration to NASCAR's 
grand national champion. 
The silver and ebony tro- 
phy was awarded to Elzie 
"Buck" Baker, the first 
driver to have his name 
engraved. For permanent 
possession the winner re- 
ceived a nine-inch mini- 
ature trophy. 


4@"GIDDYAP, MULES". 
That is what car salesman 
O'Hara is heard to shout 
as he urges a pair of 
burros down a_ busy 
Omaha street at a slow 
four miles per hour. He 
decided on this mode of 
transportation when his 
driver's license was sus- 
pended temporarily for 
traffic violations. When 
asked about his feelings 
on the subject, he dryly 
commented, "Oh well, a 
fellow can't do much 
better during rush hours 
in a car”, 

















PB VOLKSWAGEN shown at the right has a 
giant key projecting from the rear engine ven- 
tilator. The driver probably was kidded by his 
friends about the smallness of the car when he 
bought it. To show them that he could take 
their kidding with a good sense of humor, he 
had the key specially made to make the car look 
like a ol “wind-up” toy. 


* 


AONE HORSE POWER FOR ‘57. Horse-drawn 
cars are getting to be a common sight on the high- 
ways of Britain nowadays. Shades of yesteryears 
are recalled when the old gray mare was called in 
to help out this British motorist, caught in a squeeze 
by the rationing of gasoline in England. His 
pleasure jaunt came to an abrupt end when he ran 
out of fuel on a lonely country road. 


@ LATEST PARIS CRAZE? No such thing. The leg 
art shown at the left is being worn for safety's sake 
and not for fashion's whim. The leg bands have 
“cats eyes’ to make the pedestrian visible in the 
headlights of automobiles. Although “cats eyes’ 
for pedestrians are not brand new, maybe this ar- 
rangement will open the way for more decorative 
designs. 











INDEPENDENT GARAGE 
£ OWNERS OF AMERICA, INC, . 





PERSONALIZED 


THE 160 


” ~ SERVICE 


i" 





National Convention 
June 20-23 for IGOA 


All independent automotive 
manufacturers and wholesalers 
will be invited to attend the 
National Convention of the In 
dependent Owners of 


] Toledo, 


announced — by 


Garage 
America, June 20-23, ir 


Ohio, it was 


IGOA's Board of Directors re 
cently 
“Our association is nearly two 


vears old,” 


4, IGOA 


pointed out 


Ralph Jame 
executive director, 
“We are 
tion, and have 
within the 


a grass roots organiza 


sprung from 
industry. We 
to strengthen the chain of auto 


motive 


want 
distribution, of which 
we independent garage owners 
are an important part. But we 
need help—immediate help. Our 


members, with their jobber 
will contact automotive service 
industry manufacturers, asking 


them to cooperate with us,” 
James concluded. 

The semi-annual meeting wa 
the first attended by members 
of IGOA’s Advisory Council, the 
appointment of which was an 


nounced recently. Present for 
the Tulsa board meeting were: 
J. L. Wiggins, executive vice 
president of National Standard 
Parts Association; James A. 
Wheatley, Jr., sales manager, 
Grey-Rock Div., 
Manhattan, Ince.; 
Bushyhead, 
Moog 


Raybestos 

James B. 

vice-president of 
Industries; Cliff 


sales, 


060 











Dealers paid tribute to William L. Hughson (2nd from left), San Francisco 


Ford dealer, by means of "This Is Your Life" 


narrative. Sketch took place 


at meeting of 30 Year Club during recent NADA convention on west coast. 
Henry Ford II, Ford Motor Co. president (left); Hughson's partner Earle 
Dahlem; and Benson Ford, Ford vice pres. (right), attended program. 


Storey, sales promotion mana- 
ger, Perfect Circle Corporation ; 
and T. L. Camp, general mana- 
ger, Federal-Mogul Service Di- 
vision, Federal-Mogul Corp. 


Commercial Credit 
5th Annual Report 


Commercial Credit Company’s 
forty-fifth annual report cover- 
ing its operations for 1956 com- 
pared with the four previous 
years was released recently by 
Kk. C. Wareheim, Chairman of 
the fjoard; A. E. Dunean, 
Founder Chairman, and E,. L. 
Grimes, President. 

Consolidated net 
$26,478,671 for 
than for any 


income was 
1956, 
previous year in 
the Company’s history, com- 
pared with $26,184,930 for 1955, 
and $24,228,773 for 1954. 
The report 


larger 


then went on to 
note that volume of motor re- 
ceivables acquired by the finance 
companies during 1956 was 
$749,433,539, 


compared with 1955. 


down somewhat 
The regis- 


strations of nev’ passenger and 


commercial cars during 1956 de- 
creased relatively more than the 
Company's volume, the report 
added. The outstanding motor 
retail and farm implement re- 


ceivables on December 31, 1956 
was $768,538,948, compared 


with $686,411,756 at the end of 
1955, an increase of 
mately 12 per cent. 


approxi- 





New air cleaner for fuel injection 
engines has been developed by AC 
Spark Plug division of GM. The 
cleaner is held here by Twyla Webb, 
pretty AC employee. 
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News of Automotive Education 





Machine Shop Subject 
Of Van Norman School 


Modern machine shop tech- 
niques in engine rebuilding and 
the practical operation of a com- 
plete brake shop are 
being featured in one-week 
training periods during 1957 by 
the Van Norman Automotive 
Equipment Co. 

This firm has announced that 
Training Center for 
automotive shop me 
chanics has been established in 


service 


its free 


service 


a special room at the Van Nor- 
man Springfield factory’ in 
Mass. A staff of Service Engi 
neers will conduct the schooling 
project and instruct in all 
phases of practical machine shop 
operation. 

There will be no charges to 
automotive wholesaler or fleet 
shop personnel for the training 
courses. Only transportation to 
and from the factory and lodg- 
ing while in Springfield must be 
arranged. 
scheduled for 


being 
l5th to 


Classes are 


April 





a 
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20th; May 13th to 18th; Septem- 
ber 16th to 2lst and October 
14th to 19th. 

Reservations for attendance 
can be made by writing direct 
to Van Norman Automotive 
Kquipment Co. Training Center, 
Springfield 7, Mass. 


’ 


Automotive Students 

To Study “Dream” Car 
University of Michigan auto- 

engineering 

$100,000 experimental 

car to study—made 


motive students 
have a 
available 
to them by the Mercury Divi- 
sion of the Ford Motor Com- 
pany. 

Called the XM-800, it is a 
low-slung “hardtop” coupe first 
displayed at national automobile 
1954. 
cross between a sports car and 


shows in Considered a 


a “dream car,” it has a body of 
white and copper—colored plas- 
tic and incorporates a number 
of advanced design features. 

The car has been placed in the 
136) 


(Continued on page 


Shown above is Van Norman training center located in Springfield, Mass. 











by Joseph Geschelin 
Engineering Editor 


OWERPLANTS for motor 
cars are in a state of flux 
and some major transition 


should 
years. The point is that although 


result in the next few 


the gas turbine looms strongly 
in the picture its emergence still 
may be five years or more in 
the future. In fact there is a 
strong feeling that the gas tur 
bine may find its 
applications—at the start—for 
motor trucks and tractors. Mean 
while, we can look to a lot of 
activity in the further develop 
ment of the high compression 
V-8 engine. 

Out of the welter of current 
discussion it is important to note 
that many engines now in pro 
duction may be pretty much 
near the limit of practical in 
creases in horsepower and com 
Even 1957 en 


most useful 


pression ratio. 
gines have become sensitive to 
available fuels as well as the ef 
fects a spark plug shorting and 
pre-ignition. 

Until new 
the near future, how much more 


engines appear in 


horepower increase can the pres 
ent engines tolerate? Are we 


(Continued on page 97) 
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Car Will Not Start After 
It Is Run and Is Hot 


I have a 1950 Olds “98” that 
starts fine when cold, but after 
it is run for a while and gets 
hot it does not want to start. 
I have put in a new fuel pump, 
carburetor, starter and solenoid 
on the starter, a new battery, 
new points and condenser and 
checked the timing, but it still 
doesn’t want to start when hot. 
Sometimes the starter will turn 
the motor half over and again it 
will not do anything but kick 
the solenoid out on the starter 
when it is hot. Will you please 
advise me as to what is causing 
the trouble? 

Hayward Edwards 
Bow 112 
Muldraugh, Kentucky 


pene your description of the 

trouble, it would appear that 
the starter is not getting a good 
ground. I would suggest remov- 
ing the battery connections and 
thoroughly cleaning them. 
Tighten the engine ground strap. 
The click heard in the solenoid 





is further proof of a poor 
ground. Sometimes these en- 
gines are hard to start due to 
sticky valves or the lifters hold- 
ing valves off their seats. If this 
were the case the engine would 
crank freely, but it would not 
start. 


1950 Ford V-8 Over- 
Heating Constantly 

A customer has a 1950 Ford 
V-8 that heats up in winter or 
summer. The car is in very good 
mechanical condition, uses no oil 
and has about 70,000 miles on it. 
It heats up just about to the 
boiling point but never quite 
boils. The radiator has 
boiled out twice in a good shop, 
new water pumps installed, ex- 
haust system all renewed. The 
ignition has been checked sev- 
eral times, fuel system over- 
hauled, thermostats changed and 
even removed all together. We 
took the warm-up valves out of 
the cross-over pipe and dug 
around in the block with flex- 
ible wire but never pulled the 


been 





Po 
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heads as there is no indication 
of valve trouble. We have finally 
found that we can hold the heat 
down by leaving the heater 
turned on all the time, but if the 
heat is turned down or off the 
engine immediately starts to 
warm up. When you turn the 
heater on the engine cools down. 
This would seem to indicate that 
there isn’t enough radiation sur- 
face in the cooling system hut 
that has already had a going 
over short of a new radiator. 
Ralph Randle 
Erickison’s Garage 
Remer, Minnesota 


AM inclined to think your 

trouble is in the heat gauge, 
which is not registering cor- 
rectly. I would suggest using a 
thermometer to double check the 
rater temperature. I have seen 
cases where the dash unit has 
had a poor ground, also where 
the voltage regulator was set 
too high. I would recommend 
checking the above items first. 
The little bit of air from the 
heater would have little effect 
on the cooling system. It could 
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be that when the heater is turned 
on it cuts down on the charging 
rate. As a last resource, remove 
the cylinder heads to examine 
the head gaskets. 


1953 Lincoln Is Hard 
To Start When Hot 


I have a customer with a 1958 
Lincoln which is hard to start. 
We installed new rings, refaced 
valves and heads, expanded 
pistons and deglazed the cylinder 
walls. We also installed a new 
cam shaft, new points, adjusted 
on a distributor tester and set 
In- 
stalled new plugs and a carbure- 
tor kit. The care does start bet- 
ter, but still does not seem quite 
right. 


timing according to specs. 


Bob Marocco 
Bob Marocco Garage 
Christopher, Illinois 


SUALLY, when slow start- 
ing is experienced when the 
engine is hot, the trouble is due 
to a rich mixture or the carbu- 
retor float level. In some cases 
the engines are harder to crank 
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Technical Editor 


when hot due to the piston ex- 
pansion and the crankcase oil 
thinning out. In the case of 
your Lincoln, I would suggest 
checking the starter motor con- 
dition and the electrical connec- 
tions for tightness. It is not un- 
usual for a newly overhauled 
engine to use more gas. As the 
engine breaks in, the gas mile- 
age should improve. 


Oil Leaking From ’51 
Chevrolet Transmission 

I have a problem with my 
1951 Chevrolet Powerglide which 
fluid. I removed the 
transmission and put in a new 
front pump oil seal. Since then 


is losing 


it has been using around a quart 
every 250 or 300 miles. Recently, 
I broke off the adjusting bolt on 
the band. I 
that, and put in all new seals, 
“O” rings, gasket and a new 


reverse repaired 


modulator diaphragm, After all 
this, it still leaks out 1 
every 500 miles. 
to the rear-end for it 
stays at the proper oil level. I 


quart 
It does not go 
always 


have checked the lines going to 


AND SERVICE MANUAL 


By Jack Montgomery 





have 


and 


the radiator cooler 
found no leaks. The oil always 
comes out in front of the trans- 
mission. 

Willard Rettig 
Hanover, Kansas 


‘INCE installing these new 
seals did not help the condi- 
tion, it will be necessary to look 
a little further for the cause. It 
is still possible that the oil is 
leaking at the front seal due to 
excessive runout at the front 
hub, or perhaps the hub is scored 
slightly. Also, there is the pos- 
sibility of sand holes in the case 
running from the pump to the 
housing. 
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Self-Locking Set Screw 

A new self-locking set screw 
that is said to utilize a locking 
action provided by an un- 
threaded portion of the crest has 
been introduced. The 
Lok’s advantages, according to 
the company, are that this self 
locking set screw eliminates need 
for precise hole tapping, that the 
amount of locking action can be 
controlled by changing the tap 
drill diameter, and that repeated 
re-use does not affect the locking 
action. Write: Set Screw & Mfq. 
Co. (M.A.), Bartlett, Illinois. 


Crest- 


Pump Assembly 

A new pump assembly for Du 
Pont and E. K. Co. 
Dispensers is now 
keted. 


consist of 


Bleeder 
being mar- 
The assembly is said to 
screw 


cap, 


siphon 





tube, pressure bulb, dispensing 
hose, flow control clip valve, re- 
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and connector to 
bleeder plug. The unit, is being 
offered to renew 
Pont or Kk. K. Co. Dispenser- 
Bleeders. Write: EF. K. Co. Prod- 
(M.A.), 105 West 
Philadelphia 19, 


inforcer coils, 


worn out Du 


ucts, Ine. 
Allens 
Pa. 


Lane, 


Magnetic Rack 

Magnetic tool holder called the 
“Magna-Bar” is said to provide 
full-view storage for hand tools. 





Magnets hold tools securely for 
use. The magnetic rack is 24 
inches in size and comes complete 
with brackets for shelf or wall 
mounting. Write: Magnetrode 
Corporation (M.A.), 1615 Main 
Street, Kansas City 8, Missouri. 


Lub-Air-Ator Unit 

The Schrader Lub-air-ator is 
now on the market and is said to 
offer protection of air operated 


WINDOW 


wrench, drills, tools and equip- 
ment. The Lub-air-ator, accord- 





ing to the company, is a combina- 
tion air filter, regulator and lub- 
ricator. It is said to be auto- 
matic and can be cleaned and 
serviced wihout removing pipe 
line. The Lub-air-ator is avail- 
able in 3 sizes, 4 inch, %% inch 
and 14 inch N.P. Threads. The 
filter, regulator and lubricator 
are also available as individual 
units or in pairs. Write: A. 
Schrader’s Son Division of Sco- 
vill Manufacturing Co., Inc. (M. 
A.), 470 Vanderbilt Avenue, 
Brooklyn 88, N.Y. 


Oil Pressure Gauge 

A set of oil pressure gauge and 
adaptors is being marketed 
which, according to the com- 
pany, will allow a mechanic to 
check oil pressure on many auto- 
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matic transmissions. The 31 
inch dial is calibrated from 0 to 
300 pounds per inch. 


square 





- 
cc: 


The attached six foot hose is 
equipped with a coupler for in- 
terchange of threaded adaptors, 
the manufacturer states. Of the 
ten adaptors furnished, three are 
made with ends to fit the coupler, 
the balance have various size 
threads to fit the connections of 
the different transmissions. A 
chart in the lid of box is said to 
show the various combinations 
of adaptors used for different 
transmissions. Write: 
Tools Corporation (M.A.), 8028 
28th Avenue, Kenosha, Wis. 


Snap-On 


Adjusting Tools 
Powerflite 
Tools for Reverse 
Kickdown Sand 

have been produced by 
hawk. 


pany, both tools are simple in 


Two Adjusting 

Band and 
adjustments 
Black- 


According to the com- 


operation and have trouble-free 
torque 
make proper adjustments auto- 
matically. The Band 
Adjusting Tool, it is said, can be 
used with the 
either in or out of the car and 
the use of the Kickdown and Ad- 
justing Tool does not require re- 
moval of the floor board or ac 
cess cover. Write: The New Brit- 


mechanisms, preset to 


Reverse 


transmission 
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ain Machine Company (M.A.), 
New Britain, Conn. 


Gauge Indicator 

A new gauge indicator has 
been introduced which is said to 
permit hydraulic valve lifters to 
be checked without removal from 
the engine. According to the 
company with valve in closed 
position, each valve may be 
checked by sliding the indicator 
under rocker arm and then turn- 











ing T-handle until gauge regis- 
ters a pressure of two-hundred 
pounds per inch. The company 
states that if the pressure drops 
gradually, the lifter is working 
efficiently. If the pressure does 
not drop or falls rapidly, then 
the lifter is faulty and should be 
removed for cleaning and testing 
to see if it can be re-used or re- 
Write: Ernest Holmes 

(M.A.), 2505 East 
, 3rd Street, Chattanooga 7, Ten- 


placed. 
Company 


nessee, 


Auto Body Repair 
A new product has been devel- 
oped which is said to be used for 


auto body repair work. Fibre- 
glass BodiMud, it is claimed, can 
be used to fix up holes, dents and 
uneven surfaces. According to 
the company, Fibreglass Bodi- 
Mud should be mixed with Fibre- 
glass BodiMud Hardener and 
then spread over damage area. 
After it has hardened, it can be 
sanded or beveled with a body 
file. The company claims that 
BodiMud will not shrink, cor- 
rode paint, rust out and will not 
run. Write: Fibre Glass-Evercoat 
Co., Ine. (M.A), 7220 Vine 
Street, Cincinnati 16, Ohio. 


Cap & Red Grinder 

The Sunnen CRG-500 Cap and 
Rod Grinder is being marketed 
and is used to grind the parting 
faces of the rod and cap. It is 
said to make the bore under-size 
and squares cap and rod at the 
parting line. The rods, accord- 
ing to the company, are then 
honed back to original size with 
the LBB-1300 Pin Fitting and 
Rod Reconditioning Machine. 





Precision bearing inserts can be 
used, the company states, with 
(Continued on page 148) 
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Refacing Valve Stems 
Without Removing Head 


FD KINK OF THE MONTH 
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Here is a simple and easy way to make a tool 
to reface Chevrolet V-8 valve stems without re- 
moving the head. Tool is made from two 9/16 
x ¥% inch °55 Chevrolet old style valve adjusting 
nuts, Ream both nuts with 11/32 inch reamer. 
Line up and weld together. Cut off a 11/32 inch 
pilot and press in one of the nuts. This can be 
used on any of the valves. Troubles have been 
more frequent on °57 models where rocker arm 
slips off valve and damages stem. We install air 
chuck in cylinder and remove valve spring to in- 
stall and reface valve stem. H, Glenn Frey, Shop 
Foreman, Stomps Chevrolet Sales, 1317 Shaftes- 
bury Rd., Dayton 6, Ohio. 
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Rubber Nipple in Socket 
Eases Spark Plug Removal 
To make it easier when remov- 
ing and replacing spark plugs in 
positions that are inaccessible or 
at an angle on present day en- 
gines, we insert a distributor nip- 
ple in the deep socket. When 
the plug is loosened the socket 
will lift the plug out of the well. 
Jack Wyand, 1629 Sth Ave., 
North, St. Petersburg, Florida. 


Quick Way to Remove Chevy 
V-8 Standard Shift Engine 

Here is a quick way I’ve found 
to remove a ’55 Chevrolet V-8 
conventional shift motor from 
frame. First remove the hood 
and radiator, disconnect exhaust 
pipes, remove generator and lay 
aside. Remove the heat thermo- 
stat from engine, remove starter, 
disconnect gas line to fuel pump, 
remove eight bolts at flywheel 
housing, attach chain hoist to 
engine and remove. This way 
saves the time and trouble of 
removing drive shaft transmis- 
sion and transmission linkage, 
motor mounts and clutch link- 
age. Henry Pape, 1362 Lake- 
shore Avenue, Jacksonville 5, 
Florida. 


Tool Designed to Free-Up 
‘“*Frozen”’ Speedometer Head 


A “frozen” speedometer head 
usually means removal from the 
(Continued on page 68) 
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TOP COMPRESSION RING 


was specially designed to perform where pressures 
are greatest, heat is highest, lubrication is poorest 





TYPE "98" CHROME OIL RING 


was specially designed to provide positive oi! con- 
trol for today's high-compression engines. Self- 
expanding spacer assures uniform pressure against 
cylinder wall, plus a side-sealing action on the ring 
groove. 





PC 2-IN-1 CHROME RINGS ASSURE 


for pistons, cylinders and rings! 


When you install Perfect Circle 2-in-1 Chrome piston 

rings you’re sure of double life for cylinders, pistons Don't Miss Your 

and rings because BOTH the top compression ring Doctor of Motors Clinic! 
and the oil ring are plated with thick, solid wear- Sponsored by your PC Jobber, 


resisting chrome. the Doctor of Motors Clinic is 


sa ’ packed with facts of great benefit 
To be sure of satisfied customers, install pre-seated to you. Plan to attend the next 


Perfect Circle 2-in-1 Chrome sets —designed for longer one. For your added Interest and 

life with sustained power and lasting oil economy! pe ay tae ape rome 
° " P ° movie o 

Perfect Circle Corporation, Hagerstown, Indiana; 500-Mile ? tiga sescricnets aaah eta 

The Perfect Circle Co., Ltd., 888 Don Mills Road, 


Don Mills, Ontario. 


PERFECT CIRCLE 


2-IN-1 CHROME PISTON RINGS Preferred by more people than any other brand 
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Shop Kinks eo © © © Cc lof Continued from page 66 


car and disassembly to free it 
up. Here is a tool I have devised 
to free-up the speedometer heads 
without the necessity of removal 
from the car. Grind the end of 
a 4-inch blade screwdriver to 
the same size, shape and length 
as the end of the speedometer 
cable. Disconnect the speedom- 
eter cable from the head and 
lubricate the speedometer head 
and then insert the tool. By 
working the tool back and forth 
the speedometer can be worked 
free and an often difficult and 
time-consuming job is made fast 
and easy. Harold Myers, Kenney 
Motor Company, Lawton, Okla- 


homa., 


Way to Repair Worn Pump 
Linkage on Ford Carburetor 
Where worn pump linkage is 
encountered on Ford two-barre] 
carburetors, we have solved the 


vat 
fity=Frace 


_ 
’ 
wit) 
) 


PLUNGER 





inch flat 
welch plug and cut a slot init. 
Install it round 
pump arm and the spring. When 
the carburetor cover is installed, 


problem by taking a 


between the 


it preloads the spring thereby 
moving the pump plunger im- 
mediately on the throttle open 
ing. We have also adapted this 
principle to others not having it 
originally. Phil H. Darner, P.O. 
Box 146, Riverbank, California. 
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Tool Designed for Pulling 
Balancers and Timing Gears 
I have designed a tool for use 
as a puller for Chevrolet’s Har- 
monic balancers and steel timing 


YIN. USS NUT 
A 

(Se 

Y 


FLAT WASHER, 
WELDED 


Use an old hollow shaft, 
cut a rod 5 inches long and 
weld a flat washer to one end. 
Then put *% copper tubing in 
center and fill with 

this as a slide knocker. Screw 
the threaded end into harmonic 
balancer and with one good 
knock it will fly off. Use the 
same for removing steel timing 
gear. Allan R. Fisher, c/o Foley 
Chevrolet Company, 957 Broad 
Street, Newark, 


years. 


" 
0 


lead. Use 


New Jersey. 


Penetrating Oil Loosens 
Stuck Valve Lifters 

I’ve found that in removing 
hydraulic lifters from 
Oldsmobiles and in freeing the 
ones that are stuck from carbon 
and corrosion, it is a good idea 
to soak lifters with penetrating 
oil. Then turn each one with 
your fingers while holding a 


valve 


piece of steel wool around outer 
edge of lifter, until all carbon 
is removed. The lifter can then 
be pushed out of the motor block 
with your finger. Charles V. 
Myers, 256 Chestnut Street, 
Lakewood, New Jersey. 


Easy Way to Solder Field 
Leads to Starter Post 

I have found an easy way to 
hold the field leads, solid to the 
post on a starter, while they are 
being soldered. Take approxi- 
mately 7 inches of '«¢ welding 
shape. 


rod and bend into a V 








Sharpen points, place points on 
leads and wedge closed end 
against case. This method is es- 
pecially good when the fields are 
not removed, as the leads have 
to be bent to replace the new 
post. W. EB. Wilson, 932 Roose- 
velt Street, Kingsburg, Cali- 
fornia, 





be returned. 





If you have an original idea for a special tool, a 
short cut on a job or any trick of value to others, 
write it down and if necessary make a rough sketch. 
Just make it clear. Send it to Motor Age. If your 
Kink is used it may bring you $7.50 or $25. All en- 
tries become the property of the Chilton Company. 
Because of the quantity of entries sent in, none can 
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No question about the right way to start customers off to a 
smooth-driving future—sell them Quaker State! It’s the years- 
ahead, Pure Pennsylvania Motor Oil, best for high compres- 


sion engines and great for business. Satisfaction by the quart! 


QUAKER STATE OIL REFINING CORPORATION, OIL CITY, PA. « MEMBER PENNSYLVANIA GRADE CRUDE OIL ASSOCIATION 
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BODY SHOP TIPS 
are worth 


$7.50 


If you’ve developed an idea that 
has helped you to do body and 
fender work or painting better 
or faster, it may be worth 
money. Jot down the idea and, 
if necessary, make a rough 
sketch. Sometimes a snapshot 
will help. Just make the descrip- 
tion of your BODY SHOP TIP 
clear, and if it is used, you'll 
receive a check for $7.50. 











Aluminum Foil Used for 
Insulating Inside of Car 
Recently while servicing out 
new cars, I hit upon the idea of 
using Aluminum Wrap to help 
insulate the car’s inside. Most 
of the cars come with floor mats 
in the trunks which give an 
opportunity to check for any 
holes that are not filled after 
tightening the bolts and filling 
holes. Two rolls of Aluminum 
Wrap, 18 inches by 25 feet, are 
unrolled and laid down from the 
front to the end of the trunk. 
The floor mats are then re- 
placed. The aluminum keeps the 
moisture from coming through 
and damaging the floor mat. 
Andrew Foglia, 
Co., Woodland, Washington. 
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Neil Motor 


Notched Pipe Installs 
Tough Hood Springs 

For hooking of tough springs 
such as the hood springs on the 
49 through ’52 Chevrolets a %% 
inch steel pipe is used. For the 
hooking of larger springs a 
larger pipe may be selected. In 
cutting the notch do not cut over 
half way through the pipe for 


strength. Don Starbuck, Star- 
buck’s Garage, Shattuck, Okla- 
homa. 


Paint Paddle Used For 
Packing Caulking Compound 
A paint paddle with the end 
rounded makes a handy tool for 
packing caulking compound in 
cracks and behind top drip 
mouldings to stop leaks. To pre- 
vent the paddle from sticking to 
the caulking compound, wet a 
rag with solvent and rub over 


the end of the paddle. Aubrey H. 
Whitesell, M. W. Whitesell’s 
Service, 1005 Sherwood Avenue, 
Waynesboro, Virginia. 


Brass Mesh Used To Rub 
On Hot Tinning Compound 

I have a tip that most body- 
men may have not found yet. 
Most of us use steel wool to rub 
on hot tinning compound in 
preparation for leading in a 
spot. The steel wool rusts and 
burns very easily and deteri- 
orates rapidly. I have found that 
a reguiar household copper or 
brass mesh, used for pots and 
pans does the job fine. The non- 
steel metal does not burn or 
rust. After it is saturated with 
flux it goes on and on without 
any additional dipping for flux. 
Wes Stedman, Wes’ Garage, 205 
Jefferson Street, Red Bluff, Cali- 
fornia. 
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B.M.O.C.* 


from 
Rochester 


+ BETTER MAN ON CARBURETORS 
BECAUSE HE'S BETTER TRAINED 
AT A GM TRAINING CENTER! 


There’s no secret to carburetor service success! Train- 
. , . 

ing’s the answer... and the world’s most thorough 
carburetor training is yours for the asking at any of 
30 GM Training Centers. 


Rochester-UMS carburetor courses give you the 
whole picture . . . from basic principles of carburetion 
right on up through timesaving on-the-car adjust- 
ments. Topnotch carburetor experts work with you 
at every step of the way ... show you how to make 
every minute pay. You'll come out a B.M.O.C,! 


To get the benefit of the finest carburetor service 
experience and facilities you can find anywhere, free, 
write: Service Department, United Motors Service 


Div., General Motors Corp., GM Building, Detroit 
2, Michigan, or ask your Rochester representative, 





(Right:) Rochester-UMS Instructor Herb Hoehne has spent 33 
years in automotive service. Here Herb brings a Training 
Center group up to date on latest carburetor developments. 
Take advantage of expert advice like this... there's a GM 
Training Center near you: Atlanta, Boston, Buffale, Char- 
lotte, Chicago, Cincinnati, Cleveland, Dallas, Denver, 
Detroit, Ei Paso, Houston, Jacksonville, Kansas City, Los 
Angeles, Memphis, Milwaukee, Minneapolis, New Orleans, 
Oklahoma City, Omaha, Philadelphia, Pittsburgh, Portland 
(Ore.), St. Louis, Salt Lake City, San Francisco, Tarrytown 
(N. Y.), Union (N. J.), and Washington, D. C. 


Over 15,000,000 cars 
on the road are equipped with 





ROCHESTER PRODUCTS DIVISION OF 
GENERAL MOTORS, ROCHESTER, H.Y. 
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1956 New Passenger Car Registrations by Makes by States® 





STATE | 
AND MONTH : itac | rolet ler 


Cad- | Chev- | Chrys- nena | i Mer- | 


Alabama 
Arizona 
Arkansas 
California 
Colorado 
Connecticut 
Delaware 
Dist. of Columbia 
Florida 
Georgia 
Idaho 
IMinols 
Indiana 
lowa 
Kansas 
Kentucky 
Louisiana 
Maine 
Maryland 
Massachusetts 
Michigan 
Minnesota 
Mississippi 
Missouri 
Montana 
Nebraska 
Nevada 


New Hampshire 





New Jersey 
New Mexico 
New York 
North Carolina 
North Dakota 
Ohio 
Oklahoma 
Oregon 
Pennsylvania 
Rhode Island 
South Carolina 
South Dakota 


Tennessee 








Texas 

Utah 
Vermont 
Virginia 
Washington 
West Virginia 
Wisconsin 
Wyoming 
40106| 11866) 120111| 10066] 
60331 15354) 162989 a 


620371| 132062) 1965390/117313) 
Terere) 141038 1640681 186468 


Total 


December, 1966 
Total 


December, 1965 


Total 


12 Months, 1966 
Total 


12 Months, 1955 





* Data from_R. L. Polk & Co. 


nental 


| Olds. Pack- 
cury | Nash | mobile} ard 


402) 


198 
1422 
72| 
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389| 2607) 
34027 

167) 

2593, 

243, 
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6217 
188) 
3117) 
170 
2688 
478 
6670 
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627) 


149; 9327 19685) 138357, 1172) 3235) 20635, 7377 

vile 10176, 20707, 144526 2668, 4068 29802 6971) 51566, 3971 

1864 1 

es) 118062 io ee 43212 — on — 
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8 
3672 os! 6427) 180 
7 


00766 220208 1375343) 30529 42598 274603, 84576/437896 28396 483756 


Stude-| Misc. 


| baker | Dom. 


| Ply | Pon- 
mouth| tiac 


5652 


nd 
4598 
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os 
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43649 
$0329 





647352 
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3 GUIDES TO GREATER PROFIT! 


--- in Your Service Department 











oo — 
VIEW -FINDER MIRROR provides drivers greater visibility, less glare! A flick 


of the finger automatically places ‘“View-Finder"™ Mirror in correct position for day or night driving! 





* 








REMOTE CONTROLLED OUTSIDE MUERRO!R. 5s adjusted from 


inside the car! Customers like the way Guide's Outside Mirror adds distinction to their cars! 











AUTRONIC-EWE “sees” approaching headlights, signals other drivers to dim their bright lights by automatically 


dimming yours! Autronic-Eye adds safety and value to a car! 


Here are three Guide accessories that mean represent more than fifty years’ experience 
greater safety and convenience for your in the accessory field. 
customers, higher value on their cars—greater 


profits for youl These Guide products—designed specifically 


for easy installation—are profitably desirable 
Guide's new “View-Finder” Mirror, Remote items in your service department! Guide prod- 
Controlled Outside Mirror, and “Autronic- ucts spell customer satisfaction. And that spells 
Eye” are products of constant research, and higher sales, greater profits! 


| CEmemar | 
° [soroes 
Cuitle Lamp. BRIGHTEST NAME IN LIGHTS 


GUIDE LAMP DIVISION © GENERAL MOTORS CORPORATION © ANDERSON, INDIANA 
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Current Passenger Car Price, Weight and Body Table 


Following are prices at factory for cars with standard equipment as of February 26, 1957. 


State or local taxes, transportation and finance charges and optional equipment are extra. 





AMERICAN MOTOR 
HUDSON 


Sedan, 4d 

Hollywood, 2d 
Custom | | 
2697 | 243 
27861 | 240 


| 


METROPOLITA N* 
Hardtop 1 


jar 
Convertible 


Sedan, 44 
Hollywood, 24 


Seda lan, 4d 
Ctry, Club, 2d 
hm. © 


2620 
2604 
2697 
2761 


| 
| 


a mad 2d 


RAMBLER 
DeLuxe 6 
Sedan, 4d 


Sta, Wagon, 4d 
+ any b 4 
Sedan, 4d 

Hard Top, 4d 


Sta. Wagon 
Hat. Sta Wap 4 4d 


CHRYSLER CORP. 
CHRYSLER | 


2611 
2671 
2931 
3264 


3392 
3426 
| 3408 


3809 
| 3836 
| 3889 
| 4242 
Twn, & Ctry. | 4342 
300C | 
| 4613 
| 4013 


Hardtop, 2d 
Conv. Coupe 


DE SOTO 
Firesweep 
Sedan, 4d 
Sportsman, 2d 
Sportsman, 4d 
Sta. Wagon, 2s 
Sta. Wagon, 3s 
Firedome 
Sedan, 4d 
Sportsman, 2d 
Sportsman, 4d 
Conv. Coupe 
Fireflite 
Sedan, 4d 
Sportsman, 2d 
Sportsman, 4d 
Conv. Coupe 
Sta. Wagon, 2s 
Sta. Wagon, 3s 
Adventurer 
Sedan, 2d 
Convertible 


DODGE 
Coronet 6 | 

Club Sedan 2162 «173 

Sedan, 4d 2237 | ‘+179 


aaa baal 
2004 | 236 | 2840 


2335 


m6 


(CHRYSLER | 


DODGE, Cont'd 


Convertible 
Coronet 0601 
Club Sedan 
| Convertible 
Royal V8 
| Sedan, 4d 
Lancer, 2d 
Lancer, 4d 
Cust. Royal V8 
Sedan, 4d 
Lancer, 2d 
Lancer, 4d 
Convertible 
Sta. Wagons 
Suburban, 6p 
Sierra, 6p, 2 st. 
| Sierra, 9p, 3 st 
Cu. Sier., 6p, 2st. 
| Cu. Sier., 9p, 3st. 


| 
IMPERIAL 
Southampt., 2d 
| Sedan, 4d 
Southampt., 4d 
Crown imp. 
| Southampt., 2d 
Sedan, 4d 
Southampt., 4d 
| Conv. Coupe 
Le Baron 
Sedan, 4d 
| Southampt. 4d 





2 ‘PLYMOUTH 


Plaza V8* 
| Bus. Coupe 
| Club Sedan 
Sedan, 4d 
Savoy V8 
| Club Sedan 
| Sedan, 4d 
Coupe 
Sport Sedan 
Belvedere V8 


Conv. Coupe 
Suburban V8 
Deluxe, 2d 
Custom, 2d 

| Custom, 4d 

| Sport, 4d 
Fury V8 

Sport Coupe 


CONTINENTAL 
Hardtop 


FORD* 
Custom V8 
Bus. Tudor 
Tudor 
Fordor 
Cust. 300 V8 
Tudor 


Fordor 
Fairlane V8 
Club Sedan, 2d 
Town Sedan, 4d 

Victoria, 2d 
Victoria, 4d 
Friane 600 V8 
Club Sedan, 2d 
Town Sedan, 4d 
Victoria, 2d 
Victoria, 4d 
Sunliner 
Sta. Wags. V8 
Ranch 
Del Rio 
Ctry. Sed., 6p 
Ctry. Sed., 9p 
| Ctry. Squire 
Thunderbird-8 
Convertible 
Hardtop 





FORD MOTOR CO. 


BODY 
MAKE 


| 


CORP. cont'd 


181 
187 
188 
194 
207 


240 
265 


3620 MERCURY 
3606 | Monterey 
3690 | Sedan, 2d 
| Sedan, 4d 
3690 | Phaeton, 2d 
3670 Phaeton, 4d 
3760 | Convertible 
3810 | Montclair 
Sedan, 4d 
3830 | Phaeton, 2d 
3930 Phaeton, 4d 
4015 Convertible 
| 9960 | Trpk. Cruis. 
4030 | Sedan, 2d 
Sedan, 4d 
Conv. Cruis. 


2618 
2697 
2615 
2626 
2047 


4321 | 
4416 
4416 


4817 
4945 
4945 
6123 


6268 
6258 


| Montclair 
| Sta. Wagons 
| Commut., 2d, 


I am 24, 


Col Bk 4d 


BUICK 
Special 40 


78 4 
Hh Riv. Est. Wag. 


| Century 60 
186 3505 | Sedan, 
\ ae 2d 
iviera, 4d 
a 2405 | 3686 Conv. Coupe 
191 | 2569 3840 Riv, Est. Wag. 
200 Super 50 
| Riviera, 2d 
| 214 Riviera, 4d 
Conv. Coupe 
Roadmastr. 70 
Riviera, 2d 
| Riviera, 2d, A 
682 Riviera, 4d 
| Riviera, 4d, A 
Conv. Coupe 





CADILLAC 
Series 62 

| Coupe 

| Sedan 

| Coupe de Ville 

| Sedan de Ville 
Convertible 
Eldo. Seville 

_ Eldo, Biarritz 

| Series 60 

| Special Sedan 
Series 75 
Sedan, 8p 

i Limousine 


CHEVROLET® 
One-Fifty V8 
Utility Sedan 
Sedan, 2d 
Sedan, 4d 
3693 «Sta. Wag., 2d 
Two-Ten V8 
3134 =Sedan, 2d 
3299 Delray Coupe 


i ij 9 


6p 
, 6p 
| Commut., 4d, Op 2812 
6p 
id, Op 
id, 9p 


2362 
2412 
2453 
2624 
2716 
2772 
2684 


2932 
2966 


3044 
3271 


3372 


1799 
1902 
1960 
2191 


2019 
2056 





‘ 

| 

\ BODY 

| MAKE 
AND 

MODEL 


| Totens Taxes and 


| aoe Charges 


| Delivered Price at 


List Price at 
| Factory inctuding 


Federal Taxes 
| Federal Taxes 


Factory without 





2660 
2704 
2780 
2987 
3047 


3875 
3915 


3370 | 
3890 
| 4036 


| 3925 
3900 
3905 . Sedan, 4d 
4010 | 


| 4005 
4015 


| 4116 
| 4196 


4240 


0 | GENERAL MOTORS corp. 


r Cus. Bon. Cpe. 


GENERAL MOTORS, —— 
‘CHEVROLET, | 
207 | 2274 


Sport Coupe 2085 209 2304 
Sedan 


2370 
| Sta. Wag., 2d 
| Sta. Wag., 4d 
| Sta. Wag., 9p 
| Bel Air V8 


2663 





| Convertible 
Sta. Wag., 4d 
Sta. Wag., 2d 

Corvette V8 
| Convertible 


‘OLDSMOBILE 
Series 88 
Sedan, 2d 


Holiday Cpe. 

| Holiday Sed. 

| Convertible 
Fiesta Sed. 

| Fiesta 





| Holiday Cpe 
Holiday Sed. 
Convertible 
Fiesta 
ts Series 98 
edan, 4d 
Hoe vad Cpe. 
| Holiday Sed. 
| Comentate 


bowriac 
| Chieftain 
| Sedan, 2d 
| Sedan, 4d 
| Catal. Cpe. 
| Catal. Sedan 
Sta. Wag., 2d 
Sta. Wag., 40 
Super Chief 
Sedan, 4d 
Catal. Coupe 
Catal. Sedan 
Sta. Wag., 4d. 
Star Chief 


Cust, Cat. Cpe. 

Cust. Cat. Sed. 
| Conv. Coupe 
Sta. Wagon, 2d 
Sta. Wagon, 4d 





| 6318 


1x3 | STUDE.-PACK. CORP. 


4565 
4595 


4620 


4655 
4730 
4810 
4930 


2933 


| Sta. Wag., 4d. 3083 


| STUDEBAKER 
| Champion 
Cus. Sedan, 2d 
Cus. Sedan, 4d 
DeL. Sedan, 2d 
DeL. Sedan, 4d 
Commander 
Cus. Sedan, 2d 
| Cus. Sedan, 4d 
| DeL. Sedan, 2d 
| Del. Sedan, 4d 
President 
| Sedan, 2d 


2173 
2246 
2295 


2358 | 
214 (2407 
225 2539 


Silver Coupe 188 
Silver Coupe 2059 204 
Golden Hatop. 270 
Sta. Wagons 
Petham 206 
Parkview 221 
Provincial __. 226 
Broad 233 


| 
2142 | 
2263 
3182 


2382 
2505 
2561 
2666 








* Prices of 6 ¢ 
8 cyl. models. 


1, models are $93 less than 


® Prices of 6 cyl. models are $100 less 


than 6 cyl. models, 


* F. O. B. coastal port of entry. 
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Your old, worn-out chisels and punches are 
worth $5 on this new S2.49-0% set 





SPECIAL 


TRADE-IN OFFER 


From March 15 to May 15 your Snap- 
on man will give you a generous trade- 
in allowance of $5.00 for your old, 
worn-out tools on a brand new Snap-on 
chisel and punch set. Take advantage 
of this low-cost way to weed out those 
old “has-beens” — get this bright new 
set of clean-cutting, sure-driving Snap-on 
chisels and punches that will handle over 
90 percent of your chisel-punch jobs. 








Here’s why you're time and money ahead with Snap-on: 


Special steels scientifically 
heat-treated for long life 


The special alloy steel is heat-treated under con- 
trolled atmosphere for uniform hardness. Chisel 
and punch heads are then induction-drawn under 
electronic control to reduce hardness to just the 
right degree. The result is a controlled-mush- 
rooming, long-life striking surface. 


70-degree chisel edge cuts better, 
stays sharp longer 

Exhaustive tests by Snap-on engineers 
show that by shaping cutting edge to 
a 70-degree angle, the chisel cuts bet- 
ter, stays sharp longer. 





ATTENTION SHOP OWNERS AND SERVICE 
MANAGERS: Let your mechanics know 
about this money-saving offer. Tear out 





this ad and pass it on te them. 











Sup PG ety 4 


TE CROCE OF UTTER CAINS 


New Octo-Square shape for firm, 

comfortable grip 

Snap-on chisels and punches are 

square-shaped with beveled corners to 

give user a better, more comfortable 

surface for firm control, greater safety, 
ent tool from rolling out of 


hold-tight kit bag 


New kit bag folds easily to fit the pocket — has 
a transparent flap which keeps tools from drop- 
ping out. 


Get full details on this trade-in offer the next 
time your Snap-on man calls, or be sure to write 
us. AND REMEMBER — all Snap-on tools are 
available on easy payments. 

*Snap-on is the trademark of Snap-on Tools Corporation. 


SNAP-ON TOOLS CORPORATION 


8036-C 28th Avenue + Kenosha, Wisconsin 
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1957 Tune-up—Alignment Specifications 


ENGINE TUNE-UP DATA FRONT END ALIGNMENT 
VALVES IGNITION 
ra 
MAKE Operating 2 a) 
AND No. of ad FE Seat Tappet é Tim- 
MODEL Cylinders = € Angle Clearance 3 = ing $ 
Boreand = & 6 ? 2 s Caster Camber Toe-In 
Stroke a x 416 . = Deg. Deg. In. 
In « 2” ; Pa e 3 é 
E & 
ze a 5 vA x ¢ é 6 . é 
a | €£ 2 3 ¢ x Z 4% we a 
; € : 
s)Howviig wide Pad kf 
AMERICAN MOTORS CORP 
Hudson 636769 6 4x3'; 255  CA-14 30 45 Hyd Hyd 016 «6300 «3.035 8B 6b, Oto WP GN to '4P i's to 
Metropolitan 4-£61, 562 4. 2%4x344 52 Ch-14 | 45 45 OISHC .O16HC .016 30) «63.024 «118 bly 2P to 3P LoP to 144P Oto 
Nash 68-5780 68 4x3', 255 CA-14 30 46 Hyd Hyd 016 30 035 5B 6% Oto 4P '(N to 4P fy to 
Rambler 6-6710 | 6 3'.x44, 125 | CA-14 | 45 45 012H = =.016H 016 «632 «035 )=CTC 6°11’ Oto 4P 1GN to '4P , to & 
8-6720 | 8 3\4x3', 190 | CA-14 | 30 45 012H = =.014H 016 «30 «—.035 68 61" Oto 4P ‘GN to '4P (fy to 
CHRYSLER CORP 
Chrysler 8-C-75-1 8 3)4x3%) | 285 AL-14 | 45 «| 45) «| Hyd | Hyd = .017| 31 | 035, 6B 6% | Oto1lgN | Oto t4P! A, to}, 
6-C-75-2 8 3)§x3 295 =AL-14 45 45 Hyd Hyd 017, (31 035 68 64 Oto 144P Oto 44P! fj; to ? 
6-C-76 8 4x31 326 =AL-14 45 45 Hyd Hyd 017-38 035 6B 6!5 0 to 1hoP Oto 4P! to - 
8-C-76-300 6 4x3{} 375 AL-14 46 45 .O16H =.024H O17, 38 035 4B 6h, Oto 1\)N 0 to 4oP! to /, 
De Soto 8-§-27 3iin3h) 246 AL-14 | 46 45 Hyd Hyd 017 | «31 035 «= 6B 6 hy Oto 14N Oto 4P! ito? 
6-S-26 8 3'$x3p, 270 AL-14 | 46 45 Hyd Hyd 017 | 31 035s 6B 6'y Oto 1\44,N 0 to \4P! to 
8-S-26 8 3/)n3), | 206 | AL-14 | 46 45 Hyd Hyd 017 «31 035s BB 6!» Oto 1heN Oto \4P! ', to 
8-S-26 Adventurer 68 3)ix3}) 345 | AL-14 | 46 46 Hyd Hyd 017 38) «036s GB bho Cto1),N Oto }P! /, to? 
Dodge 6-D-71,0-72 6 3x4 138 «=AL-14 | 46 46 O10H §=.010H 020 39 «3.035 «=6TC bly Oto 1\4N Oto '4P! ', to 
8-0.65, D-67-1, D-70, 0-71 6 3\in3}, 246 AL-14 | 46 45 Hyd Hyd o17 «31 035 Ss 6B Bly Oto 1h.N Oto \4P! ', to 
8-D-67-2 6 3iin3),; 269 AL-14 | 45 45 Hyd Hyd 017, 3 035 68 61, Oto 14,N 0 to \_P! to 
8-D-500-1 6 3)ix3%, 30 AL-14 | 46 46 .016H §=.024H 017 38 «036s BB 6'6 Cto tN Oto 4P! (to; 
Imperial B-IM1 8 4x3 392 «AL -14 45 | 46 Hyd Hyd 017, 3 035 6B 6h, Oto 144P 0 to 4oP! to f, 
Plymouth 6-P-30 6 3'4x4% 132 AL-14 | 45 45 O10H = .010H 020 «39 035 «#2«TC bly Oto 14)N Oto 44P' to / 
8-P-31-1 6 3%4x3 197 AL-14 | 46 45 008H =. 018H O17) 3 035 «8648 bly Oto 1h4QN ‘Oto bP! ', to 
8-P-31-2, P-31-3 8 3ihx3 216 «~AL-14 | 46 45 008H = =.018H 017 3) 035s bby Oto 14QN Oto 44P! i, to ¢, 
8-P-31 Fury 8 3()x3 200) AL-14 | 45 45 008H =.O18H 017 38) 035s BB 6!y Oto 14QN Oto \4P! (to fy 
| 
FORD MOTOR CO 
| 
Continental B-6.A 8 4x34) 300 | Ch-18 | 4544 | 454 Hyd Hyd 016 «627, 094 5B 7 %{P to 1\4P Oto 4P (, to #y 
Ford 6-57A, B; 683A, 8B; 73A,8 | 6 3% 03); 144 Ch-18 454% | 4544 .019H .019H 025 «(37 034 4B ee. LoP to 144P | Oto 144P to! 
-73A,86 68 3°%,x3)) 190 Ch-18 45% | 45), .019H .019H 015 «27 034 3B 71 LgP to 144P | Oto 1%4P to 
8-57A, 8; 68A,B8 8 3%4x3)} 206 Ch-18 46544 45), .019H .019H 015 (27 034 3B 71 VeP to 1h4oP | Oto 1%4P to 'y 
8-40A,B 68 3%4x3){ 212 | Ch-18 4645 454, .019H .0I19SH 016 «27 034 38 7°7 MeP to llyP | %4P to 1%4P 5 to % 
Lincoin 8-57A, B; 586A, 8; 60A,8; 768 8 4x3)) 300 | Ch-18 4544 | 46% Hyd Hyd 015 «27 034 58 7°12'14" Oto 4N Oto %4P jy to f, 
Mercury 8-57A, B; 68A,B | 8 3)ix3,, | 265 | Ch-18 | 4544 | 4544 |.019H |.019H 015 27 .034 | 3B 7 Ote 144N Oto 4P , tos 
8-75A | 8 4x3)) 200 Ch-18 | 454% | 454, Hyd Hyd 015 27) 034, 3B 7 Oto 144N Oto %4P iy to 
GENERAL MOTORS CORP 
Buick 6-40 8 4'.x34) | 260 | AC-14 | 46 45 Hyd Hyd 016) «21 033 «6B | 7°52 1%N | 4p \ to 4 
6-650, 60,70 8 4',"34) 300 AC-14 | 45 45 Hyd Hyd 016 «(21 033 58 7°62 1,N LP i to! 
Cadillac 6-60, 62,75 | 8 4x3% 300? AC-14 | 46 44 Hyd Hyd ow 31 035 58 q WAN to 144N  %“N to %P fs to Js 
Chevrolet 6-1600, 2100, 2400 | 6 3% x3}§ | 140 AC-14 | 31 46 Hyd Hyd 019 | 32 036 | «TC 4 oP to 144P | Oto 1P to 
86-1600, 2100, 2400 8 34403 162 AC-14 45 45 Hyd Hyd NA 30 036 48 4 LeP to ThoP | Oto 1P to \ 
86-1500, 2100, 2400 | 8 3’ 4x3 1865 AC-14 | 46 45 Hyd Hyd NA 30 036 4B q WP tolh,P Oto IP to 
86-2034 | 8 3'4x3 220 | AC-14 | 46 45 Hyd Hyd ou «628 036 4B q 0 to 1P Oto 1P 0 to 
Oldemobile 8-88, Super 68,98 | 8 4x34) 277 | AC-14 | 45 45 Hyd Hyd 016 «8630 030 5B 7 Oto 4\P iN to \P , to 
Pontiac 6-57-27 Chieftain | 8 3}4x3 227 | AC-14 | 30 45 Hyd Hyd 016 «6306 «4.0360 6B 1 VN tolN Oto IP Oto 
8-57-27 Super Chief, Star Chief; 67-28 | 8 3ijud, | 244) AC-14 | 30 46 Hyd Hyd 016 630 036 6B 1 VN tolhN Oto IP Oto i, 
STUDEBAKER-PACKARD CORP ain 
Packard 8-57L | 8 34x3% 275 | Ch-14 45 45 .024H | .024H om | 31 036 48 6 1N to 244N Oto 1P i to hs 
Studebaker 6-57G | 6 3x4% 101) Ch-14 45 45 016C 016C 020 3 031 28 6 1N to 244N Oto 1P ', to 
6-578 834434, 180 Ch-14 45 45 024H = .024H ow 3 036 4B 6 1N to 24QN Oto 1P i, to 
857H 68 3)%4"3°% 210 | Ch-14 45 45 024H =.024H ow 31 036 48 6 1N to 2\4N Oto 1P « to 
8-57H Golden Hawk 8 3,4%3°% 275 Ch-14 45 45 024H | .024H ow 3 036 48 6 1N to 24,N Oto 1P je to! 
ABBREVIATIONS AL - Electric Auto-Lite Co Ch —Champion Spark Plug Co N Negative 
1 Left only; right, 4N to KP bo Before top center H : Hot NA Not available. 
2 Eldorado models, 325 Cold HC Hot or cold P Positive 
AC A.C. Spark Plug Div CA —Champion or Auto-Lite. Hyd — Hydraulic valve lifter TC - Top center 
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Management Clinic e « Continued from page 56 


surrounded it with new tube- 
less tires that he was interested 
in pushing. Another operator, 
who wanted to push batteries, 


ranged attractively below them. 
Its also important to put a 


lot of thought in the way that 
the items are arranged in the 





obtained a series of photos from 
contained 
step by step pictures of how a 
battery is constructed. The bat- 
teries he was selling were ar- 


his supplier. These 





A bi ei Cc * 





Merchandiser 
can be assembled with this famous 
pair of 3-FOR-ALL Kits. It gives max- 
imum display with minimum stock 
for 6v. and 12v. electrical system re- 
quirements. 


window, by grouping related 
merchandise together and keep- 
ing the larger, bulky items in 
the background. Don’t feature 
too many signs, but do be sure 


at this 
Point-of- 


SALE! 


with these 3-FOR-ALL 
é6v. and 12v. 
VOLTAGE REGULATOR KITS 


You'll get plenty of profit-action in faster sales 
with these 3-FOR-ALL Voltage Regulator Kits! 
With a minimum stock of these precision engi- 
red 6v. and 12v. Regulators, you can service 
practically any car or light truck on the road. 
Millions of these famous Regulators, now in 
use as original equipment, create steady replace- 
ment demand for you. AND, they are competi- 
tively priced for today’s service sales action. 


These small, compact 3-FOR-ALL Display Kits 
make stocking easier and selling quicker as each 
Kit contains only three 6v. or three 12v. Regu- 
lators for the widest range of applications. 
Stock both—you can display both Kits together 
and get maximum profit action from this mini- 
mum inventory. Order from your supplier to- 
day. American Bosch, Springfield 7, Mass. A 
Division of American Bosch Arma Corporation. 


AMERICAN BOSCH 


ae 


and 


i> @o @ fs 





Aviation Magnetes Regulators Aircrott Engines 
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Diesel Fuel 
Uectric Motors Windshield Wipers Injection Lquipment 


that those that are needed are 
as clean and crisp as possible. 
For extra sales, it is also a good 
plan to make sure that plenty 
of light falls on all your wares. 

Decorative accessory materials 
are also of great value, and it 
will pay you to explore your 
local art supply store for this 
purpose. Here you will find all 
kinds of crepe paper in a wide 
variety of colors as well as in- 
expensive cardboard. Both come 
in many hues as well, for cover- 
ing boxes to elevate displays and 
creating decorative pillars. Cot- 
ton batting and soap flakes may 
also be put to very good use. 

Artistic designs with unusual 
materials are almost limitless: 
One service shop owner has used 
light gray string for creating 
the effect of rain by fastening 
it in parallel, slanted rows in 
his window. Another has at- 
tracted considerable attention 
with worn out bowling pins. 

This service shop owner used 
the bowling pins in groups of 
four to balance glass shelves. 
Automotive accessories of light- 
weight were featured on these 
shelves. He found that he could 
make futuristic type displays by 
drilling the pins through the 
center and fitting them together 
in odd patterns by using wooden 
dowels. 

Wide interest resulted. Cus- 
tomers were drawn to the win- 
dow and a number stayed to in- 
spect his other wares and buy. 











” 


“I'll wash and you dry! 
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“What makes customers come back for more? 


— 


LEOS GARAGE | 


AUTO REPAIRS AND Ze 


Ce ens 





~ 





They'll all come back if you give ’em the best. When it’s 
a bearing job... just tell ‘em it’s TIMKEN’! ? 


A tasty free lunch might bring ‘em in. “Timken” on every bearing. The 
But service for his car is your customer's Timken Roller Bearing Company, 
real interest. And the name that means Canton 6, Ohio. Canadian plant: St. 
tops in bearing service is “Timken”. Thomas, Ontario. Cable: “’Timnosco”’. 


So when you're replacing bearings, 
make sure your customer gets Timken* 
tapered roller bearings. To keep ‘em TRADE-MARK REG, U. &. PAT. OFF 


coming back, point out the trade-mark TAPERED ROLLER BEARINGS 





WOT HUST A BALL C) NOT JUST A ROLLER —) THE TIMKEN TAPERED ROLLER C—> BEARING TAKES RADIAL AND THRUST ~@Q)— LOADS O8 ANY COMBINATION WE 
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stainless steel and which are 
plated or anodized. Proper care 


cleaning with any soap or de 
tergent solution. Nothing fur- 
ther should be done to it since 
it maintains maximum corrosion 
resistance by being exposed to 





Brigh tiwork © © © «© ec e Continued from page 42 


Waxing or spraying may 


He pays your bills—so treat him right! 





ALWAYS USE GENUINE 
BENDIX STARTER DRIVES 


\ service busine won't last long unless a good 
percentage of first-time customers becomes re peat 
customers, What makes them repeat customers? 
That's easy: satisfaction with the job you do for 





them. That’s why it always pays to use only 
genuine parts in your repair work. Never is this more true than when 
servicing Bendix* Starter Drives. Always use genuine fac tory-new Bendix 
Drives and parts and you'll always send your customer away happy. He'll 
be back, too, because his car’s performance will mark you as the man to 
see for all his service needs. First in its field for fifty years, the Bendix Drive 
has proved its right to be called the best many times over. Make sure your 


distributor always gives you genuine, factory-new Bendix Starter Drives 


*REG. U.S. PAT. OFF 


Bendix - Elmira, N.Y. 


ECLIPSE MACHINE DIVISION 


actually be harmful. If merely 
washed several times a year, 
for stainless steel involves only these parts will retain their 
original brightness indefinitely. 

Original surfaces on stainless 
steel] parts vary in some cases 
because of different finishing 
techniques used by manufac- 
turers for various models. Most 


\e 


Re wc 








of them are polished to a lustre 
equal to buffed chromium. 

Caring for plated or anodized 
parts requires more effort; but 
the greater the protection given 
these parts when a car is new, 
the longer they will retain their 
surface appearance. All such 
parts should be sprayed with a 
tough plastic spray such as the 
pressure spray acrylics now 
available. Varnish sprays can 
also be used. After drying, the 
sprayed parts should be waxed 
to build up a protective coat. 

If sprayed when new, non- 
stainless brightwork can be 
maintained by re-spraying as 





The man who loves home 
best, and loves it most un- 
selfishly, loves his country 
best. 

J. G. Helland. 











needed and by waxing whenever 
the entire finish is due for a 
wax job. 

In routine washing, it is es- 
sential that strong detergents 
and alkalies not be used on ano- 
dized parts. This can cause pit- 
ting on these parts. 

If plated parts have already 
started to discolor, steel wool, 
aluminum foil balled up, or com- 
mercial “chrome” cleaners can 
be used if the damage isn’t ex- 
tensive. The parts should then 
be sprayed and waxed. 


Restoring Brightwork 


Doing a complete job on old 
brightwork involves re-chroming 
some parts, replacing others and 
polishing the remainder. Re- 
chroming is usually economical 
only when large parts such as 
bumpers are involved. Smaller 
moldings, housings and frames 
“an usually be replaced more 
economically. 

Moldings and other parts made 
of stainless steel can be handled 
in several different ways. If the 
parts have become dull or 
slightly discolored from lack of 
cleaning, any fine household 

(Continued on page 82) 
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IT'S THE ONLY WAY I 
KNOW TO KEEP DROP CORD 
REPLACEMENT COSTS DOWN! 
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Garages and service stations all over 
the country have increased garage 
operating efficiency since installing 
Cordomatic Drop Light Reels! Low in 
cost, it mounts easily on wall or ceiling 
... cord automatically reels in and out. 
Saves mechanics valuable time! Out- 
lasts dozens of ordinary drop cords. 






Crack-proof phenolic handle 
with Levolier toggle-switch, 
side convenience outlet .. . 
swing-open lamp guard... 
oil and water resistant 
Neoprene cord. 





CORDOMATIC, Dept. "A" 
17th & Indiana Ave. 
Philadelphia 32, Pa. 


Available in 20’, 30’ 





and 40’ cord lengths. . Nome — — 
Only $14.95 for 20’ cord length. vlem 
Also available in grounding type models. mene 

GN eneen me — State 


oe © 
Uyidgwealle PHILADELPHIA 32, PA. 


Chilton’s MOTOR AGE, Marcu, 195 


Your Jobber __ , a 


mee ewe wee waewa a 








Brightwork °° © «© # «# « Continued from page 80 


cleanser can be used to restore 
their original brightness. To pre- 
vent scratching, the cleanser 
should not be gritty when rubbed 
between the fingers. 

If extensive re-chroming is 
used and the “color” of plated 
and stainless steel parts does 
not match, the stainless parts 


can be given a chromium flash 
—a less expensive job than a 
complete chromium plating with 
nickel and copper. Before flash- 
ing, the parts should be buffed. 

tody shops should use some 
care in disposing of brightwork 
scrapped because of extensive 
damage. The value of stainless 


Compare these figures on a *1,300°° Investment 
2.5% 

6% 
10% 
288% 


Savings Accounts 
Stocks and Bonds 
Real Estate 


Ammco Brake Dept. 


*Based on National Average Flat Rate 
Manuals Available 


$32.50 
78.00 
130.00 


3,744.00" 


(Plus parts profits) 


BRAKE SERVICE IS PROFITABLE... with minimum 
space and labor cost. Complete AMMCO Brake Dept. including 
Drum Lathe, Shoe Grinder with Fixed Anchor Clamp, Drum Micro- 
meters, Bleeder, Brake Cylinder Hone and other accessories cost 


less than $1,300.00. 
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YOUR AMMCO 
DISTRIBUTOR 
WILL ARRANGE 
A DEMONSTRATION 
K IN YOUR 
**}~' OWN SHOP 
Ves. 


b>, oe) 


WRITE US 
DIRECT 
AMMCO TOOLS, INC. 








steel scrap makes it very worth 
while to segregate this scrap and 
sell it separately. Virtually all 
full wheel covers are made of 
chromium-nickel stainless steel 
and should be segregated from 
other stainless steel parts which 
are made from straight chro- 
mium grades. 

Straightening damaged trim 
is usually not worth while un- 
less the damage is very slight 
or if the owner does not wish to 
pay for a complete repair job. 
Stainless steel moldings can usu- 
ally stand up to more straight- 
ening than other bright metals. 
They can also be welded easily 
by a commercial process. Stain- 
less steel filler rods should be 
used to provide perfect match- 
ing after polishing. 

Appearance is a big factor in 
car sales today. The owner’s in- 
terest in the appearance of his 
own car can be developed into 
new business by every alert 
dealer and shop owner. 








“Very orderly clean-up this year!” 





Sales Conference 


The Arolube Division of The 
Aro Equipment Corporation 
(Bryan, Ohio), recently con- 
ducted its 26th annual sales con- 
ference, a two day event at- 
tended by Division Managers 
from the U.S. and Canada. The 
theme of the meeting was “Plan- 
ning Service Today for Sales To- 
morrow.” 
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@ SELLING SLANTS OF THE MONTH! 





You can’t go wrong 
with a 30,000,000-car market... 





.--as long as you have it covered with these 


At a time when spring rains are just 
around the corner, dealers everywhere 
should be thinking in terms of increased 
fuel pump sales. It’s the fuel pump 
which powers the wipers that keep 
windshields clear. What's more, for a 
minimum investment in money and in 
shelf space, too——you can add an 
additional $276.24 per year to your 
profit figures. That statement is based 
on an average turnover of eight pumps 
eight times a year. Many outlets make 
more. These eight AC Fuel Pumps 


blanket the largest part of the passenger- 
. assure you of your share 


car market . . 
of this profitable replacement business. 


AC SPARK PLUG Rp THE ELECTRONICS DIVISION OF GENERAL MOTORS 
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8 AC Fuel Pumps! 








Your automotive coverage is complete . . . with the complete AC line! 


HERE'S THE ARITHMETIC THAT SPELLS OUT YOUR PROFIT OPPORTUNITY. 
Eight AC pumps cover this 30 million car market. 
Type numbers: 429, 9785, 587, 529, 9798, 588, 571, 9294, 
Total cost to you for these eight AC 
Fe Psa de ccncedocduscccue 
Total selling price.........s00. $73.45 


Based on turnover eight times a year 
Average yearly profit...........$276.24 
Plus Profit on Labor! 








FUEL PUMPS 
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‘AC SELLING SLANTS 





Fishing Season 
for AC Marine Spark 


--.-and we’ve 
got the “lures” 
to help 
you land 


your limit! 





Here is something new . . . AC’s big spring 
sales-getting point-of-sale package for you! 


First, at right, this interesting, dimensional 
counter display in beautiful natural color. 
The authentic fishing scene gives a fisher- 
man that wonderful feeling of ACTION — 
rod straining and reel singing! 


Mounted to it for added realism is the 
brand-new AC Spark Plug Fishing Lure 
that really hooks 'em. It’s available to your 
customers at a bargain price. 

Naturally, the display is bursting out all 
over with “sell”... helping you to step up 
sales of those famous AC RUSTPROOF 
Marine Spark Plugs. 


HOT TIP 
SPARK PLUGS 


AC SPARK PLUG Db THE ELECTRONICS 
DIVISION OF GENERAL MOTORS 
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Opens Market 
Plug SALES! 





Plus... 


The very latest AC Marine Spark 
Plug Specification Wall Chart. 


ET 
It’s complete, with all outboard makes, =F \nies 
AC specifications, gap settings, oon pig 
and that all-important conversion chart. tA 


It’s different, though . . . because it 

also contains a valuable International 
Marine Signal Flag Code, Storm Warning 
and Buoy Marker Chart in full color. 
Take it from us... here is a brand- 
new kind of specification chart 

that also starts sales conversations! 

We have a hunch your customers will 
appreciate having a copy of this 
**Mariner’s Must” International 

Flag Chart ...so, your AC marine 
package also contains an envelope- 
stuffer edition. There’s a card enclosed 
for you to secure an additional quantity. 


eee and 
this unique 


AC fishing lure for you! 


ner 


See 


a e 
er 








Yes, as a special addition to your tackle box ...a 
quality lure, specially designed by a leading fishing 
equipment manufacturer, is yours free of charge. It’s 
valued at more than $1. Give it a try the next time 
you're out. 


This big spring sales package is all yours with an order for 


only 50 AC Marine Spark Plugs from your regular AC Supplier 


_ 
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‘AC) SELLING SLANTS OF THE MONTH! 





Three Big Profitable Reasons why 





you should sell Guide T-3 Headlamps 






First in 
PROFIT! 


The revised AC-Guide sug- 
gested price schedule issued 
January 1, contains excit- 
ing news for every dealer 
selling headlamps. Guide 
dealers are now making 





First in 


PRECISION 
AIMING! 


Guide, pioneer in develop- 
ment of the aiming plat- 
form principle, still leads in 


50% on Guide T-3 Head- 





lamp sales. With a suggested list of $2.62 quality control and al 
each, Guide Lamps pay you top dollar cision grinding of the aim- 
in the lamp industry. ing “Guide Points.” This 
Ask your regular AC supplier for a copy additional manufacturing 
of this January 1 schedule. Find out now _by Guide enables you to replace 
how much more profit you could be mak- atid’ aim. Guide T-3 Headlamps when 


ing with the Guide line. using the low-cost Guide T-3 Aimers. 
... Or even better, start today to step 


up profits; order a stock of Guide T-3’s. 





First in 
PROFIT, QUALITY, 
CUSTOMER SATISFACTION 


First in 
ORIGINAL 
EQUIPMENT! 


More than 50% of the cars 
built since the beginning 
of model year 1956 have 
been equipped with Guide 
T-3 Headlamps. These car 
owners know that “Guide 
Points’’ mean accurate headlamp aiming. 


By replacing in pairs with Guide T-3’s, 
you are building customer satisfaction! 





GUIDE T-3 HEADLAMPS FROM 





he THE ELECTRONICS DIVISION OF GENERAL MOTORS 
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Wrecker Radio... | 


Continued from page 43 


“If anyone has the right to 
complain that a woman’s work 
is never done, it’s Mrs. Telep,” 
he says. “In addition to taking 
care of the kids she’s our radio 
dispatcher. Our oldest boy, Nick, 
Jr., is eight years old and the 
youngest is ten weeks. 

“Sally, my wife, broke some 
sort of a record in this area a 
couple of months ago by pre- 
senting me with a second set of 
twins within an eleven month 
period, so she really has her 
hands full. 

“Because we are a twenty- 
four hour towing service, we 
were compelled to set up the base 
station in my home, a few blocks 
from the garage. 

“Now, when I have to go out 
on a night call and another call 


























comes in while I’m out, I don’t e 
have to return home before get- SERVICE PARTS DEPOTS service | 
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ting the location and the infor- Alabama Pump Shop, inc Bumingham, Ala e 
. . ’ 
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alep, agree olor ac a) wer, , 
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i svste Det v tlac ‘a, . 
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New J Emco Service Philadelphia, P > “rience . 
flew roe baton Metal Products Co pnt ma © Mw with experienced men to do the 
New York Hub Engineering Cor New York, WY y ‘ “*hec 
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South Dakota Products, inc Minneapolis, Minn 
Tennessee Petroleum Equipment Co Nashville, Tenn 
RBM Co Knoaville, Tenn 
Texas United Pump Supply, inc Dalles, Texas 
Utah Eaton Metal Products Co Salt Lake City, Utah 1] Shoe 
Vermont Gerard Electric Co Boston, Mass 
Vegine Emeco Service Philadeiphia, Pa Bra 
Washington Shields, Harper & Co Seattle, Wash 
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Show will be held May 9-12. 
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To The Reseue .... 


to exactly the opposed position, 
thus placing little or no twist- 
ing load on the wrecker. 

When 
wrecker, engage 
poser take-off in 
truck engine running at 
idling speed, on all other 
operations from the ground. 


the 
wrecker 
with 

fast 


ready to operate 
the 


cab and 


carry 


it's important to 


replace 


timing chain 
and sprockets 





Continued from Page 45 


The service line operating 
levers are located on each side 
of wrecker body at tail gate. The 
right hand lever facing truck 
cab operates the right hand ser- 
line. By pulling back on 
the cable will wind in and 
by pressing forward, cable will 
unwind. When the levers are re- 


vice 


lever, 








at each 


engine overhaul 


Here's just part of the damage improper timing can cause 





PLUG FOULING 
wiuste 
omy 


Fuel 


reduced econ 


SCORED CYLINDERS 
Loss of compression, 
waste oil and fuel 


Use LINK-BELT... 
world's finest original 
equipment line 


Overlooking faulty valve timing caused 
by timing chain and sprockets they 
have worn excessively can spoil even 
the most careful overhaul. Protect 
your reputation I installing Link-Belt 
timing chain and sprockets, It's easy 
while the engine is down. And Link- 
Belt's design substantially reduces or 
keeps to a minimum, slap, backbend, 
whip—-keeps engines accurately timed 


88 


BURNED VALVES. 


Cause fuel waste 


DAMAGED PISTONS. 
Result from fuel and 
pressure backfire 
through carburetor 


for thousands of miles. See your job- 
ber—-ASK for Link-Belt timing chain 
and sprockets by name— OT 
accept a substitute. Link-Belt is orig- 
inal equipment, designed, engineered 
and manufactured by Link-Belt Com- 
pany. 


LINK{©}BELT 


TIMING CHAIN AND SPROCKETS 


LINK-BELT COMPANY: 220 South Belmont A 
Indianapolis 6, Ind. Warehouses in all mrincipal 
trading areas. 44a? 








turned from either position to 
neutral, the load will automati- 
cally be held at that point by 
self-locking worms, the cables 
can be operated both together in 
the same or opposite directions. 


Note: always firmly and 
quickly throw the operating 
levers in either direction so 


clutches will completely engage. 
Never ease handles back or for- 
ward and let clutches clash re- 
peatedly since this will cause ex- 
cessive wear and damage to lugs 
on clutches and drive gears. 

In starting actual recovery 
work, position wrecker as re- 
quired. If side pull is to be used, 
drop outrigger leg on load side. 
Leg may not lock in down posi- 
tion but will automatically do so 
when pull is started. 

When ready to connect to 
wreck, push forward on control 
levers until service lines are 
loose, disconnect pinion coup- 
lings from pinions by operating 
coupling shifter knobs between 
wrecker frame and truck cab. 
Pull out enough cable to reach 
object to be pulled. When con- 
necting to wrecks, it is best to 
connect chain with grab hooks 
to wreck and hook wrecker cable 
hook to chain. 

Should recovery job be me- 
dium or heavy, it will be neces- 
sary to anchor wrecker on side 
opposite load before beginning 
pull. Before starting pull, cau- 
tion should be used to make cer- 
tain pinion couplings are fully 
engaged. 


Anchoring 
When anchoring, the wrecker 
should be placed as previously 
stated, so that the booms direct- 
ly oppose each other and the line 
of pull is as straight through 
the frame as possible. Natural 
anchors, such as trees, should be 
used where possible, but if nat- 
ural anchors are not available, 
ground anchors may be used. It 
is extremely important to use as 
many snatch blocks in anchor 
line as are used in pulling line. 
(Continued on page 97) 
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Here’s the lamp package designed with you in mind... 
and there’s no other package like it! 


NEW @) SPACE-SAVER PACK 


for small automotive lamps 

























e Saves 30% in shelf space 

e No cover or flaps to open 

e No insert or platform to fuss with 

e Stacks easily— no round tops or bottoms 
e Easy identification of types 

¢ Identification on both ends of pack 

e Bulbs removed by a flick of a finger 

e Stock always looks neater 

¢ No more “dog-eared” cartons 

e You can count lamps at a glance 

e Space for price marking 

e Lamps fully protected from damage 
e Speeds up service 

e More space for other items 





Clumsy, messy, old type cartons took up too much shelf space pace 
you needed for other items. Stock seldom looked neat. Fumbling with 
cover, flaps, platforms and inserts slowed service. Hard to know how 


many lamps left in a box 






THEY’RE ON THE WAY! Cieneral Electric SPACE 
SAVER PACKS, in four sizes, hold co lete G-E line of 
small bulbs. Available soon throu our General = | 
mn | 
Electric Wholesaler. And watch for G-1 SPACK MISER py = 
metal rack deal fe itin ts mMavaZzine tpril! on * howe 
BE oe) ee” 
hae 4 
Progress /s Our Most /mportant Product «al 
Designed with you in ind, G-E SPACE-SAVER PACK gives you 
items. Bulbs are ea > and remove a 
GENERAL ELECT RAG ct stscesaven rnc sacks neatly. General Hevwie Co 
Liniat: mp Dept., Nela Park, Cleveland 12, Ohi 
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FIRST AGAIN 
with fhe newest. 





#4 
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THE WOOSTER RUBBER COMPANY . Automotive Divisic 








Rulbltewmaid 
Kar-Rucs 


in new...exciting 
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.«. FIRST AGAIN 
WITH THE NEWEST 
...» multi-colored automobile 
mats that keep Kar-Rugs 
leading the trend. Be sure. you are out front in 
quality, style and profit-making by 
depending on the famous original Complete Kan-Rusc Line 


SET NO. 8465 IN COLORFUL DISPLAY BOX 


CONFETTI BLUE $ 95 
CONFETTI GREY RETAIL 
CONFETTI BLACK 

CONFETTI TAN 


WOOSTER, OHIO AND COOKSVILLE, ONTARIO 





FOR FRONT FLOORS 
Stylemaster Kar-Rugs 


The finest in front floor protection and beauty 
Fits all cars. Nine solid colors and four 


SET NO. 8465 Retail $6.95 


FOR REAR FLOORS 
Stylemaster Kar-Rugs 


Matching beauty and utility for full rear floor 
protection. Solid and to match 
front Stylemasters 


SET NO. 6461 Retail $6.95 


FOR ALL FLOORS 
Ridbberimaid Kar-Rugs 


New-—famous Kar-Rugs in packaged sets. Al 
ways 4 popular, fast seller in a quality and 
profitable accessory. Nine solid amd four 


SET NO. 84652 (2-16'x18" mats) 
Retail $3.49 
SET NO. 8464 (2-18 x21" mats) 
Retail $3.98 


FOR REAR FLOORS 
nmaid Kover-Alis 


Highest quality one-piece coverage. Matching 
design, border trims to fit all cars. In seven 
solid colors 


NO. 1460 Retail $4.98 


WOOSTER WHEELER 


No. 0848 portable display that 
rolls Kar-Rugs right to your 
best traffix spot Display can 
be yours without charge Get 
details from your jobber 
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fp res a 


Window Trims 


. aS 


Decals 











TO HELP YOU SELL MORE 
SHOCK ABSORBERS 


DOES YOUR CAR JOGGLE LIKE THIS? 







> 





~ 


anes RIDE CONTROL 


Window Streamers 





i - 





More « 


this year 


ars than ever before will need new shock absorbers 


nearly two out of every three cars that drive 


of business 
BRIGGS is making it easier than ever before for you 


share of this profitable shock Se \ 


but they 


jorful helps 


ito your place 
to get your tremendous, 
replacement business 

Look at all the sales aids 
are only part of the many new, exciting, c« 
that BRIGGS is offering you 

Ask your jobber today, to 
gram. It ll make your eyes pop.. 


shown at the right ‘ee 


‘ Ck 





show you the complete pro 


.and your profits, too, Wall Posters 


The Briggs Shock Absorber Company 


1148 Euclid Avenue . Cleveland 15, Ohio 


and many others 


For BIG PROFITS, BIG SALES, satisfied customers. . 


BRIGGS 


FOR THE RIDE OF YOUR LIFE...FOR THE LIFE OF YOUR CAR 








} ay 


Steering Wheel Snap-On... 








Wall Chart 


As 


Catalog 
Sheet 





Lapel Tags 
Handout 
Literature 
Display Racks 
| 
oe ae | 


HYDRO-MUSCLE 
RIDE CONTROL 
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THERE ARE RINGS 


AND THERE ARE RINGS 


BUT... 

























THERE’S NOTHING 
LIKE THE 






McQUAY-NORRI 


AT OPEN THROTTLE HIGH SPEEDS AND AT 
HIGH VACUUM LOW SPEEDS 


cas \ep ogg PISTON RINGS HAVE 


CRACKED THE OIL MILEAGE BARRIER! 


INSTANT BREAK-IN! 


add =—S>-- = 





TOP PERFORMANCE 
IMMEDIATELY. 


Chrome Control rails are pre- 
pared for instant mating, before 
installation, by the exclusive 
McQuay-Norris heat shaping 
process, followed by lapping. They 
start with perfect bearing on the 
cylinder wall surface. To facili- 
tate immediate top performance, 
Chrome top rings are used only 
where needed. 


d 
( 
d 





NO OIL WASTE! 


AT HIGH SPEED DRIVING. 





Special patented flexible expander 
prevents high speed ring ‘“‘flutter’’ 
and ‘“‘surfboarding’’. Chrome 
Armored steel rails wipe oil from 
cylinder walls and safeguard 
cylinders. 


AT LOW SPEED DRIVING. 





Specially designed and machined 
separator ring supports and sta- 
bilizes Chrome Armored steel 
rails—prevents rocking—seals 
the groove—prevents low speed 
oil ‘“‘c-r-e-e-p” around the ring 
due to high vacuum—yet per- 
mits free action in the groove. 





McQUAY-NORRIS MANUFACTURING CO. 


igo] fe), bao 


ST. LOUIS 
LARGEST PRODUCER OF SMALL RINGS IN THE AUTOMOTIVE INDUSTRY 
















NOTHING FANCY 

ABOUT IT... 
JUST GREAT 

PERFORMANCE! 





SA 


MROME 
ONTROL 


1 \EAKERooF 


PISTON RING SET 


IT’S IN EVERY 





SPECIFICALLY DESIG 
TOP_L 


McQUAY-NORRIS 


COMPLETE LINE SERVICE 


King Bolt and 
Bushin ig Service 





APPROVED ORIGINAL EQUIPMENT FOR 
CARS, TRUCKS, BUSES, AND TRACTORS 








To The Reseue ... 
Continued from Page 88 


When blocks are used in 
anchor line, hook the return line 
from the snatch block into hook 
eyes provided in wrecker frame. 
In some cases it may be neces- 
sary to hook return line to boom 
end, but this should be done on 
moderate loads and only when 
necessary. Throw in both pinion 
couplings and pull anchor line 
tight before starting recovery. 
Begin recovery using caution at 
all times. 





The illusion that times that 
were, are better than times 
that are, has probably per- 
vaded all the ages. 








WMighlights ... 


Continued from Page 61 


now in an area of diminishing 
returns both in respect to out- 
put and compression ratio? 
Quite a number of engines now 
have an advertised compression 
ratio of 10 to 1. How much 
higher can this go next year? 
Some experts doubt whether the 
next increases will be anything 
but fractional. For one thing, 
further increases in compres- 
sion ratio will depend upon the 
general availability of high qual- 
ity super-premium fuels. More- 
over, such fuels will have to fea- 
ture some practical type of mod- 
ifier—such as the phosphor 
compounds — to counteract the 
effect of spark plug fouling as 
well as combustion chamber de- 
posits. 

Some 





of the current 
mental work indicates that al- 
though phosphorous compounds 
do not reduce or eliminate de- 
posits they do “modify” the ac- 
tion of such deposits. In the case 
of spark plugs they reduce short- 
ing; in the case of combustion 
chamber deposits they act to re- 
duce surface temperature and 


experi- 
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thus aid in controlling pre-igni- 
tion. 

We also learn that current ex- 
perimental work seems to indi- 
cate that there is no immediate 
ceiling on compression ratio. 
Even ratios usually associated 
with diesel engine cycles are at- 
tainable with proper combustion 
chamber design and fuels of 
requisite octane rating. On the 
other hand, it has been observed 
that as compression ratio and 








at 


—_ > my as 


r _ —-_- = 
a \ tel SL 


| 
The Original Equip 
THe waaTHenntsd compar 


W WEATHERNEAD 


r ae = > i 


specific output are increased 
friction horsepower shows an in- 
crease. This implies that the net 
gain will be lower unless some 
means can be found to further 
decrease the effect of friction 
horsepower. 

Some time ago we were told 
by an engine designer of work 
under way to create a radical 
type of combustion chamber, 
sufficiently different to change 

(Continued on page 98) 


F.2 Fin aqs Cabinet 





Fittings Cabinet 


i -“- F 3 
—_ Desiqned for Independent 
Repelr Shops and Service 
Stations. Free with popular 


assortment of fittings 


F.4 Fittings Cabinet 

Designed tor umatler Repay 
Sheps and Service Stations 
Free with special assortment 
of fv “q@ 


@ Sanettazubak 


Your Choice of Either of These 
Weatherhead Fittings Cabinets... 


eR 
> ny Mn ~ (——" Bia, 
4 | 4 wane s AMS ge 
Bah 4 6 - 
PURCH s 
1 q+HE ASE OF suce, arue™™ 
- STED FITTINGS ASSO 


These New Weatherhead cab 


efficient stocking 


faster merchandising 


nets offer “years-ahead” features for more 


Take advantage of this money 


saving, profit-making offer now. Get full details from your nearby Weatherhead 


Distributor Salesman. You 


\ 








choice of either cabinet 


FREE 


we DL , WEATHERHEAD The Original Equipment Line 


The Weatherhead Company. Fort Wayne Division 





Dept 2. 128 W Washington Blvd. Fort Wayne, indiana 


utherhead ( Lid, tT 
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Highlights 


the present picture 


We understand that considerable 
work is being done in this area 
possibly with single-cylinder en- 


gines. 


Realistically the 


which compression ratio can be 
increased depends entirely upon 
of refiners. It is 


the 


action 


“eee «ee Continued from Page 97 


clearly a matter of economics. 
It is quite possible that super- 
octane fuel may be available in 
various marketing areas in lim- 
ited quantity sufficient to take 
care of the needs of higher 
priced cars. One avenue of ap- 
proach is represented by the 
five-range fuel pump which was 


materially. 


speed with 


Permits each Hydraulic 
Valve Lifter to be checked 
for proper operation with- 
out removal from engine. 
Saves the shop unnecessary 


work... 


the customer un- 


warranted expense. 


PRICE* 


$98 


Agess 


MUFFLER TOOL For quick, easy 


removal of defective mufflers or tail pipes 
Cutting wheels are used for cutting welded 
assemblies and expander roller for rusted 
clamp type mufflers. Fits all cars and most 


trucks. Price $33.00*. 
* Prices F.O.B. Chattanooga 


With valve in closed position, Indicator can easily be slid under 
rocker arm and quickly adjusted, To test simply turn screw with T 
handle until gauge registers 200 Ibs. If pressure falls gradually 
lifter is functioning properly, if not it should be removed for servic- 
ing or replacement. The indicator shows exactly where the trouble 


is, making it no longer necessary to remove all lifters for testing. 


@ HOLMES SERVICER for TESTING 
AND RECLAIMING HYDRAULIC LIFTERS 


Machine that greatly simplifies servicing of 
even those stuck inside tappet body. Permits all 
lifters to be taken apart, cleaned and re-assembled in a matter of 
minutes. Provides accurate leak-down-test before lifters are re-used. 
Prevents the scrapping of usable parts. 


A New Precision 
hydraulic lifters 


UNIVERSAL 
JOINT TOOL 


A simple but effective tool that 

permits quick disassembly and 
reassembly of universal joint. Snap rings are 
easily removed and bearing pressed out or re- 
set in yoke without the usual danger of dam- 
age to parts. Tool can be used either under car 
or in shop vise. Price $19.00". 


° @ | 
eee: | 


Order from your jobber Sia Or Write Factory Direct 








ERNEST HOLMES COMPANY 





25065 GAST 43rd STREET 


— wa 


CHATTANOOGA 7, TENN. 


used in Florida and Georgia by 
Sunoco and may be extended to 
other marketing areas in the 
near future, according to reports 
in the petroleum journals. 

Let us take a look at the gas 
turbine. In talking with those 
engaged in this project we have 
the feeling that it is still con- 
sidered experimental despite the 
strides being made constantly. 
Moreover, even if some manu- 
facturer were to decide that the 
project is ready at any given 
time—say right now—it would 
still take perhaps five years to 
ready the design for production, 
design the tooling, and finally 
build a new plant and equip it 
with the kind of machinery that 
is required for mass production. 

Fuel injection looks like the 
coming thing somewhere in the 
future. It promises an increase 
in output and torque as well as 
additional fuel economy. 

On the possible debit side, 
once it gets into the hands of 
the public on a large scale, fuel 
injection may develop some new 
problems that will require study. 
However, the major problem 
still remains the matter of cost. 

It is a moot question as to 
when producers of these devices 
“an get sufficient volume and 
simplification of design to sell 
them at a cost comparable with 
induction systems having 2 four- 
barrel carburetors or 3 two-bar- 
rel carburetors. 











“Look up the garageman’s num- 
” 


ber, dear. 
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CLIMB 


ON THIS BANDWAGON... 


or Polishing Profits... 


Uv 
POLISH 


ot eet 
Pema te Ponte 


AUTO 
POLISH 
No. 1210 


No. 1224 


No. 1211 
No. 844 


The all new SIOUX-VENIR Servicer 
is a quality steel cabinet designed to 
store the complete SIOUX Polish set. 
It’s easily moved about and it’s made 
to stand on while polishing. When pur- 
chased with the complete No. 1224 
Polish Set there is no charge for this 
SIOUX-VENIR Servicer. 


When it comes to this business of polish- 


SIOUX-VENIR 
WAX 


No. 1222 


No. 1214 


No. 1213 
, * 
: 


ing, you can depend on SIOUX all the 
way through. Over 100,000 SIOUX 
Polishers are in use. The eye-catching 
SIOUX-VENIR Servicer, together 
with free window streamers, and wind- 
shield stickers, will help bring in more 
polish jobs. The completeSIOU X Polish 
Unit will produce the finest finish with 
less time and strain, and with more 
profit per job. 


USE SIOUX ALL THE WAY THROUGH... 


STANDARD THE WORLD OVER... 


ME 


ALBERTSON & CO., INC. 


SIOUX CITY, IOWA, U.S.A. 
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Convertible .. 
water as necessary. Remove the 
first accumulated soilage with a 
cloth or sponge, before it can be 
ground into the top. Apply ad- 
ditional cleanser and scrub. 
After entire top has been cleaned, 
rinse with water. 

Be careful to keep the foamed 
cleanser from the body finish. If 


© ©« e Continued from page 51 


the finish has accumulated road 
grime and oxidation, the cleanser 
can cause streaks if allowed to 
run and dry. Never use volatile 
and other clear cleaners, such as 
naphtha, gasoline or household 
cleansing and bleaching agents. 

Cleaning the leather in the 
convertible is a simple but im- 


Presenting... 


the new, modern, 1957 mat 
protector for new and old cars 





Deluxe 


FLOOR 


INILOOL LPLSIDL3 


Newest Accessory for Car Dealers & Service Stations 


It's the protector mat that new car owners want and that new car 
dealers can sell on sight. Deluxe Floor Pride is the newest idea in mat 
protectors — it gives full-floor protection door-to-door and over-the- 
hump. Protects 1957 car mats from soil and wear — covers worn 
spots in older models. It's the hottest car mat protector yet! Available 
in Red, Blue, Green, White, and Black colors. 





matching Deluxe 
WOOO aM LAG 


portant matter. When dirt is 
ground in on the leather surface, 
it develops into a hard grit. This 
will, under pressure, cut the fin- 
ish and cause the leather to 
crack or bleed color. The sur- 
face should be gone over with a 
dry cloth and whenever dirt ac- 
cumulates the following cleaning 
instructions should be used: 
Take lukewarm water and a neu- 
tral soap. Apply thick suds 
worked up on a piece of gauze 
or cheesecloth, to the surface. 
The operation should then be re- 
peated using only a damp cloth 
and no soap. The leather should 
then be wiped dry with a soft 
cloth. 

When a convertible top is be- 
yond the cleaning stage a new 
one must be installed. The sim- 
plest top to install is the “boxed” 
or the pre-cut top. One of the 
first steps when installing this 
type top is to sew a section of 
vinyl clear plastic over the cut- 
out of the new rear window sec- 
tion. Trim around the outside of 
the stitches to make a neat job. 
Place a piece of tissue paper on 
what will be the inside of the 
window before it is sewn. The 
tissue protects the vinyl from 
being scratched. It is easily re- 
moved when installation of the 
top is completed. 

The first step in installatiou 
is to spot the position of the 
boot screws by making a crayon 
mark on the body adjacent to 
each screw. Then remove the 
screw, welting and most of the 
tacks along the rear edge and 
padding rails. Detach the side 
channels from inside the car and 
pull the top from the car. Any 







The rear-companion mat to Deluxe Floor 
Pride. in matching colors and design. 
Deluxe Floor Pride and a Minutemat are 
the answer to full-floor car mat protection, 
front and rear, 


remaining tacks should be re- 
moved from the rails. 

Check the padding to deter- 
mine whether it needs replacing. 
If it is stained or shows signs 
of rotting, replacement should 
be recommended to the cus- 
tomer. The paper wadding in 
the rails may also need replac- 
ing. If so, attaching screws can 
be removed and new wadding 

(Continued on page 104) 


FRONT or REAR 


DON MANUFACTURING CORP. 


1761 LONDON ROAD e¢ CLEVELAND 12, OHIO 
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HYPRESSURE 


Jenny 


STEAM 





Mail 7 100 - | 





“| gross $300.00 a month with HYPRESSURE muy ) 


STEAM CLEANER and find it helpful in my business...” 





says 
Arthur Lange, 
Owner and Manager, 
a! Arthur Lange Service Station, 
Milwaukee, Wisconsin 

Mr. Lange’s Hypressure Jenny 
Steam Cleaner is in almost daily use 
in his busy establishment. Some of 
the services he renders his many 
customers are: 


® Cleaning Car Motors 

® Cleaning Motors and Parts 
Before Repairs 

® Preparing New Cars for 
Undercoating 

® Cleaning Used Cars for Dealers 

® Cleaning Trucks and Tractors 


Name 
Company 


Address 


ee ee 


Hypressure Jenny 


These jobs come to Mr. Lange 
unsolicited since he does not ad- 
vertise Jenny service. This is addi- 
tional proof that when a filling sta- 
tion or garage adds Hypressure 
Jenny to its service equipment, new 
business just naturally results, be- 
cause car owners, fleet operators 
and new and used car dealers need, 
and are quick to avail themselves 
of the advantages of Jenny Steam 
Cleaning. 

If you'd like us to send you full 
information on how Hypressure 
Jenny can start bringing you profit- 
able new business, write us, or mail 
the coupon. 


Please send full information on 


| Jobber Time Payment Pian 


Title 









P. ©. Box 95 


HYPRESSURE JENNY DIVISION 
HOMESTEAD VALVE MANUFACTURING COMPANY 


"Serving Since 1892" 
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Use the CP-720 MIDGET to: 


DRIVE AND REMOVE NUTS, BOLTS, AND SCREWS ON: 


Brake Diaphragms * Carburetors * Clutches * Deck Lids 
* Doors * Fenders * Hoods * Radiators * Oil Pans 


OPERATE: 

Drill Bits * Taps and Dies * Gear and Bushing 
Pullers * Reamers * Counter Sinks * Screw 
Extractors * Wood Augers 


HANDLE: 


All Wood and self tapping screws on body, 
boat, and sheet metal work. 


The CP-720 Midget has an Attachable Angle 
Head . . . gets into small spaces and handles 
those “‘rachet wrench"’ jobs. 
The swivel air inlet allows greater wrench 
accessibility — wide range of versatility. 

* Butterfly Throttle is controlled by finger 
pressure. Average air demand is about the 
same as small grease gun. 






Rigidly attached Angle Head 
permits one-hand operation 
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your hand! 


THE NEW CP-720 MIDGET AIR-WRENCH 





The new CP-720 Midget with its VARI-TORK power converter 
is the smallest air-wrench ever built. Tiny but tough, the CP 
MIDGET weighs only 2'2 pounds, It’s designed for close-quarter 
work ... if your hand fits in . . . so does the Midget! Built-in, 
graduated Controllable Power Selector permits adjusting power 
to drive both small nuts and screws up to %” bolt size to uniform 
and proper tightness. And it’s reversible — you have power to 
spare for loosening stubborn nuts, Get all the details! Call your 
jobber or mail coupon today. Chicago Pneumatic Tool Company, 
8 East 44th Street, New York 17, New York. 





Chicago Pneumatic 


AIR AND ELECTRIC IMPACT WRENCHES + PNEU-DRAULIC 
TRUCK JACKS AND PUMPS « ZIP-GUNS « BEAD BREAKERS 
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CALL YOUR JOBBER OR MAIL THIS COUPON TODAYI 





Chicago P. tic Tool Company, Dept, A-28 
8 East 44th Street, New York 17, N. Y. 


C) Please arrange demonstration. No obligation. 
(_) Please send me FREE CP-720 MIDGET literature 


SP-3199. 
Name Ws vccccvecs 
Company 
Address ceuebensoucses 
City , : oes .. Tone WSNO. -crcccce 
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Convertible .. 


can be easily slipped into place. 
Rear pads are usually sewn di- 
rectly to the rear window panel 
in original installation and must 
be replaced separately. Sew the 
new pads into their proper posi- 
tion. Tack welting along the 
upper edge of the deck. Then, 
tack the rear window panel into 





© ee e Continued from page 100 


place. Center it properly all 
around. Trim the fabric around 
the window after installation. 
Install the welting along the 


front rail. 


Top Into Place 


The next operation is to put 
the top itself in place. Throw it 


TORQUE WRENCHES 
INSIST ON PERMANENT ACCURACY 


Anything less than permanent accuracy is 


dangerous in a torque wrench—can be more 


dangerous than no torque wrench at all 


For absolutely unvarying accuracy depend 


on the flexible beam ‘gauge test’ type 


torque wrenches covered by U. S. Patent 


numbers: D-112,888 


2,283,707 


2,385,591 


and identified by this familiar trade mark 


Free. ee 


Engine torque specification and 
application tips on: Automotive + 
Truck + Tractor * Marine + Mise. 
Write “Torque Wrench” Dept. 
2000, Addison, Illinois 


Look for these numbers and this 
trade mark 
ance of long life and indestruc 


they are your assur 


tible design 


Quality Tool Suppliers Handle These Fle 
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Beam Torque Wrenches 





across the padding bars and po- 
sition it in its approximate final 
location. If this is a one-man 
operation, tack down an upper 
rear corner of the top. Then, 
check both sides to determine 
whether the fabric overlaps 
evenly all around. It may be nec- 
essary to move the fabric in 
either direction. If this is the 
case, remove the tacks, retack 
in the new position and make 
another check. 

Starting at the lower left cor- 
ner of the rear section, tack 
along the rear edge and part way 
up the top rail. Smooth the fab- 
ric as you go. Now, go around 
to the other side and pull the 
fabric tight. Make sure that 
there are no wrinkles and then 
tack the lower right corner. Tack 
the remaining area along the 
edge. Go to the front and pull 
the top smooth. Tack first one 
corner, then the other and fin- 
ish tacking along the front rail. 
Work along each side of the car 
and tack part way up each pad- 
ding rail to finish the tacking 
operations. 

There is a pocket on each side 
of the top which can be found in 
the lower rear edge adjacent to 
the side windows. Slip a section 
of heavy cardboard into each 
pocket. This will help the top 
hold its shape during shrinking. 

To cover tack heads at the 
front and rear rails either one 
of two types of welting can be 
used. These are “Wireon” and 
“Hidem.” Tack this welting into 
place. If you are using “Wire- 
on,” tack it into place and then 
bend it over in a downward di- 
rection with a hammer. 

When the window channels 
have been replaced and the boot 
screws reinstalled you are now 
ready to wash and shrink the 
top. The wetting down opera- 
tion is done primarily to wash 
the top but some shrinking does 
take place which tends to make 
the top fit more smoothly and 
tightly. All that is needed for 
this operation is the water hose 
and a sponge or cloth. 
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then you 


want a 
Dry Charge Delco 





battery! 


You can turn this customer's snarl into a smile with a Dry Charge 
Delco—the battery that can't get old before it's sold! 


NS Show him that the battery is stored bone dry. It can't lose any 
power that way. Then electrolyte is added from a convenient, 
disposable container. In seconds it springs to life with all the 
factory-fresh power it's possible to pack into a battery. Your 
customer is on his merry way in a flash, because Dry Charge 
Delco batteries don't need a booster charge! 


Delco battery warranties are good all over the United States 
and in Canada, too. This, plus a complete line and General 
Motors quality, makes it a simple matter to please all of your 
battery customers. 


General Motors leads the way—STARTING with Delco Batteries 





ON TV... Award-Winning “Wide Wide World” on NBC Network. 
TUNE IN ON RADIO... Lowell Thomas Newscast on CBS Network. 


See local listings for time and station. 
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COFIREGUM 


FOR ALL EXHAUST FITTING AND ASSEMBLY 
GUARANTEED 100% 
MONOXIDE - FREE 
JOINTS in au 


EXHAUST SYSTEM 
ASSEMBL 














TESTED- 
WITHSTANDS 
WHITE HEAT 


ASSEMBLY Holds like a clam 
QUICK 


and EASY 





* FIREGUM 


j= x A smooth, white paste 


Straight From The Tube 














w% Gives 100% gas-tight 
joints 


n Stops dangerous exhaust 
leaks 


Prevents noise and rattle 





+ 


Lubrication Effect 





Sets rock hard under heat 
Resists white heat 


Lubricates joints for fast, 
easy assembly 


DN 
+ + & 


Tighten Up Clamps 








1.70 Large Tube 


Most jobbers 
can supply you. If not... 


TREGLOWN CO., Inc. 
Fanwood 120, N. Jj. 


U. 8S. Distributors of Holt's World Famous Piston Seal, GUN 
GUM Mufitier Seal, Loy and other Automotive Products 








“Trade Mark Regd 
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Credit .. 


Continued from Page 47 


afford, the customer will either default on 
his time sales obligation or will have a severe 
financial struggle to meet the monthly pay- 
ments. Such a purchaser cannot be expected 
to get pleasure and pride of ownership from 
his automobile, thinking of it as a millstone 
around his neck. His bad feelings about the 
car with its heavy financial burden are sub- 
consciously transferred to the dealer who 
sold him the car and arranged the terms. 
This unhappy customer is taken out of the 
replacement market for a long period of 
time, and if and when he does re-enter the 
market, is not likely to return to the dealer 
who oversold him into that trying experience. 


Places Value on Good Will 

The successful dealer, who fully intends 
to stay in business and who values his good- 
will, will endeavor at all times to sell his 
customers the car that best suits their in- 
dividual needs and one which they can afford. 
In making a time sale, he will give consid- 
eration to the two fundamentals of credit 
extension — the ability and the wi!lingness 
of the purchaser to meet the financial obli- 
gation. 

Experience has clearly shown that the 
vast majority of American consumers fully 
intend to honor their personal credit obliga- 
tions. The records of credit institutions, 
however, reveal that in many instances con- 
sumers have defaulted on their credit obli- 
gations because they simply did not have 
the capacity to make the payments. In effect, 
these customers unwittingly or innocently 
bought beyond their means. 

The importance of clearly defining and 
explaining the details of the time sale con- 


(Continued on page 108) 





4 bedrooms, 3 baths... 2 FORDS 





wo 





Ford Motor Co. outdoor poster which won First 
Grand Award in outdoor advertising art competi- 
tion sponsored by Chicago Art Directors Club 
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HEIN WERNER 
MANUFACTURES AND 
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Marcu, 


New "55" Swivel Saddles 
provide safe-sure contact 
on all current model 

cars to lift entire end! 





HYDRAULIC SERVICE JACK 


speeds positioning and lifting either by bumpers or bumper brackets — 
saddles will not slip out of place while spotting! 


Model “55” 
poor foi You'll like the safety and easy lifting action of the new, improved 
Hein-Werner “55” with twin saddles that swivel 360° to speed posi- 
tioning and spotting. Raises entire end of vehicle to free both wheels 
at once. New lifting carriage design permits swivel saddles to reach in 
back of bumpers for safe contacting on brackets and cross members. 


The 55” is a good buy for you — handles so many different service 
jobs quickly and profitably on all model cars, old or new. Can be used 
anywhere. No air lines required. Rolls easily right to the job. Has three 
positive automatic safety locks, adjustable saddles with safety stop ‘and 
full 114 ton capacity. 


Get the most service from a hydraulic twin saddle service jack — 
equip your shop with the new Hein-Werner “55” with Swivel Saddles 
— it’s the best on the market. It was the fist and still outsells ‘em all 
.. over 67,000 now is use. See your H-W jobber for full details, and 
ask about purchasing on easy time payments. 


WAUKESHA, WISCONSIN 


Hein-Werner stock listed on Midwest Stock Exchange since 1936 
The complete Hein-Werner line includes: The famous ‘55, Screwboll’’ and WHIZ Twin Saddle Service Jacks... 
Under Axle Jacks of 11/2 to 100 tons capacity Bumper-Lift’ and Ratchet Jocks for passenger cors Service 
Jacks for shop use Transmission Jocks Adjustable Cor Stands Push ond Pull’ and ‘“Pushmeaster’ Jocks 
for body, fender, and frame repair work 


1957 





107 















PF-10 


© “START-A” SET 


Here are the 20 most used pieces of 
Body Repair Equipment now in 
use in America’s busiest Body 
Shops: 4 Ton Remote-Control Jack 
with the EXCLUSIVE EZ-E-ON 
Tubing and Attachments that will 
handle most of your Body Repair 
Jobs all for the low price of 
$66.00, It’s your first step toward 
lower costs and higher profits. 


” “PUSH-N-PULL” SET 


This 36 piece set adds the Adjustable 


s -ll ~! Spoon, Pull Kit, Spreader, Pull Adapter, 

exty, plus other attachments and tube exten- 

oe sions. Now you can do all Body and 

, ty, Fender Repairs on any part of the car, 

m7 because NO OTHER EQUIPMENT CAN 

Mf rw. ee MATCH THE POWER and SPEED of 

és 19999197 ~  eheteiatiaaatecie “PUSH-N-PULL” 
CY ! SET. 


we Om % 


... AS YOUR BODY REPAIR BUSINESS GROWS! 


Get your copy of the P-F “7 STEP FOLDER” NOW! It tells you 
how the P-F “STEP-BY-STEP” Purchase Plan lets you purchase 
new equipment out of new business or increased earnings. This 
plan makes it so easy to own your own equipment or modernize 


..- OR WRITE 


P-F Automotive Division of 
JOBBER H. K. PORTER, INC. 
Somerville 43, Mass. 


ASK YOUR 
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Credit .... 


Continued from Page 106 


tract by a dealer can be empha- 
sized in terms of customer good- 
will which leads to repeat sales. 
The average car buyer is often 
slightly bewildered with the 
mathematics of installment fi- 
nancing. He appreciates simpli- 
fied contracts and paper work 
enabling him to exactly see the 
terms of his newly assumed 
financial obligation. The con- 
scientious dealer provides a 
great service to his customers 
by giving them sound financial 
counsel and advice. When the 
car buyer receives prompt, effi- 
cient, and courteous service on 
the purchase of his automobile, 
he is more likely to return to 
the same dealer for subsequent 
car purchases. 


Ability of Prime Importance 

Credit institutions specializ- 
ing in automobile financing are 
chiefly interested in acquiring 
retail paper because they are 
retailers of money. Naturally 
they must and do provide funds 
on a wholesale basis to the auto- 
mobile dealer to carry his in- 
ventory of cars and in many 
cases to increase his operating 
capital. In determining the 
amount of credit to be extended 
to any one dealer, management 
ability and knowledge of the 
automobile industry acquired 
over a period of years is of the 
greatest importance. 

In addition, his financial con- 
dition and the credit needs of 
his business as evidenced by vol- 
ume of sales also receive full 
consideration. A finance com- 
pany that is privileged to pur- 
chase all of the dealer’s retail 
paper can always do a better 
job of handling the dealer’s 
floor plan and capital require- 
ments. 

A dealer’s credit standing is 
not something which is achieved 


(Continued on page 112) 
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Gone Today .. . Here Tomorrow 


Your stock of Pittsburgh Safety Glass can be completely 


1. CUSTOMER SATISFACTION 
2. REDUCED INVENTORY COSTS 
That's the beauty of Pittsburgh Plate’s 24-hour-or-less 3. LESS STORAGE SPACE NEEDED 
4. LESS GLASS HANDLING 


gone today... and you can have all you want tomorrow 


delivery service. 
To get this swift delivery service on Pittsburgh Safety Take advantage of the fact that Pittsburgh DupLare® 


Glass — curved or flat, clear or Souex just phone and Duo.rre” Safety Glass, and Hercunim Tempered 


your nearest Pittsburgh Branch or Distributor. These Glass, can be in your auto glass replacement shop or 


branches and distributors are supplied by Pittsburgh dealership within 24 hours after your phone call. For 


Plate’s Depots . . . warehouses that carry glass to fit any full information, contact your nearest Pittsburgh Branch 


make of car or truck, no matter what the model or year. or Distributor. Pittsburgh Plate Glass Company, 632 


Here's what this quick delivery means to you . Fort. Duquesne Boulevard, Pittsburgh 22, Pennsylvania 


PAINTS - GLASS + CHEMICALS + BRUSHES + PLASTICS + FIBER GLASS 


PITTS&Un eS = ee Be GU ee ie 


IN CANADA: CANADIAN PITTSBURGH INDUSTRIES LIMITED 
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WHEN VOU MELO HAND TOULS 
PHONE YOUR JOBBER- 


Any Tool you ever need is no further away 
than a ‘phone call to your BhLAACKHAWK 
Jobber! Ample stocks of the basic BLACK- 
HAWK Tools you use every day — Sockets, 
Drive Parts, Wrenches and Pliers, PLUS 
scores of other specialized Tools for every 
engine repair are ready for YOU. Check 
YOUR Tool Kit right now, just pick up the 
‘phone and call your Jobber... get that 
BLACKHAWK Tool you've been needing 
and intending to buy. It will make money 
for you. 


A money-making Service 
Set of BLACKHAWK Tools 
is an investment that will 
pay off big for you. There 
are many to choose from, 
each can be individually 
tailored to your needs. 
Ask your Jobber about a 
BLACKHAWK Set! 
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THE AUTOMOTIVE SERVICE MONEY- 
MAKER FOR AUTOMOTIVE MECHANICS 


Every day, more and more Mechanics are 
turning to BLACKHAWK Tools because 
they are impossible to beat in professional, 
money-making automotive service. These 
great Tools have the precise fit, perfect 
balance and rugged turning power you 
simply must have for expert repair work 
on today’s cars and trucks. Moreover, 
they're job-engineered for you — made by 
mechanics for mechanics with that fa- 
mous, perfect fit — on the nut! 


The complete BLACKHAWK Line of 
Sockets and Drive Parts gives you the 
alloy steel “muscle” to handle the tough- 
est nut-turning jobs with ease. And, their 
triple-plate Chrome finish guarantees a 
lifetime of great service to you. Your Job- 
ber can put these Tools in your hands 
quick! . . . call him today for the money- 
making Tools that should be in your Kit, 
right now. There’s work to be done and 
money to be made with BLAACKHAWK! 


(5. THESE NEW FORDOMATIC TRANSMISSION TOOLS 


Two 
SERVICE BOARDS 


Here are the famous BLACK- 
HAWK Automatic Transmission 
Tools that have opened the big 
field of automatic transmission 
service and repair to Shop 
Mechanics. These 2 new Service 
Boards give you all the Tools 
you need for FORDOMATIC Ex- 
ternal and Internal service and 
ogc Ask your Jobber about 
this money-making set-up, plus 
the Tools for HYDRA-MATIC and 
other transmissions. 


FOR EXTERNAL ADJUSTMENTS 
ON FORDOMATIC TRANSMISSIONS 


FOR INTERNAL SERVICE AND 
FORDOMATIC TRANSMISSION REPAIR 


ll 
8 
2 .© .) 


BLACKHAWK 
HAND TOOL? 


= /e 


YOuR 


JOBBER ay’ 


—— 


Black inark TOOLS 
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Credit ... 


without considerable effort or 
when established, remains a con- 
stant. 

The dealer’s business conduct 
over the years influence his 
credit rating much in the same 
way but on a larger scale as an 
individual’s experience with 
buying from retailers and the 


JOHNSON 


Viydeaulee 
TAPPETS 


STOP 
ial — 


Sst 


| 


e Continued from Page 108 


manner in which he meets his 
obligations influence his _per- 
sonal credit rating. Successful 
dealers guard and constantly 
strive to improve their credit 
standing, realizing that it is 
essential to continued success in 
their business. Automobile deal- 
ers as a group have done a 


+— 
INCREASE 
SALES | — 


Big profits are being made by replacing defective hydraulic tappets 
in modern overhead valve engines. 

You can get your share of “ground floor” profits in this fast grow- 
ing market by selling tappet jobs to your customers. 

There is no mystery to installing Johnson Hydraulic Tappets. 
Simply follow instructions as well as good mechanical practices. 
For many years the automotive market has profited with Johnson 
Adjustable Tappets for Ford and Mercury engines. Now, Johnson 
Hydraulic Tappets of the same fine quality and superior design, 


can be even more profitable. 


''Tappets are our business’’ 


JOHNSON JP PRODUCTS 


INC. 
MUSKEGON, 


MICHIGAN 








magnificent job of establishing 
credit for themselves with finan- 
cial institutions throughout the 
country. 

Credit today has many appli- 
cations. Credit extends a help- 
ing hand to the worker, the busi- 
nessman, the manufacturing 
concern, the government, prac- 
tically anybody and everybody. 
Without credit automobile deal- 
ers would be few and far be- 
tween and the number of auto- 
mobile buyers would be small 
indeed. 

Progressive, prosperous, and 
successful automobile dealers 
have long since learned that 
credit is essential to their busi- 
ness. Working with credit prop- 
erly, observing sound credit 
principles in every phase of their 
operations, they have also 
learned that credit properly used 
is the key to greater volume and 
profits. 





“This place needs a few more 
axles and not so many big 
wheels!” 











Bowers Joins Ford 


The appointment of John R. 
Bowers as Ford Division’s car 
advertising manager was an- 
nounced recently by Chase Mor- 
sey, Jr., Ford Car Marketing 
manager. 

Bowers joins Ford from a 
position of vice-president and 
account executive of the adver- 
tising agency Brooke, Smith, 
French, and Dorrance, Inc. 
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To build your 
profits for 


tomorrow, too 





CARBURETERS 


count on 


CARTER 


MODERN 2: 
FUEL SYSTEMS 


For cars of the future as well as today, you can rely on Carter's 
advanced engineering to keep you profitably ahead... with the 
complete line of modern automotive fuel systems! Carter pioneered 
the first down-draft carbureter, the first 4-barrel carbureter... 
the AFB 4-barrel carbureter designed for America’s newest cars! 
And right now at Carter, amazing new engineering developments 
are taking final shape... developments that will build your profits 


for tomorrow, too! Look ahead...call your Carter supplier now. 
FUEL PUMPS 


FUEL FILTERS 


CARTER CARBURETOR 


DIVISION OF INDUSTRIES 


INCORPORATED 


ST. LOUIS 7, MISSOURI 
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“Advertised-in-LIFE 
clocks up more sales 


Automotive accessory ads in LIFE work di- 
rectly for you, by giving the right message to 
the right people in your neighborhood . . . be- 
cause in every average community right across 
the map LIFE reaches more car owning house- 
holds than any other weekly magazine. 


LIFE creates a pre-sold market —which be- 


comes your market when you stock and 
feature the products advertised in LIFE week 
after week. 


Join the happy band of auto dealers, service 
stations, parts outlets and garage operators 
who are building more business with the aid 
of “‘Advertised-in-LIFE.” 























YOU GET MORE OUT OF 
““ADVERTISED-IN-LIFE”’ 


Because LIFE reaches 
more automobile owners 


An average issue is read by 30.4% 
of all car owning households. 


Because LIFE reaches 
more people everywhere 


Weekly circulation 


NN es 5 a a ee ota Waid 5,714,310 
Saturday Evening Post..... 4,861,638 
Look (bi-weekly).......... 4,189,004 


Sources: A.B.C. Publishers Statement (Jan.-June 1956) 
A Study of the Household Accumulative Audience of LIFE. 
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Day tona °e* © © © «© «© e e Continued from page 57 


Ronney Householder was on 
hand for Plymouth, without a 
team, but offering assistance to 
Bob Osieckie and 
outh entrants. 


other Plym- 
Pontiac was under the direc- 
Ray Nichels. He is a 
Indianapolis Speedway 
mechanic. One of Nichel’s Pon- 


tion of 
veteran 


They're Herel! 


The New TUNGS 
CONTACT IGNIT 


Packages 


Packaged to Tell.. 
Packaged to Sell... 


tiacs set a speed trials record in 
its class—Joe Littlejohn driving 
at 133.779 mph. 

The Grand National qualify- 
ing speed run was also won by 
a Pontiac with Banjo Matthews 
driving. The Sportsman qualify- 
ing speed run was taken by Glen 
Wood in a ’49 Ford. The Modi- 







WAREHOUSE DISTRIBUTORS: We've got a dandy of a deal for you. Write today! 


TUNGSTEN CONTACT MFG. CO. 


North Bergen, N. J. 
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fied speed run went to Bob 
Reuther in a ’38 Plymouth and 
Tim Flock in a ’57 Mercury set 
the Convertible qualifying speed 
run, 

Everett “Cotton” Owens 
grabbed off the Grand National 
160-mile Circuit race with a 
record - shattering 101.60 mph. 
He drove a ’57 Pontiac. 

Tim Flock in a ’57 Mercury 
took the 160-mile National Con- 
vertible Championship race and 
Speedy Thompson in a ’52 Plym- 


outh (modified) won the 125- 
mile Sportsman and Modified 
race, 


Chrysler, without a team op- 
eration, won the National Speed 





Every day its judgment 
day—use a lot of it. 











Trials Championship, Robert 
“Red” Byron behind the wheel, 
at 138.996 mph. Byron had been 
called in at the last minute to 
tune the cars entered by Brews- 


ter Shaw, the local Chrysler 
dealer. 
This year’s Daytona Beach 


activity marked the initial ap- 
pearance of superchargers and 
fuel injection in stock produc- 
tion cars. 

Chevrolet won the Pure Oil 
Performance Award for the best 
all around performance, sweep- 
ing its classes in the speed trials 
on the measured mile course, 
placing second in the blue ribbon 
160-mile race, and well up in 
other events. 

Because of the non-availabil- 
ity of superchargers, fuel injec- 
tion and other high speed equip- 
ment in large enough quantities, 
NASCAR, immediately after 
Speed Weeks, limited each en- 
gine in the Convertible circuit to 
a single four-barrel carburetor. 
that similar 
may be taken for the 
Grand National Circuit. 


Indications are 


steps 


Lady driver to mechanic: “Fix my 
horn, my brakes won’t work.” 
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prove Sit ERTIP sarEst 
for Today's High-Powered Cars 


Grizzly Gilvertip prake lining has speeds, power brakes and automatic 

, rugged Colorado transmissions. Gilvertip is glazeproof 
Rockies - - - on high speed turnpikes and resists fading—B!ves 95% more 
and throughways - °° in ewamplands mileage and safer stops! CONCLU- 
and on primitive roads . + in fact, SION: sell Silvertip Gaftibonded 
everywhere that roads and weather brake lining - -: pest for power brakes 
put an extra strain on brakes. Tests and heavy duty .- - oP® for every 
like these prov® that Gilvertip meets Car--° the safest prake lining 0 


o- e 
ibe 


the modern motoring needs of high the market! 


check with your GRIZZLY Distributor or Bonder Today! 
Look for Grizzly siivertip’s Edge-Branding .. your Guarantee of Quality 


; 
{oc 


BEAR IN MIND... ASK FO 
: Ld 


Sobtlbonl 
GRIZZ FOR THE LIFE OF THE < 
LY MAN wane 
ee cat DIVISION BY THE PiONEERS 
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when the 
pressure 


I-R AIR COMPRESSOR 





When you need service air you want an ample, de- 
pendable supply which gives you air as fast as you 
need it and at the lowest possible cost! 


That’s why more and more garage operators and 
service managers are asking for Ingersoll-Rand Type 
30 Compressors. They know they’ll get air that helps 
them do jobs more speedily and at lower cost. They 
put these savings into profits! 


Ask your nearest I-R Air Compressor jobber for the 
cost-saving story ...how I-R’s Balanced V Con- 
etruction produces more air-per-horsepower. 


It your jobber is out of I-R 
Compressor bulletins, write 


Ingersoll-Rand 


11 Broadway, New York 4, N. Y. 


SOR VICE 


boost your profits with an 
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New Days .... 


Continued from Page 41 


be permitted to mislead us. The 
unusually aggressive and _ in- 
trepid men should be welcomed 
as trail breakers but we must 
follow with caution in their 
path. The main body of our 
great industrial fleet must be 
led and piloted on a_ broad 
course that means progress. 
There, it seems to me, is a 
natural and healthy function of 
a trade association, for a trade 
association must be far more 
than merely a symbol of unity. 
It must produce results; results 
that are immediately translat- 
able in terms either of dollars or 
ideas that lead to dollars. But 
woe betide a trade association 
that seeks to accomplish these 
objectives outside of or without 
regard to the public interest. 
Foremost in the things that 
we must do is to be worthy of 
the term “manager.” The size of 
our enterprise is not nearly so 
significant as the extent of the 
example that we establish as 
managers. Whether you sell 50 
cars a year or 5,000, whether 
you conduct your place of busi- 
ness at the junction of two small 
cross roads or in the heart of 
America’s largest city, is not 
nearly so meaningful as_ the 
manner in which you operate, 
the philosophy within which you 
work, the mental scope to which 
you permit your mind to ascend. 
In my travels across the coun- 
try during the past four years, 
I have been impressed by many 
of the positive and good things 
we do in this industry and also 
with a few practices that indi- 
cate industrial weakness. Fore- 
most among the latter is the 
haphazard, helter - skelter way 
in which we employ and train 
people. The results are apparent 
in a high rate of turnover, a 
restlessness among our employ- 
ees, and a consequent lack of 
that personal loyalty to a com- 
(Continued on page 120) 
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This Reader’s Digest ad sends 


ou Spring Drainout Customers 


ee 


Tells 32,000,000 | «iy ay 4 
readers to get Cooling | , 
System Service! 


This special message in May Reader’s 
Digest tells America’s motorists the 
truth about cooling system service. af 
In plain language, it explains that “tt ee are ey hae” 
no anti-freeze is permanent and that ! | nel tena ia 





winter-worn coolant can seriously 
damage an engine. 


What’s more, the message tells 
customers to look for the posters 
shown below and get a complete 
check-up for Summer safety. Be sure 
you display these posters to get your fe 
share of profits. We; 






You tie in with these 
posters! 


Colorful poster features 
the 8-Point Summer Safety 
Service recommended in 


Reader's Digest. It gives 
you chances for extra sales, 

A powerful warning poster 
blasts old anti-freeze as 


dangerous! Facts you can 
use to explain the dangers 





are on back. 
Call your PYRO Radiator Chemicals 

y Pick up extra profits this Spring by really pushing 
® the cooling system service every motorist needs. And 
PYRO Jobber for best results, sell Pyro cooling system products. 
They’re quality-made, lab-tested, and among the 

most profitable items you can handle. 

today! . = 














OLIN MATHIESON CHEMICAL CORPORATION, Automotive Products Department, Baltimore 3, Maryland 
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New Days ...... 


pany which is a prerequisite to 
success and an indication of con- 
tentment. 

You and I know that two 
trade unions, the Machinists and 
the Teamsters have voted a sub- 
stantial war from their 
end that 
the employees of automobile 


chest 


vast resources to the 


e Continued from Page 118 


dealerships shall become mem- 
bers of the one union or the 
other. 

A year from now, or five, or 
ten, the men and women, more 
than half a million in number, 
who make up our industry, will 
belong to trade unions or they 
will not. The decision does not 


Distinctive Packaging for Products of Distinction 
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Fe 
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ERTEL PRODUCTS 


Valves 

Valve Springs 
Valve Retainers 
Valve Guides 
Engine Bearings 


King Bolt Sets Pistons 


Tie Rod Ends 

Drag Links 
Shackle Sets 
Cylinder Sleeves 
Sleeve Assemblies 


Piston Pins 
Pin Bushings 
a. Wheel Suspension Parts 
Water Pumps 
Water Pump Kits 
Motor Mounts 


(BP) ERTEL PRODUCTS CO. 


Ropy ct” 
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rest with them. It rests with us 
as managers. If your employees, 
tomorrow or at sometime dur- 
ing the next decade, weigh you 
and analyze you and find you 
wanting then you will have 
failed as managers, and as 
leaders, for the industrial his- 
tory of this country and of 
others shows conclusively that 
man, clinging to the group in- 
stinct for preservation, will be 
attracted by that which prom- 
ises the most of happiness, se- 
curity, contentment and chal- 
lenge to his future years. That, 
then, is a decision that rests 
squarely with us. 

I submit to you that we and 
the automobile manufacturers 
are going about the broad job 
of education and training in a 
haphazard and inefficient man- 
ner. Each of the manufacturers 
conducts schools, training estab- 
lishments, institutes, with vary- 
ing degrees of effectiveness 
ranging from the superior to 
average. Isn’t it time perhaps 
that we begin to work and think 
and plan and educate as a great 
industry? 

I suggest to you and to the 
automobile manufacturers that 
we study without delay the pos- 
sibilities of establishing an auto- 
mobile retailing institute, a great 
national educational body sup- 
ported by manufacturers and 
dealers alike, that would have as 
its purpose the training of young 
men and women who would be 
attracted to a career in distribu- 


tion in the automobile indus- 
ewe 
Our job as a national trade 


association is twofold. First, to 
help create a healthy working 
climate within which all ele- 
ments of the industry may op- 
erate intelligently, profitably, 
and in the public interest . 

What then are some specific 
realistic action programs for 
this retail industry to commence 
in 1957? 

First, the area of factory- 
dealer relations. In this vital re- 
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lationship which is operating in 
a refreshingly new and welcome 
climate, NADA’s role is to as- 
sist, encourage and strengthen. 

We have long desired the 
establishment of dealer councils 
whose members were elected by 
a democratic process and whose 
deliberations were free from 
outside interference. Such coun- 
cils have been established and 
we should in no way interfere 
with their activity and growth. 

The elected dealer council is 
a valuable channel of communi- 
cation between an automobile 
manufacturer and his dealers. 
Any interference on the part of 
NADA in matters that are 
strictly family affairs would be 
unwarranted and objectionable 
unless such family affairs spilled 
over to become a matter of in- 
dustry concern. 

Within NADA itself there 


exists a comparable channel of 





“Thanks just the same, Maggie, 
but it’s such a nice day, I think 
Pll walk!” 





communication in our Make 
Committees. Membership in 
these committees stems also 
from the democratic process of 
free election. Through the Make 
Committees the management of 
NADA can be kept informed of 
problems and situations both of 
a family and of an industry na- 
ture. NADA management in a 
friendly and cooperative man- 
ner would then hope to exchange 
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information with the various 
Vice Presidents in charge of 
Dealer Relations. If the 
of an elected dealer council and 
the NADA committee represent- 
ing that same make of automo- 
bile are identical your NADA 
management and factory man- 
agement, receiving the same 
story, can conduct themselves 
accordingly. 

On the other hand, if we are 


views 


told one story and factory man- 
agement another a cautionary 
signal is at once established. 

Thus we have a system of 
checks and balances that is de- 
signed to serve the industry. All 
of us must use this objectively 
and discreetly. 


National Legislation 


At the October 
(Continued on page 125) 
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Car models may change... 


bey rt AAAAa % 


myopia 


; lll” 





but the quickest, most profitable 
way to bigger service turnover 








is always a 
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Harley-Davidson SERVI-CAR 





To meet and profit from increasing 
demands for service without hir- 
ing more men, provide Harley- 
Davidson Servi-Car Service. 

With a Servi-Car you keep com- 
pleted jobs rolling out, new work 
rolling in. There’s no clogging of 
work areas. And you build good- 
will, cover more territory. 

Get the facts now. See your 
Harley-Davidson dealer or write 
for free book, “It Pays to Give 
Service.”’ HARLEY-DavipsoNn Motor 
Co., Milwaukee 1, Wisconsin. Dpt. MA 


Harley-Davidson SERVI-CAR 





Show@ 


This startling fact, dramatically presented 
by this hard-hitting engine-killer card, is 
your key to increased oil filter sales! When 
you show your customers the engine-killing 
abrasives, tars, carbons and metal chips 


their filter has removed you've sold a FRAM 
Replacement Cartridge! 
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Sell 
this 


As a FRAM Dealer, you have the finest 
in filtration products. Surveys prove 
motorists prefer FRAM to any other brand. 
Now, FRAM gives you this dramatic way 
to increase your filter sales. You show both 
air ang oil filter stories with a flip of the 
card. Ask your FRAM representative how 
you can use FRAM engine-killer cards 
to sell more FRAM Cartridges. It means 
extra profits for you! 


OIL * AIR * FUEL * WATER 


—~ 
eal 
~— 












FRAM Corporation, Providence 16, R.1I. 
Fram Canada Ltd., Stratford, Ontario. 
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. .. Easy to show the customer .. . show him where he needs 
repairs .. . When he sees for himself on an impressive instru- 
ment that the fabulous EnginScope is, he buys all of the parts 
he needs to get that new-car life back into the motor. Extra 
parts sales in distributor caps, rotors, coils and the like puts 
extra money in your pocket. Many EnginScope owners say 
that the EnginScope investment is paid back in parts sales 
in only a couple of months. This is besides the extra busi- 
ness that the EnginScope gets for its owners. It’s the 
greatest prestige-builder any automotive serviceman can have. 
One customer tells another about the EnginScope and your 
business expands like crazy 

See the EnginScope in action, fill out and mail the coupon 
and we'll arrange a NO OBLIGATION demonstration. Once 
you've seen the EnginScope, you'll want it! 


ALLEN B. DU MONT LABORATORIES, INC. 
760 Bloomfield Ave., Clifton, N. J. * Dept. MA-3 


© Please arrange an EnginScope demonstration. 
©) Please send full EnginScope particulars. 


NAME 


ADDRESS 


city ZONE STATE Trade Mark 


GET IN ON THE DU MONT USER-BONUS PLAN-ASK YOUR DEALER 
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New Days ... 


Executive Committee I re- 
viewed the legislative action of 
your Association in the &4th 
Congress. During that Congress 
the automobile dealers of Amer- 
ica, through their strength and 
unity and the absolute 
of their were instrumen- 
tal in having enacted into law a 
measure that requires good 
faith in the contractual relation- 
ship between automobile manu 
facturers and their 

The O’ Mahoney 
which was 
law by President Eisenhower's 
signature on August 8 is, in our 
opinion, a good law, a reasonable 
law, a law. I trust 
that its presence will act as a 
safeguard and I most earnestly 
hope that the splendid industrial 
climate of good 
days” will obviate any 
dealer or 


our 


justness 
cause 


dealers. 
Celler bill, 


made a matter of 


necessary 


these “new 
for 


eall 


need 
manufacturer to 


upon the law for protection be- 
cause of the existence of bad 
faith on the part of either party 
to a contract. 
Retirement Plan 

The Board of Directors ap 
proved a recommendation that 


an immediate study be made of 
various forms of retirement 
plans and that if the results of 
the study indicated it to be 


tical there be 


prac- 
established, on a 
national scale, a retirement plan 
for 


ployees. 


members and their 
To the 
ledge no such plan exists today 
Here, 
seeking to 
leadership in the 
practical, 


our em 


best of my know 
on so wide a scope. again, 
we are provide 
rendering of 
useful services. 

During the coming year we 


plan to hold 29 management 


conferences and seminars in 
various cities throughout the 
country. Emphasis will be 


placed on such subjects as the 


dealer and his taxes, 
trol, 


profit con- 
and the use of the latest 
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Continued from Page 


techniques and methods of man- 
agement... 
Highway Safety 


the 
accidents 


concerned over 
highway 

fatalities, NADA 
support to the President’s 
Traffic Safety 


Seriously 
increase of 
and 
full 


Committee on 


pledges 


all 
whose purpose is promotion of 
highway safety education. Fur- 
ther, the NADA Public Rela- 
tions Committee will draft a 

program in which 
all members will 


and to other organizations 


safety we 
hope 


pate. 


partici- 


Small Business and 
Trade Unions 
The 


Board of Directors of 


(Continued on page 126) 


It's good business to stock LUCAS 


replacement parts for British cars 











»* 
. 
«”* — 


sa ‘ 


ish made cars, 


pendable performance. 
why it’s natural for the owners 
of British cars in your com- 
munity to request replacement 
of Lucas with Lucas. 


Today, more and more 

American service garages are 

opening foreign car service 

te departments 
wg 


>» 

oe 

is 
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much 


-_ 
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parts. 


LUCAS ignition and 


. 2 lighting equipment is pre-sold! 


Standard for the majority of Brit- 
Lucas parts are 
internationally famous for de- 


for 
profits. Find out how small 
an investment can do so 


for you, 


Write for your free copy 
of LUCAS POPULAR 
SPARES SERVICE 
CATALOG and Lucas’ 
suggested 
check list 


inventory 


Repre 


That's 


extra 


of spare 


ented in the United Stotes by 


LUCAS ELECTRICAL SERVICES, INC. 


Right from 
the start 
Right for 


replacement 


ad 





Ew 
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The N-A:sPA “Parade 


reliable auto 


In the April 6th Issue of The Saturday Evening Post, 
your N*A*P*A Jobber is saying this to your customers: 





“Good repair shops prefer to use the best in parts, 
materials and tools. They know they can rely—as you 
can rely—on nationally advertised brands. 

“They know, too, that if you are to get your car back 
as quickly as you want, they cannot spend unnecessary 
time shopping from place to place for the parts it 
may require. They need that time to do the actual 
work on your Car. 

“That's why more and more repairmen are using 





sae aA n: 


Balkamp Carburetor Parts and Kits 


Now available for air-cooled engines, as well a8 passenger cars, 
popular trucks and tractors, The answer to fast, low-cost 
repairs on tune-ups oF replacements, Finest quality, factory- 
matched parts—clear instructions and diagrams, With Balkamp 
you can cover the power mower, garden tractor, and outboard 
motor market, as well as cars and popular trucks, 


BALKAMP, INC. «+ INDIANAPOLIS, INDIANA 


ry 
i ae 
3 Va 





parts and supplies that bear the N-A-P+A Seal—the 
finest and most comprehensive group of nationally 
advertised brands available anywhere, from one source 
of supply.” 

If you are not already using this time-saving service 
provided by your N+A+P+A Jobber, visit him during 
the “N+A+P+A PARADE OF PARTS” —see for yourself 
the service, the known quality and the national recog- 
nition he offers you. 


BRAKE LINING 





For Top Quality...and Profit 


Riveted or bonded, American Brakeblok brake linings are 
first in quality, easy to install, and profitable to stock. That’s 
why so many brake servicemen use American Brakeblok ex- 
clusively. American Brakeblok linings are available in bonded 
or riveted for all cars and light trucks, and in heavy-duty 
linings and thick blocks for trucks and buses. 

AMERICAN BRAKEBLOK DIVISION + DETROIT 9, MICHIGAN 


National Automotive Parts Association, Detroit, in behalf of the thousands of independent 





> \yosspers £\y7wr 


who supply the automotive repair trade from coast-to-coast with these—and many 


other—nationally advertised brands of quality automotive parts and supplies. 
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® Only Nationally Advertised Parts and Supplies 
of Genuine Quality Are Identified by This Seal 


@ They Are Backed by the Nation's Largest 
Independent Automotive Parts Organization 


@® They Are Quickly Available for Cars, Trucks 
and Tractors of All Makes and Ages, from the 
Same Time Saving, Nearby Source of Supply 


re a 





SENOUR 


PAINTS 


Brederal Ball Bearings Automotive Finishes 


Most complete ball bearing line for the automotive industry. | Martin-Senour’s highest-quality finishes—in the industry's 
widest range of colors—help assure complete customer satis- 


faction! Best color match, best blend-in, best gloss, Factory- 
: packaged or custom-mixed colors, thinners, reducers —every- 
bearing. Federal Ball Bearings are dependable—backed by the thing you need to do the whole job! Use Martin-Senour prod- 
dependable source of supply—your N+*A+P+A Jobber! ucts exclusively! 


THE FEDERAL BEARINGS CO.,INC.- POUGHKEEPSIE, NEW YORK MARTIN-SENOUR, 2500 SOUTH SENOUR AVE. + CHICAGO 8, ILLINOIS 








Used as original equipment on millions of vehicles by leading 
manufacturers, Chosen by repairmen as the ideal replacement 





‘Parade of Parts-the greatest in the industry 
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Automatic Sales with Standard Seal Stocks 


Standard Oil Seal Service Stocks make it easy and profitable to 
follow car manufacturer's recommendations—install new seals 
every time seals are removed, All fast moving numbers, auto- 
matic turnover, No, 6 stock: over 100 wheel seals for popular 
cars and light trucks, No, 7 stock, over 50 front wheel auto seals. 


Free metal cabinet, stock check card, catalog, price information, 


STANDARD SEAL COMPANY - COLDWATER, MICHIGAN 


Monrnorti 


CLUTCH PLATES 


Dana Products 


Just as practically all vehicle makers depend on DANA-made 
Products, you can depend on Spicer and “Mechanics-Type” 
Universal Joint Kits; Spicer Transmissions; Spicer Power 


Take-Offs and Joints, and Monmouth Clutch Plates. 


DANA CORPORATION + TOLEDO 1, OHIO 


means dependability 


tis UNITED Hydraulic Brake Parts are replace- 


ment engineered and specifically designed to completely re- 
store the hydraulic brake system to peak operating efficiency. 
Automotive servicemen the world over have dependably 
applied UNITED brake parts for over a quarter century. Use 
UNITED. Your N+A+P+A jobber features this brand. 
UNITED PARTS MFG. CO. - CHICAGO, ILLINOIS 


Famous Hand Tools 


The complete Line of top-quality, professional Tools designed 
for mechanics by mechanics—including the great new Auto- 
matic Transmission Tools that open up this money-making 
service field for you. Ask for New Britain Tools. They're 
engineered to handle today ‘s repairs and service— faster for you! 


THE NEW BRITAIN MACHINE CO. + NEW BRITAIN, CONNECTICUT 


NAPA "PARADE OF PARTS” (continues) 











of Parts’ 


om, Sale. amie 


nationally advertised brands for CARS, TRUCKS, TRACTORS + ALL MAKES * ALL AGES! 


€CHLIN 


EXTRA QUALITY 
_FOR EXTRA GOOD 


Sell New Car Performance! 


For extra profit and customer good will, check 

Ignition Contacts and Condenser every 5,000 

miles; other electrical parts, every 10,000 miles. 

Please your customers and pocket the profits 

install ECHLIN Quality Parts every time! 

ECHLIN MANUFACTURING COMPANY - NEW HAVEN, CONNECTICUT 


Corrosion-Balance 





FOR LONG LIFE - FOR LASTING POWER 
FOR CONTINUED QUIET 


Soundmaster Mufflers 


Soundmaster Mufflers last longer, and do their job better 
because the high performance built into these mufflers is pro- 
longed by “Corrosion-Balance Attained by the proper use 
of Corrosion-Resistant Materials; by Temperature Control, 
and “Zonal Drainage” Soundmaster’s Corrosion-Balance as- 
sures customer satisfaction on single or dual systems. 


DE KOVEN MANUFACTURING COMPANY + RACINE, WISCONSIN 
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Allied Motor Parts 


When new engine parts are needed, look to Allied and your 
N+A+P+A Jobber for the finest of parts, the fastest service 
and the most comprehensive coverage. The plants which pro- 
duce Allied Motor Parts are all specialists in their fields, with 
engineering “know-how,” production facilities and manufac- 
turing capacity unsurpassed in the industry. 


ALLIED MOTOR PARTS COMPANY + DETROIT, MICHIGAN 


D-107 


Displaymobile 
Stocks ‘em better 
Sells ‘em faster 
v Requires only 18x 18” 


Vv Completely portable 


Vv For indoor or 
outdoor use 


Put the Spotlight on SAFETY SERVICE 


This new portable Displaymobile turns your Trico Stock 
Organizer Cabinet and Vis-U-Lid into a movable Wiper- 
Washer service department. It’s a step-saver, a sales-maker . . . 
puts your merchandise where the car owner will see it. Use on 
service floor, lubritorium, or roll out to island near gas pump. 
Available free of charge with a small stock of arms or blades. 


TRICO PRODUCTS CORPORATION - BUFFALO 3, NEW YORK 
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Duckworth Timing Chains 


Often a “ring” job isn’t the complete answer to motor “‘pep”’ 

. the kind your customer expects. Check the timing chain 
for wear and stretch, If replacement is needed recommend 
Duckworth (R) Monoflex Timing Chains for top motor per- 
formance, with gas and oil savings as an extra bonus, Result: 
“repeal business that comes from real customer satisfaction. 


CHAIN BELT COMPANY + SPRINGFIELD, MASSACHUSETTS 


B«K Automotive Brushes 
Here is the complete line of brushes for every automotive use— 
all available from one convenient source, your N*«A+PsA 
Jobber, Paint and Varnish Brushes; Engine and Parts Brushes ; 
Wheel and Fender Brushes; Grill and Spoke Brushes; Fountain 
Brushes; Revolving Brushes; Tire Brushes; Whisk Brooms and 
Floor Brushes. For brushes, see your N*A*P*A Jobber, 


B*K SERVICE PRODUCTS + INDIANAPOLIS, INDIANA 


Allied-Monmouth Chassis Parts 


In Allied-Monmouth Chassis Parts, N* A+ P+A Jobbers offer 
a complete line engineered and built to original equipment 
standards in materials and tolerances. Includes Wheel Sus- 
pension Parts, Coil Springs, Steering Parts, King Bolt Sets, 
Shackles, and Ball-Joint Suspension replacements. Make your 
N+A+P+A Jobber your headquarters for Chassis Parts. 


ALLIED MOTOR PARTS COMPANY «+ DETROIT, MICHIGAN 
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MODAC Fan Belts 
«+» The FINEST...For CAREFREE DRIVING 
Keep your car purring at its peak with MODAC fan belts. 
MODAC fan belts are engineered for miles of safe, serene 
driving. Check your fan belt now. Signs of wear could mean 
failure and costly, time-consuming trouble ahead. Change it 
to MODAC , . . the finest fan belt made. 


HAYWOOD INDUSTRIES - WAYNESVILLE, N. C. 
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nationally advertised brands for CARS, TRUCKS, TRACTORS + ALL MAKES + ALL AGES! 
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Visall Safety Products 
Quality material . . . skilled engineering . . . know-how manu- 
facturing. Turn Signals, Turn Signal Switches. Clearance 
Marker, Fog and Driving, Backup, Utility, I mergency, Stop 
and Tail and Stop Lights, Passenger Car Mirrors, Truck Mir- 
ror Arms and Heads. Reflectors, Liquid and Reflector Flares, 
Safety Equipment for all Vehicles 


VEHICLE PRODUCTS COMPANY + CINCINNATI, OHIO 


Briggs “Hydro-Muscle’® Ride Control 


Car owners don’t understand “shock absorbers.”’ What they 
want and will buy is Ride Control—Briggs “Hydro-Muscle” 
Ride Control. A year-round safety necessity. Ask your jobber 
for the high-profit, fast-action assortment of 12 Briggs 
“Hydro-Muscles’”—potent Muscle Man selling tools included 
FREE to tie in with big-space national ads. 


THE BRIGGS SHOCK ABSORBER COMPANY ~ CLEVELAND, OHIO 


TROUBLE STARTS 
when you can't STOP 


Embarrassing? You Bet! 


But that’s not all, In the staggering national highway acci- 
dent and death toll, faulty brakes are the chief contributing 
factor in collisions resulting from mechanical failure. When 
replacing brake system components, do it for sure, Use brake 
parts genuinely designed and engineered for replacement. 
Specify UNITED 


UNITED PARTS MFG. COMPANY + CHICAGO, ILLINOIS 


Monmouth Clutch Plates 


Monmouth Clutch Plates have long been famous in the auto- 
motive industry for their patented super-cushion action .. . 
their precision manufacture . . . and their excellent perform- 
ance record. They are typical in quality and engineered 
performance of the complete line of DANA products, 


DANA CORRORATION + TOLEDO 1, OHIO 
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Dittmer Transmission Gears 


Since 1919 Dittmer Transmission Gears have kept automobiles 
and trucks operating all over the world. Dirmmer products are 
recognized everywhere as top quality. They are truly “Second 
to None” 
and appearance, 


in mathematical accuracy, metallurgical treatment 


DITTMER GEAR & MFG. CORP, « LOCKPORT, NEW YORK 


a 


B*K-Plews Oilers and Spouts 
The pjstol-type oilers in the B&K-Plews line cover every service 
requirement, Leak proof—seamless with deep-drawn bottoms 
and welded steel spouts; available individually, or in sets with 
wall bracket. Can spouts sharp, long-wearing—range from 
small individual sizes to the largest with flexible tubing for 
automatic transmissions, 


BxK SERVICE PRODUCTS + INDIANAPOLIS, INDIANA 


For Wire Profits— Without Complaints 
Use Belden—the Wiring Line that’s complete for all service 
jobs—easy to stock—at a surprisingly low investment. Easier 
application means faster replacements. Belden Wire and Cables 
are engineered for modern cars, trucks, and buses—the line 


most servicemen use. Ask your Jobber Salesman. 


BELDEN MANUFACTURING COMPANY + CHICAGO, ILLINOIS 


Ay 
PURITAN 


Puritan Brake Fluid 


Protect your profits. Only the best 


Protect your customers 
brake fluid is good enough for your customers and you can 
afford to handle and sell only the best—Puritan Super 60, It's 
the top quality, top performance heavy duty brake fluid that 
meets and exceeds SAE Specification 70R1 by a wide range! 


OLIN MATHIESON CHEMICAL CORPORATION - BALTIMORE 3, MD. 
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VISUMATIC e Visual stock control « Room for expan- 
sion ¢ Perpetually balanced stock ¢ Annual moderniza- 


tion e Guaranteed against obsolescence « 


The part you 
want when you want it 


ECHLIN MANUFACTURING COMPANY + NEW HAVEN, CONNECTICUT 


MARTIN-SENOUR 
SPRAY PAINTS 


Easy to Apply, Quick Drying! 
Now—Martin-Senour’s famous-quality automotive and home 
paints come in big, best-selling 16-07. spray cans! Easy to 
apply .. . quick-drying to a beautiful, high-gloss, hard finish. 
The industry’s widest range of popular spray paint colors! 
Stock them, sell them . 
today! 


MARTIN-SENOUR, 2500 SOUTH SENOUR AVE. 


. . build repeat sales. See your jobber 


+ CHICAGO 8, ILLINOIS 
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Thomson Thermostats —the complete line 


lo all cooling systems, Thomson Thermostats bring the 
advantages of the tight-sealing, trouble-free poppet valve. For 
pressurized systems, the revolutionary “HP” Stat with the 
exclusive reverse-action valve... . For other systems, the 
Thomson Electrofused bellows-type. Both widely used by 


vehicle makers—meet or surpass original equipment standards. 


STANDARD-THOMSON CORPORATION -~ VANDALIA, OHIO 


\ 


7] 
*o 
) 


For Bigger Service Profits... 


Use Genuine DETROIT Repair Kits 


Each Repair Kit contains all the parts required to overhaul 
one Derrorr Universal Joint 

Detroir Service Parts are produced by the manufacturer of 
the original equipment—your assurance of perfect fit, easy 
installation and customer satisfaction. 


DETROIT UNIVERSAL DIVISION + DEARBORN, MICHIGAN 
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Now Available in Harmonizing Colors 


Prospect Floor Mats fit better and wear longer because the ex- 
act shape of the car floor ts permanently built into the mat, and 
because they are constructed of the same quality materials 
supplied to car manufacturers, Easier to install because holes 
for pedals, accelerator, etc., are pre-punched accurately. Now 
available in blue, green, or gray for late model cars. 


PROSPECT RUBBER CO. - CLEVELAND, OHIO 


(| BARREL 


ROLLER » 
RARITAN Roller Bearings 


Raritan’s through hardened Barrel Bearing races and rollers 
made of high alloy electric furnace steel are metallurgically su- 
perior and dimensionally correct, Flexible and self-aligning, 
they withstand overloads imposed by shaft deflection and 
misalignment at today’s higher power and speeds. Every time 
you replace a Barrel Bearing, replace with a superior Raritan, 


RARITAN BEARING CORPORATION + WEST TRENTON, NEW JERSEY 


Soundmaster Exhaust and Tail Pipes 


For safety’s sake, always check the exhaust and tail pipes 
when you check the muffler. Leaks, rust, fractures and loose 
connections can expose customers to the dangers of deadly 
“C.O,,” just as much as a rusted-out muffler. For prompt, com- 
plete service, see your N*A+P+*A Jobber for Soundmaster 
exhaust and tail pipes—engineered to fit, built to endure. 


DE KOVEN MANUFACTURING COMPANY + RACINE, WISCONSIN 
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Balkamp Valve Tappets 


The Balkamp line of Valve Tappets is the most complete in the 
industry. Includes both Mechanical and Hydraulic Tappets 
built to the finest original equipment standards of materials, 
design and dimension—plus the time-saving adjustable tappet 
for Ford engines, designed and produced by one of the leading 
original equipment makers. 


BALKAMP, INC. + INDIANAPOLIS, INDIANA 
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With the introduction of new rim sizes and wheel cover de- 

signs on many 1957 cars, you'll now need all 7 Bridgeport 

Snap-In Valves plus 3 valve extension models to give com- 

plete tubeless tire service. And, for fast, easy valve replace- 

ment, you'll also want a supply of handy Bridgeport #506 

Inserting Tools, Order them from your NeA+PsA Jobber today. 
saiecerert 


BRIDGEPORT BRASS COMPANY + BRIDGEPORT, CONN. 


Fieer Bumper Lifts 


Whether you prefer a hydraulic or mechanical one-end bumper 
lift for fast service, it is available in the Fieer line of jacks. In 
addition to these popular service models, you can get 36 other 
sizes and types of Fieet hydraulic or mechanical jacks for 
every lifting requirement from your N+A+P+A Jobber. 


EDGEWATER AUTOMOTIVE DIVISION + ST. JOSEPH, MICH. 


Monmouth Engine Bearings 
MICRO AND CLEVITE 77 


by the engineers who design most original 
equipment. 


Designed Right 


Made Right —by the world’s largest bearing manufacturer. 
Sold Right —N-*A-PeA service. 
CLEVITE SERVICE DIVISION + CLEVELAND, OHIO 





Other NAPA Lines 


CELORON® Timing Gears 


Continental Fibre Division, Cleveland, Ohio 


CLEVELAND Universal Joints 


Cleveland Steel Products Corporation, Cleveland, Ohio 


HAARTZ-MASON Friction Tape 


Haartz-Mason, Inc., Watertown, Massachusetts 


K. ©. LEE Valve Seat inserts 
K. O. Lee Company, Aberdeen, South Dakota 


MICROTEST Automatic Transmission Parts 
and Kits for All Cars 


MicroTest Gear Company, Indianapolis, Indiana 


MICROTEST Axle Shafts 


MicroTest Gear Company, Pottstown, Pennsylvania 
° 


MICROTEST Drive and Pinion Gears + Flywheel Gears 


Balkamp, Inc., Indianapolis, Indiana 


MODAC Auto Mats 
Wooster Rubber Company, Wooster, Ohio 


MODAC Service Hose and Splash Guards 
B. F. Goodrich Company, Akron, Ohio 


ROCKFORD Fasteners, Screws, Bolts and Nuts 
Rockford Screw Products Company, Rockford, Illinois 


TALENT Power Tools 
SKil Corporation, Chicago 30, Illinois 


ZOLLNER Heavy-Duty Pistons 
Zollner Machine Works, Fort Wayne, Indiana 


























New Days ...... 


e Continued from Page 125 


NADA also approved a recom en the Taft-Hartley law to 
prevent picketing as a co- 


ercive measure. 


mendation that your Association 
shall come more effectively in- 


to the open in taking a posi- 2. More actively oppose ex- 
tion designed to preserve the tension to retailers in the 
historic rights of small business- provisions of the Wage and 
men. and Hours Act. 
To this end we shall: 3. Support legislation that 
1. Work actively to strength will guarantee states’ 





Build-up of deposits 
like these increases 
compression ratio, 
causes knock. These 
deposits also become 
incandescent, cause 
pre-ignition ping. 














Pennzoil with Z-7 pre- 
vents lead fouling and 
controls carbon, keeps 
chambers 
clean for top gasoline 
and full 
power operation 


combustion 


efficiency 


Customer satisfaction—for keeps! 


Your customers will notice the difference 
in smooth power and pickup when you 
switch them to Pennzoil with Z-7. This 
different kind of 1009 Pennsylvania oil, 
blended with an exclusive ingredient that 
stays active, prevents wear and the for- 
mation of power-stealing deposits — 
keeps horsepower unlocked for keeps. 
It's a sure way to customer satisfaction — 
to more profitable service business. 


Available in all correct service grades. 


Get the complete Pennzoil 
profit story NOW! 


Cash in on Pennzoil acceptance . . . call your nearest Pennzoil distributor or write 
Pennzoil, Box 78, Oil City, Pennsylvania. 


MEMBER PENN. GRADE CRUDE OIL ASSN., PERMIT NO. 2 
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rights in labor disputes. 

4. Support legislation that 
will outlaw the secondary 
boycott. 

In adopting such a position 
we recognize full well the pos- 
sibility that we shall be labeled 
by some as being anti-labor. 
That charge will be made, of 
course, by those who allege that 
in America we have two classes 
of people, identified as manage- 
ment and labor, or as bosses 
and workers, with the latter 
being sometimes called, depend- 
ing upon an individual's leftist 
tendency, the proletariat or the 
down-trodden masses. 

Well, a worker to me means a 
man who works and I don’t 
know anyone who works any 
harder than a small business- 
man or the management of an 
automobile manufacturing cor- 
poration 

Acting as mature men, ac- 
cepting the full share of our 
own responsibility and obliga- 
tion, with dealer and manufac- 
turer moving together down the 
American road as partners in 
progress, loyal one to another, 
our unity of effort will fill the 
future with good new days for 
the public to whom we all owe 
a duty and will act as a beacon 
to light the way for free men 
everywhere. 


Education .... 

Continued from page 61 
University’s Automotive Engi- 
neering Laboratory on the North 
Campus. 

According to Prof. William 
Graves, laboratory supervisor, 
the XM-800 will studied 
closely by classes in automotive 
engineering, and will be dis- 
played this spring on the central 
campus. 

The XM-800 stands 55 inches 
high, and is 207 inches long. It 
has an overhead valve V-8 en- 


be 


gine, a chassis with 119-inch 
wheelbase, and a_ variety of 
power features. 
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U.S. Pat. No. 2 


of course I use Pedrick Formflex rings 
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what else ? Formflex rings are all-purpose rings! No 


matter what the job, whether the cylinder is 
new, rebored, worn or out of round, Pedrick’s 
exclusive ‘Equalizer’? provides the conform- 
ability that assures a more perfect seal. That’s 
why, for maximum power and fuel and oil 
economy, you can depend on Formflex Chrome 
rings—the most imitated ring on the market 
today! 






PISTON RINGS 


WILKENING MANUFACTURING CO., Phila. 42, Pa. 
IN CANADA: Wilkening Mfg. Co. (Canada), Litd., Toronto 
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worth a good look: Gabriel AjustOmatics 


Gabriel AjustOmatic is the on/y hand-adjustable shock absorber. 
You adjust it during installation—for normal, soft or firm con- 
trol. On any car, it gives the added stability, roadability and com- 
fort so many Owners want. Any time a customer wants something 
different from “average ride” —you've got a customer for Gabriel 
AjustOmatics. The price and profit picture are mighty attractive. 


Get the full facts from your Gabriel Jobber. 


THE GABRIEL COMPANY, CLEVELAND 15, OHIO 











AJUSTOMATIC 
SHOCK ABSORBERS 
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Service Suggestions 


Cam Pin Adjustment 
Reduces Brake Squeak 

Brake squeaks are often 
caused by improper heel and toe 
adjustment or incorrect cam pin 
height. Heel and toe adjustment 
should be .006 inch. Brake shoe 
pins which are too high or too 
low are a result of the brake 
shoe contacting the drum on 
either the inner or outer edge 
of the lining, rather than evenly 
as in normal contact. 

Where the cam pin is found 
to be too high, it should be filed 
to the correct height. If it is 
too low it can be raised by bend- 
ing the brake shoe support plate. 
A new tool is available which 
“an be used for this adjustment. 
Used with a standard C-clamp, 
the tool helps raise the cam pin 
without distorting the brake 
shoe support plate. 


Move Fuel Line When 
Installing Dual Exhaust 

When installing a dual exhaust 
system on a customer’s car or 
selling the parts for customer 
installation, it must be empha- 
sized that the fuel line must be 
moved to prevent vapor lock. For 
dual exhaust installations, the 
fuel line must be moved from 
the inside to the outside of the 
frame and securely fastened in 
the new location. Vapor lock in- 
variably results when the fuel 
line parallels the exhaust system 
at close range. 


Corrosion at Horn Relay 
May Cause Short Circuit 
Several cases of short-cir 
cuited horn relays on Cadillacs 
have been encountered recently, 
due to corrosion build-up on the 
terminals at the base of the re- 
lay. The corrosion is a result of 
electrolytic action set up when 
water is splashed through the 
grille on to the horn relay base. 


Chilton’s MOTOR AGE, Marcu, 1957 


This occurs most frequently in 
those northern areas where salt 
is used to remove ice from the 
streets. 


The salt solution permits the 


current to seep from the battery | 
terminal on the relay to ground | 
and to the adjacent switch termi- | 


nal. In some cases, the current 
flow between the two terminals 
is great enough to energize the 
relay and cause the horns to 
blow. 

Remove the corrosion with a 
wire brush. Paint the terminals 
and the insulating plate on which 
they are riveted with “Acid- 
Rist” paint to prevents a recur- 
rence of this condition 


Shorting of Dist. Terminal 
Primary Wire Assembly 

On Mercury distributors the 
screws which secure the distrib- 
utor identification plate to the 
housing extend inside the hous- 
ing. These screws may, in some 
cases, penetrate the primary 
wire insulation grounding the 
wire. If this condition is discov- 
ered, the sharp points should be 
ground or filed off. The damaged 
wire must be replaced. 


Use of Tar Removers May 
Damage Acrylic Paint 
When removing road oils and 
tar from acrylic lacquer finishes, 
care must be taken to use a 
cleaner that is not harmful to 
this type finish. Ordinary tar 
and lacquer removers that were 
developed for cleaning regular 
lacquer may be harmful to this 
new finish. Instances have been 
reported where these commer- 
cial cleaners have caused spot- 
ting and in some cases dissolv- 
ing of the acrylic lacquer caus- 
ing extensive paint damage. 
Any cleaner is satisfactory if 
it is recommended for use on reg- 
(Continued on page 140) 
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and_ trucks. 


1957 Dodge 
1957 Buick. 





Service Suggestions ° e Continued from Page 139 


ular lacquer, enamel and acrylic 
lacquer. Make sure, when pur- 
chasing that instructions on the 
container specifically state that 
the contents can safely be used 
on acrylic and other finishes. 


Rotating Valve Springs 
Reduces Valve Train Noise 
It is possible that 
Plymouth V-8 engines may have 
an apparent valve train noise. It 


some 


140 


is not always possible to change 
this condition by adjusting the 
tappets, as is usually the case 
This light 
eliminated by rotating the valve 
springs left to right 4% to '% 
turns. Increase the engine revo- 
lutions until the noise is at the 
highest level and then rotate 
springs to the new position. The 
noise may be audible at engine 


noise can be easily 


speeds of 3000 rpm but is gen- 
erally found at 1800 rpm. 


brass 


sizes will take care of 98% of all makes. @ 


No. 301 to 312 WHEEL HUB BOLTS 
WITH OVERSIZE KNURL for all cars 
steel heat 
treated, (Each bolt identified. ) 


No. 137 to 146 FRONT SUSPENSION CASTER 
AND CAMBER SHIMS FOR CARS USING DOUBLE 
SLOT SHIMS. Sizes for 1957 Chrysler 


Plymouth; 1956-1957 Pontiac; and 


Write for catalog supplement No. 2 for full details. 


NEW NUMBERS CHAMP-ITEMS LINE! 





OUSANDS 


TEN TH 
No. 130 DRAIN COCK ASSORTMENT § (.QID)0VERSIZE 
FOR RADIATOR AND BLOCK DRAINS 


.9 



















No. 301 


ORDER 
FROM 
YOUR 

JOBBER 





De Soto; 





At left are shown the District Man- 
agers and members of headquarters 
staff of Thermoid's Automotive Re- 
placement Division who attended the 
1957 annual sales meeting in Trenton, 
N. J. Similar regional meetings were 
also held in St. Louis and San Fran- 
cisco under the direction of S. E. 
Shepard, Sales Manager of the Re- 
placement Division. 





This bi-level exhibit now appearing at 
automobile shows is demonstrated by 
model Lois Conway. This exhibit's 
introduction at auto shows is at- 
tributed to Dodge for the purpose of 
displaying more cars in limited space. 
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Right now...PUROLATOR puts you 


ahead B ways! 


You're ahead with the 1957 

Purolator Bonanza—the 
fastest moving sales deal in 
Purolator history! 


You still have time to join the tens of 
thousands of other smart dealers who 
have jumped aboard the 1957 Purolator 
Bonanza! It’s the most wanted deal in 
Purolator history. And it’s a deal you 
can’t afford to miss! 
Here’s all you have to do: 

YOU BUY 30 Purolator refills fast 


movers you always use—at regular prices 
YOU GET—a complete 16-pe. set of 
beautiful Salem Dinnerware for only $1.95 
Sold at better stores everywhere for many 
times more 

Dinnerware and refills all in one package 


Don’t lose another minute or another full 
profit Purolator sale. Order your Purolator 
Bonanza and get your set of dinnerware 


You're ahead with The 

@ Purolator 1957 Spring 

Filter-Check advertising and pro- 
motion program! 


You get everything you need to sell 
more and make more with Purolator 


Multi-page Purolator advertising in 
LIFE will help bring in the customers 

. . Purolator station displays will 
stop and sell ‘em! 


Be sure you've got your Purolator pro 
motion package of Filter-Check sales 
clinchers. 





Call your supplier today! 


What a team fo clean up with! 


PURQLATOR 


“Purolator” Reg. U.S. Pat. OF 


PUROLATOR PRODUCTS INC. 


Rahway, W. .; Toronte, Onterle, Coneds OIL AND AIR FILTERS 
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*pyvNaM 


ELECTROWIC / 


*Patent Pending 


DESIGN OF 


a 
a THE MODERN MUFFLER 


TODAY IT TAKES 


FOR SAFETY 


LEAKPROOF—that’s Maremont! The illus- 
trations at right show the three main features 
that make Maremont the safest mufflers ever. 
Exclusive Electronic Dynamometer Design 
stops deadly carbon monoxide fumes. 
Electronic Dynamometer Design also gives 
you the quietest, longest-lasting mufflers. This 
revolutionary device tells what size, shape and 
arrangement of internal parts are necessary 
to remove objectionable noises created by the 
individual engine. 


8-FT DAY-GLO VINYL DRIVEWAY BANNER FREE TO MAREMONT DEALERS 


Special steels such as zinc-coated, stainless, 
ceramic and aluminized are used where re- 
quired for shells, heads or internal parts to 
resist corrosive acids. Asbestos linings are pro- 
tected by a full length, one-piece seamless 
outer shell. A heavy “ionized” baked enamel 
finish keeps mufflers factory-fresh. 

Sealed for safety, quieter than ever, built to 
last—that’s Maremont . . . the modern muffler 
for today’s modern engines. 


© IMSPECT 30 SECONDS - INSTALL 30 MINUTES - COLLECT 30 DOLLARS 
For $30.00 extre profit per week . . . ask your Maremont jobber salesman. 
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Here’s how Maremont makes mufflers safe at these 3 danger points 


(1) SHELL CONSTRUCTION 


On most Maremont mufflers, a 
single sheet of steel is multiple- 
wrapped and welded forming 

a one-piece seamless shell. . 
no seams to split and leak 
death-dealing carbon 
monoxide. 


(2) MUFFLER-TO-PIPE FIT 


Precision-fitting pipes and connec- 

tions complete the strong Mare- 
mont fume-tight seal. Maremonts 
are built to fit every time! 
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(3) HEAD-TO-SHELL SEAL 


Heavy steel end caps are com- 
pressed and locked tight with the 
muffler shell. Fumes can't leak out. 


© 


MAREMONT AUTOMOTIVE PRODUCTS, ING. Chicago BG, Illinois 












































AUTOMATIC OVERHEAD 


CAR WASHER 


WEAVER 


Take advantage of the full profit possibilities that 
car washing service offers. It's easy with a Weaver 
Automatic-Overhead Car Washer. This super- 
efficient unit will greatly enlarge your washing 
capacity ... give you double the profits that is possi- 
ble by manual washing. 


FINGER-TIP OPERATION 


TEMPERING CYCLE. On flick of lever, 
“Spray Arch” automatically starts, moves 
length of car spraying it with clear 
water while front wheels are hand 


_— 
DETERGENT CYCLE. At end of “Tem- 


No costly installation is needed. No tracks, large : . rd 
pering Cycle’ the “Spray Arch” auto- 


inlet pipes, special drains, storage tanks, splash matiestiy veverces Geedilen, teres ear 
walls or curtains are needed. You merely anchor with “Weaver-Gloss” Detergent and water os operator starts sponging 
chains overhead, connect water, and plug into elec- gt rear. 

trical outlet, 





SPONGING CYCLE. To permit completion of manual sponging, the 
_ : : ‘ machine stops at end of “Detergent Cycle” for an adjustable interval 
The time-saving, profit producing results that which is pre-set to suit manpower available, 
others are getting — YOU can get. And best of all 


: : RINSING CYCLE. After “Sponging Cycle,” unit avtomatically starts, 
the Weaver Car Washer is reasonably priced. 


delivers 4 clear water rinses, and automatically shuts off. 


See your Weaver jobber or write us for Bulletin MA-710 


WEAVER MANUFACTURING CO., SPRINGFIELD, ILL., U.S.A. 


SERVICE SHOP EQUIPMENT 





Complete Weaver line includes: Twin Post Lifts . . . Triple Post Lifts . . . Single Post 
Roll-on, Free-Wheel and Frame Type Lifts . . . Unit Lifts . . . Bumper Lift . Car 
Washers . . . Wheel Alignment Equipment . . . Headlight Testers . . . Brake Testers 
.» +» Wheel Balancing Equipment... Jacks .. . Wheel Dollies . . . and Air Compressors. 
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Scene from the recent Philadelphia 
Metropolitan Council luncheon of 
the Automotive Old Timers. Among 
those present at the luncheon were 
presiding officer R. A. Harp, Phila- 
delphia Council president of AOT 
(seated, 2nd from right); and Motor 
Age Editor Frank P. Tighe (standing, 
far right), newly elected National 
Director of AOT from the Philadel- 
phia region 


Road Aid Flags 


The little man with the “R” 
and “A” flags (symbol of Road 
Aid) is reported to be popping 
up in ever increasing numbers 
on automobiles in the Middle 
West. 

Road Aid is said to have 
started in 1949 with insurance 
agents of Greater Detroit. Road 
Aid is the road service organi- 
zation of independent insurance 
agents representing the Amer- 
ican Agency System. The Road 
Aid plan makes it possible for 
a motorist who is caught with- 
out funds to call for road ser- 
vice and simply sign for it 
and pay later. 





Success is a ladder which 
eannot be climbed with 
your hands in your pockets. 











Torsion-Aire .. . 

Continued from Page 39 
manufacturer’s recommendation 
for lubricating. 

The 8 points include the 4 ball 
joints—one at each upper and 
lower control arm. The other 
four points are the 4 tie rod ends 
on the steering linkage. 

A caution must be observed 
when lubricating. Do not lubri- 
cate the rubber bushings with 
any form of oil, powder, or any 
other lubricant. Since these 
bushings must have a firm grip 
in order to take advantage of 
the flexing characteristics of 
rubber, any lubrication will 
cause them to reduce or lose 
completely their effectiveness. 
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Inland Trained a 
Radiator Repairman Soldering Radiator 


REPAIRING RADIATORS! 


“My INLAND Radiator Department brought in an additional $3,969 
in a single month!" says Bob Neyland, Neyland’s Paint & Body Works, 
Baton Rouge, La. 


$10,000 to $20,000 a year additional volume is commont ‘$16,750 
in one year’ —McRill’s Auto Repair and Radiator Service, Twin 
Falls, Idaho. “$18,000 in one year!""—Clough Auto Parts, Storm 
Lake, lowa. Radiator servicing brings more profit per sq. ft. than any 
other activity in the service area! 


20 to 30 Million Radiators Need Servicing Yearly! Tests prove 83% 
of all radiators over a year old are partly plugged. Inland equipment 
demonstrates need for radiator-cleaning —is designed for fast easy 
production methods — stays neat and clean 


Inland, world’s largest radiator equipment manufacturer, offers 
the complete package—Equipment, Training, Merchandising, “Pays- 
For-Itself’”’ Purchase Plan 


Mail Teday! Smwwecasme 


ee’ 


8 1108 Jackson S¢., Omaha 2. Nebr. 
New free 48-page book “Blue- 4 
print for Profits’’ shows Please send new tree beok “Biveprint for Profits.” 
equipment, training course, 4g t 
Py pte itself’ purchase plan 4 FIRM 
and experiences of other opera- —— 
tors. Take a minute and mall the 3 veaneS ae a 
coupon now §  Avoress t 
INLAND MFG. CO. . city zome__stare__ sd 
1108 Jackson St. 1 :, Tithe H 
Dept. MA-3, Omaha 2, Nebr. § 4 oscier, mote of cor sold 
wep we wee booed 
ck oh a AY A A TN 
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Lift .. 


showrooms. Every type of lift 
was used as well as various lift 
accessories. 

As each vehicle was brought 
in for the hoist tests, measure- 
ments were taken of the frame 
width, wheelbase, front and rear 
overhang, minimum clearance, 
width inside and outside of the 


Centinued from Page 49 


front tires, width inside and out- 
side of the rear tires, and the in- 
side length between the front 
and rear tires. Finally, the ve- 
hicle was weighed and _ the 
weight distribution on the front 
and rear was determined. 

Cars were then run through 
a series of tests on five types of 





iT TAKES LONG LIVED 


QUAL 


Those shiny new Rotors and Distributor Caps won't 


look the same after even a hundred miles. Vibration, 


knock, bump! Heat, cold, water, oil! How long can 


they stand it? 


TO MAKE LONG TIME 


PROFITS 


There's no profit in a chipped rotor, no protection ina 


cracked cap. That's why the smart boys insist on replac- 


ing with P & D Quality Controlled parts. P & D's rigid 


control system starts with the raw materials, continues 


with engineering and production line supervision, winds 


up with a triple inspection of the finished product. 


For the sake of your reputation and your profit 
make P & D your standard for all ignition jobs. 


MANUFACTURING CO., INC. 


Established 1920 
19-02 Steinway St., Long Island City 5,N.Y. 


Export Sales: Borg-Warner International, 36 So, Wabash Ave., Chicago 3, Tl. 
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hoists — free - wheeling, frame 
contact, two-post, four-post elec- 
tric, and roll-on. As each pas- 
senger car was put on the lift, 
various items were noted, such 
as the type of adapter or jack re- 
quired, position of adapters, or 
spotting. All comments were 
listed by the research engineers 
on the engineering test sheet for 
each vehicle. Photographs were 
taken of every car during the 
tests in order to have a perma- 
nent record for future study. 
Every detail was checked out 
just to make sure that the hoists 
in everyday use were efficient 
for servicing the new cars and 
that the lift users would not be 
hampered with outdated equip- 
ment. 

Buick presented no difficulty 
on any of the lifts. On two-post 
hoists, it is suggested that the 
left side be favored in spotting 
so that the rear jack falls inside 
of the bracket on the left axle 
housing. 


Cadillac Models 

On the free-wheeling type of 
lift, the left rear jack should be 
in the up position before being 
placed on the rail. The rear 
axle housing must be near the 
end of the rail to pass jack un- 
der the gas tank. For frame- 
contact lifts, the center line of 
the wheel must be 12 in. in front 
of the center line of the wheel 
wells. 

Chevrolet went on all lifts 
with ease. Watch out for muf- 
fler position when using frame 
contact hoist since it is near the 
contact member. 

Chrysler, DeSoto, Dodge, and 
Plymouth posed no_ trouble. 
When using free-wheeling lift, 
make sure the front adapters 
are pointed inward under the 
forward frame cross member. 

Ford and Mercury, because of 
the bowed frame, require adapt- 
ers when using the frame-con- 
tact lift. Lincoln is standard on 
all lifts. 

Rambler required nothing 
special, except the use of univer- 


Chilton’s MOTOR AGE, Manrcn, 1957 








sal or Nash type adapters on gas turbine engine would be in- reliable transportation. Ulti- 


frame-contact lifts. troduced in trucks before auto- mately, when fully developed, 
Oldsmobile has a wider frame mobiles. it will enable trucks to more 
this year so adapters must be He said Ford engineers are closely parallel the normal traf- 
used on frame-contact lifts. On working at top speed to increase fic flow on highways, thereby re- 
the two-post type hoist, the the engine’s fuel economy. ducing congestion. This is espe- 
front jacks must be located one- He described the gas turbine cially true, he said, on grades. 
notch outward. as the truck engine of the future. He said he could not predict 
Pontiac should be spotted 114 However, he emphasized that when the first production model 
in. back from standard when us- substantial additional develop- would be available. “We intend 
ing a two-post lift. When using mental work must be completed to subject it to exhaustive tests 
four-post electric model hoists, before the engine will supply before we put it on sale.” 


a 11% in. thick board must be 
placed under the rear wheels, -————————————— 
and also raise blocks on the 
front jacks to avoid interference 
with the center stud. 

Studebaker should be spotted 
one inch back of standard on 
two-post lifts to permit spring 
clamps to nest inside flange of 
front jacks. 

Since automobile frames are 
undergoing more changes each 
year, hoist makers feel that it is 
pertinent to have’ universal 
adapters with frame-contact 
hoists. These adapters add a 
great deal of versatility by giv- 
ing the lift another 20 in. in 
both length and width. The 
units are fully swiveling and are 
adjustable for height and longi- 
tudinal positioning. 

Article by Thomas Mac New, , 


eee | ge ae 
It ts always easy to thumb a | ra Cooling 
ride on the road to ruin. j / Systems N ow 
/ ...for extra profits \ 




















Gas Turbine Engine 


At spring change-over, certify cooling systems 
of your customers’ vehicles for hot weather 
operation. Show them what is needed fast with a 


\ 
\ 
Ford Motor Company has an- ' 
Stant Pressure System Tester. Be sure you have a | P 
/ 


nounced the installation of a gas 
turbine engine in a Ford truck. 
R. S. McNamara, Ford Motor 


Company vice president and 4 


Put in Ford Truck H 
i 
t 


complete supply of Stant EVRSEAL Caps... 
recognized standard of the industry. 







Ford Division general manager, 


said the revolutionary engine Write for catalog to 


had been installed, on an experi- \ STANT MANUFACTURING CO., INC., 

mental basis, in a 1957 tilt cab \ Connersville, Indiana, 

truck and is operating at the \ peat naming your jobber. 

Ford truck testing center at \ 

Romulus, Mich. XX used on America's Finest Automobiles as 
Mr. McNamara predicted re- &%_ Standard Equipment for @ generation 

cently at the National Truck ae 

Conference in Dearborn that the a eg 
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MUFFLERS 
BREAKS THE 


ss - 


SOUND 


BARRIER 
with 
Mal i:tehai ag 








TURBO-JET DIFFUSER 
Produces an | 
ACCEPTABLE SOUND LEVEL! | 


The all new Grand muffler with TURBO- | 
JET diffuser completely overcomes one of | 
the most challenging problems ever to face 
the muffler industry. TURBO-JET diffuser is 
an entirely new concept of sound dynamics 
—the result of four years of scientific re- 
search and testing. Now, at last, the ulti- | 
mate has been achieved—Grand, a muf- 
fler that gives the full advantage of straight 
through construction without sacrificing the | 
control necessary to create a pleasing, ac- 
ceptable sound level. 


GRAND FEATURES DESIGNED SPECIFICALLY TO 
MATCH MODERN ENGINE PERFORMANCE 


* Maximum dissipation and evaporation of acids 
and exhaust gas condensates, reduces internal 
corrosion and “rusting out’’ * Complete circula- 
tion in expansion chambers reduces temperature | 
and physical volume of exhaust gas...speeds up 
discharge + Fiberglass packed high frequency 
sound chamber + Minimum back pressure * | 
TURBO-JET Diffuser sets exhaust gases in swirl- 
ing motion to speed-up discharge. 


Fully backed by National Advertising 


Grand Automotive Products 


Dept. 39 © 2055 'N. Ruby St. * Melrose Pork, iil. 
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New Prod ucts © © « e e Continued from Page 65 


assurance of exact fit for proper 
heat transfer, controlled oil flow 
and uniform load distribution. 
Write: Sunnen Products Com- 
pany (M.A.), 7910 Manchester 
Avenue, St. Louis, 17, Mo. 


Air Brake Diaphragm 

A new line of neoprene-nylon 
clamp-type air brake dia- 
phragms is now on the market 
and are available in five sizes. 





New material and special con- 
struction features, it is said, pre- 
vents oil deterioration and re- 
duces the possibility of fatigue 


cracks and other failures. The 
neoprene is reinforced by nylon 
fabric which is said to increase 
tensile strength and gives addi- 
tional resistance to failure due to 
flexing action. According to the 
company, neoprene also resists 
the deteriorating effects of heat 
from nearby exhaust pipes. 
Write: Thermoid Company (M. 
A.), Trenton, N. J. 


Merchandising 


Gear Puller Display 

A new display board is now 
showing, according to the manu- 
facturer, a recently added line 
of “Quick-Change”’ gear pullers. 
It is said that a feature of these 
pullers is the manner of linking 
jaws to puller frame. These are 
held by a flat notched disk lock- 
ing jaws to link. The company 
claims that this can be slipped 
out of position with little effort 
when it is desirable to change 
length of jaws or reverse posi- 
tions. The board shows four 
pullers, two with jaws adjust- 


able as to length and two re- 
versible. Write: Rinck-Mc- 
Ilwaine, Inc. (M.A.), 16 Hudson 
Street, New York 13, N. Y. 


Flashlight Bulb Pack 

Introduction of a new “blister 
pack” for flashlight bulbs was 
announced recently by the man- 
ufacturer. It is said that each 
bulb is contained in its own in- 
dividual transparent plastic 
“blister” which is attached to a 
cardboard platform 17% inches 
by 1% inches. Five “blisters” 
in a row are attached by perfor- 
ations to form a strip of five 
bulbs. Two five bulbs strips are 
contained in a paper sleeve to 
make a unit package of ten bulbs, 
it is stated. Write: General Elec- 
tric (M.A.), Nela Park, Cleve- 
land 12, Ohio. 


Merchandiser Package 
A new merchandiser package 
has recently been introduced. 


According to the manufacturer, 





the “Inside Story” package has 
a “See Tru,” plastic demonstra- 
tor, which is a full size working 
model of the Columbus shock 
absorber. This is made from 
production parts, encased in 
transparent plastic with hydrau- 
lic fluid inside. The package in- 


Classified Advertisement 


GARAGE, No. E. Va. Le-scale operation. 
$218,000 gross. Also, diner. R.E. incl. 13,- 
000 sq. ft. bldg. w/all eqpt. big accts 
w/insurance co's. All repair work. $260,- 
000, Dept. 42417 


Chas Ford & Assoc. Inc. 
6425 Hilywd BI, Los Angeles, Cal. 
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cludes two stock model Colum- all hard. The company states of '% to 20 hp air compressors 
bus shocks, a metal wall and that selection data relates blade for automotive and industrial 
counter display and the “See types and tooth spacings to the use. The illustrated booklet is 


Thru” plastic demonstrator. size and hardness of the ma- said to give specifications on sin- 
Write: Heckenhorn Manufac- terial to be cut. Write: Heller gle and two-stage models, port- 
turing & Supply Co. (M.A.), Tool Company (M.A.),. New- able models, tanks, pumps, and 
Littleton, Colorado. comerstown, Ohio. accessories. Charts, data, and 


information of compressed air 
. are also given. Write: Kellogg: 
Polishing Cloth Display Air Compressor Catalog Sietsiehi esate ee Shoe 

A new floor display unit fea- A 
turing polishing cloths has been 
announced. The unit, the manu- 
facturer states, is designed to 
get the polishing cloths off of the 
shelf and out into the open 
where they can be seen. It is 
said that the floor display unit 
is colorful and is eye catching. 
Write: Rittenbaum Brothers 
(M.A.), 705 Houston Street, 
N.E., Atlanta, Georgia. 


new 20-page catalog has Company (M.A.), Rochester 9, 
been published covering a line New York. 


New Literature 


Battery Information 

A new kit of battery informa- 
tion and operating forms is now 
available according to the manu- 
facturer. The kit includes bat- 
tery catalogs, price sheets, cata- 
log of signs, current ad 
preprint, a battery servicing 
chart, price tags, and a supply 
of guarantee forms. The ma- Help your customers be safe 
terial is assembled in a beaverite 


binder with pockets for the op- and sure with every stop! 


erating supplies the manufac- 





Satisfied customers are your best assets 


turer states. Write: Willard don’t gamble with their safety! Your state 
Storage Battery Division law may already require the use of an SAE 
(M.A.), 246-286 East 131st 70R1 heavy duty brake fluid. Sell them 
Street, Cleveland 1, Ohio. Puritan Super 60—it does a better, safer, 


surer job. Here’s why: 
@ Highest Heat Resistance safety margin 
over 400° F. 

Hack Saw Catalog @ Highest Rust Resistance chemical in- 
An 8-page catalog on hand hibitors provide unequaled moisture pro- 
tection. 

@ Proper Viscosity at both high and low 
temperature extremes. 

@ Chemically Stable won't break down. 


and power hack saw blades has 
been released. Specifications and 
blade selection data, the manu 





facturer states, cover three Always gives safe, sure stops. 

types for power use and three e@ Compatible—mixes with all other brands. 

types for hand use. Specifica- Puritan Super 60 meets and exceeds these and 

tion charts list power hack saw all other SAE 7OR1 specifications. 

blades in standard industrial OLIN MATHIESON CHEMICAL CORPORATION 
lengths, widths, thicknesses and Automotive Products Department + Baltimore 3, Maryland 


tooth spacings; also hand blades 
with 14, 18, 24, and 32 teeth 
per inch, either hard edge or 
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A PRIME OUTLET FOR 
GOOD PUBLIC RELATIONS 


and a desperately-needed public service 


One of the most effective public relations 
jobs ever accomplished was achieved last 
year by hundreds of companies and individ- 


ual businesses of every size. 


These companies have been helping to 
sustain an advertising campaign that per- 
forms a desperately-needed public service: 
It shows the American people how to drive 
to stay alive. It also portrays the almost 
unbelievable fact that more than 40,000 
men, women and children were killed in 
traflic accidents last year—and tells what to 
do to help stop highway homicide. 

The campaign was prepared by a volunteer 
advertising agency in cooperation with The 


Advertising Council and The National Safety 


Council. But the over ten million dollars 
worth of time and space which carry the 
messages to the public was contributed by 
media owners or sponsored by business or- 


ganizations, in the public interest. 


Your own plans may readily permit the 
inclusion of such advertising—both from the 
view of the vital public service it would per- 
form, and the incalculable good will it would 
promote for your name, your company, and 


your product or service. 


To find out how easily your own program 
can tie in with this nationwide effort, and for 
the complete story on who, what, when and 
where, we sincerely invite you to write to The 


National Safety Council, Chicago 11, Illinois. 


Published in cooperation with 
Ihe National Safety Council 


The Advertising Council 


MOTOR AGE 
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Calendar Of Coming Events 


Dealers Conventions 


Mar. 24-26—Automobile Dealers 
Assn. of North Dakota, Bismarck. 

Mar. 25-26—Ilowa Automobile Deal- 
ers Assn., Hotel Fort Des Moines, 
Des Moines. 

Mar. 25-26—Nebraska New Car Deal- 
ers Assn., Paxton Hotel, Omaha. 
April 1 — Louisiana Automobile Deal- 
ers Assn., Roosevelt Hotel, New 

Orleans. 

April 4-5—Illlinois Automotive Trade 
Assn., Pere Marquette Hotel, Peoria, 
Illinois. 

April 10-12—Automobile Dealers 
Assn. of Indiana, Claypool Hotel, 
Indianapolis. 

April 12-13 — Arizona 
Dealers Assn., San 
Chandler. 


Automobile 
Marcos Hotel, 


FOR PERFECT CLEANING— 


PERRY'S PRODUCTS 


Leading garages and service stations 
use PERRY'S VELVET CAR WASH. Works 
like a flash and can't harm wax finish 
PERRY'S TWO-WAY WATERLESS HAND 
CLEANER .. . cleans work-stained hands 
clean. Also ask about Perry's Leather 
Cleaner and Perry's no-rub White Wall 
Cleaner. 

To clean up in cleaning . . 


PERRY PRODUCTS CO. 


NEW BLOOMFIELD, PA 


. use Perry's 


Farm Journal families 
own and operate more 
mechanized farm equipment 

more tractors, trucks and 


cars—than the readers of 


any other magazine. 


Farm Journal, Ine. 


Washington Square, Phila. 5, Pa. 


save TIME 


April 29-30—Pennsylvania Automo- 
tive Assn., Penn-Sheraton Hotel, 
Pittsburgh. 

May 5-7—Idaho Automobile Dealers 
Assn., Pocatello. 

May 9-11— Washington State Auto- 
Dealers Assn., Winthrop Hotel, Ta- 
coma, 

May 14-15—Massachusetts State Auto- 
mobile Dealers Assn., Ine., Hotel 
Statler, Boston. 

May 19-21—North Carolina Automo- 
bile Dealers Assn., Asheville. 

May 26-28 — Tennessee Automotive 
Assn., Peabody Hotel, Memphis. 
June 6-7—Oregon Automobile Deal- 
Assn., Multnomah Hotel, Port- 

land. 

June 7-9—Automobile Trade Assn. of 
Marvland, Commander Hotel, Ocean 
City. 


ers 


Carage 
Annual 


June 20-23 — Independent 
Owners of America 2nd 
Convention, Toledo, Ohio. 

June 27-30 — Michigan Automobile 
Dealers Assn., Mackinae Island, 

Aug. 18-19 — Georgia Automobile 
Dealers Assn., General Oglethorpe 
Hotel, Savannah. 

Aug. 25-27 — Automobile Dealers 
Assn. of West Virginia, Greenbrier 
Hotel, White Sulphur Springs. 

Sept. 6-8—Maine Automobile Dealers 
Assn., Inec., Samoset Hotel, Rock- 
land, Me. 

Sept. 8-10—New York State Automo- 
bile Dealers Inc., The Concord, 
Kiamesha Lake, N. Y. 

Sept. 8-10—Automotive Trade 
of Virginia, Hotel Roanoke, 
anoke. 

Sept. 15-16 — Kentucky 
Dealers Assn., Sheraton 
Hotel, Louisville. 

Sept. 16-17 — Minnesota 
Dealers Assn., Nicollet Hotel, 
neapolis. 

Sept. 16-17 — Wisconsin Automotive 
Trades Assn., Milwaukee. 

Sept. 26-28 — Arkansas Automobile 
Dealers Asen., Marion Hotel, Little 
Rock. 

Oct. 1-3—New Jersey Automotive 
Trade Assn., Chalfonte-Haddon Hall, 
Atlantic City. 

Oct. 2-4—Texas Automotive 
Assn., Baker Hotel, Dallas. 

(Continued on page 


Assn. 


Automobile 
Seelbach 


Automobile 


Min- 


Dealers 


152) 


MAKE MONEY 


BY USING ICA PRECISION 


BUSHING INSTALLERS 


WHEN REBUILDING AUTOMATICS 


Buy 


10 pe. Set ICA-1A for HYDRAMATICS 
13 pe. Set ZICA-2 for FORDOMATICS 


No guess work when using ICA installers with the 


built-in “stops 


to control depth of the bushing 


See Your Jobber or Write 


ICA TOOL COMPANY 4801 So. Bishop St., Chicago 9%, Ill. 
Complete Stock Automatic Transmission Bushings 
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LOCATE TIRE LEAKS 


INSTANTLY... 


AMATING 
NEW 


A 


by KEN-TOOL 


D-101 
Detecto-Mist Spray 
Unit, Holds 3 gal 
fons. Suitable for 
larger operations 
Automatic air re 


Saves Time, Seves a 
Work, Ends Messy a 
Dunking! 

Just spray tive 
and rim—on or 8 
off vehicle — 
mountains of 
bubbles locate 
leak. For alg 
types and sizes 
of tires —from @ 
passenger car 
to the largest 
earthmover. 


D-100 


Detecto - 


Unit 


sire 


ice stations 


matic 


Solid 


Mist Spray 
Portable, t-qt 
Ideal for serv- 
Auto- 
air release, 
brass. 


SEE YOUR 
JOBBER 


for Ken 
Detecto- 
Mist 
Solution 
and 


Spray 


| —, a 
The KEN-TOOL Mfg. Co. 
AKRON 5, OHIO 


New green-flecked Sol-Speedi-Dri floor absorbent 
does more. .. does it better Abserts—thirsty for oils 


greases liquids “Wetalas picks up more 


holds more 


Covers — goes further than ever Resists— won't cake mat, 
Dustiessness — most dust tree 
you can buy. Gailerm—bag after bag, ton after ton 

For sample, see your local jobber. or write Speedi Dri 


break up, or get mushy 


Div 
Turnpike, Menlo Park, N 


J 


¢ 


Minerals & Chemicals Corp. of America, Essex 








Calendar °° © © © «© « « e« Continued from page 151 


Oct. 20-22—Florida Automobile Deal- 
ers Asen., Balmoral Hotel, (Bal 
Harbour), Miami Beach. 

Nov. 4-5 — Mississippi Automobile 
Dealers Asen., Buena Vista Hotel, 
Biloxi. 

Dee. 3—Utah Automobile Dealers 
Asen., Hotel Utah, Salt Lake City. 


Automobile Shows 


Mar. 13-17 
Municipal 
Nebraska. 

Mar. 14-17—Orlando Automobile & 
Truck Show, Orlando, Florida. 

Mar. 20-24 West Texas National 
Automobile Dealers Show, Munic- 
ipal Coliseum, Lubbock. 


~Lineoln Auto 
Auditorium, 


Show, 
Lincoln, 


General 
Feb, 22-24 Automotive Electric 


Asen., regional conference, St. 
Francis Hotel, San Francisco. 

Feb. 28-Mar. 1-2 — Automotive Elee- 
trie Asen., regional conference, New 
Washington Hotel, Seattle. 

Mar. 7-10—Pacifie Automotive Show, 
Civie Auditorium, Seattle, Washing- 
ton, 

Mar, 8-10—Automotive Electric Assn., 
regional conference, Deshler Hilton 
Hotel, Columbus, Ohio. 

Mar. 11-12——Annual Convention, 
Canadian Automotive Wholesalers’ 
& Manufacturers’ Assn., Windsor 
Hotel, Montreal. 


STRAIGHTEN HEAVIEST AXLES 
COLD - ON THE VEHICLE! 
Vv 


Power Equivalent 
to Seven 30-Ton 
Heavy-Duty Jacks 


No Dismantling! 
No Reassembly ! 


BEAR HEAVY-DuTY AXLE PRESS 


Exclusive Bear leverage 
principle makes it possible 
to concentrate up to 200 
tons of hydraulic power in 
one spot to straighten heav- 
iest truck, bus and trailer 
axles COLD on the vehicle! 
Unique Bear system makes 
it possible to bend both 
ends ofaxie at onetime.Con 





structed to make fore and 
aft bends. Special holding 
appliances prevent axle dis- 
tortion at spring pads when 
pressure is applied. Bear 
Heavy-Duty Axle Press is 
ideal tool to complete your 
new Bear outfit, or to equip 
older Bear racks with latest 
in modern SUPER POWER. 


See your BEAR Jobber or write 
for FREE CATALOG BULLETIN to 


@ SsBEAR Mfg. Co., Dept. M-I, Rock Island, Wlinois 


Mar. 13-14—VNational Automotive 
Service Show, Show Mart Bldg., 
Montreal. 

Mar. 14-16 — Automotive __ Electric 
Asen., regional conference, Sheraton 
Hotel, Phila., Penna. 

Mar. 25-27—Automotive Electric 
Asen., regional conference, Atlanta 
Biltmore Hotel, Atlanta, Georgia. 

April 4-7—Southwest Automotive 
Show, Automobile Bldg., Fair Park, 
Dallas, Texas. 

April 25-27 — Southeast 
Show, Dinner Key 
Miami, Florida. 

May 9-12—Midwest Automotive Show, 
Inc., Kiel Auditorium, St. Louis, 
Missouri. 

May 13-15—Automotive Engine Re- 
builders Association convention, 
Sheraton-Cadillac Hotel, Detroit, 
Mich, 

May 23-26—New England Regional 
Automotive Show, Ine., Boston, 


Mass. 


Auditorium, 


Borg-Warner’s York 
Div. Elects Haase 


The election of Henry M. 
Haase, vice president in charge 


of Engineering and Research for 





WITH THE 


1G TOne 


fut Pum 





Automotive, 


Borg-Warner, as president and 
chief executive officer of the 
York Division of Borg-Warner 
Corp. was announced recently. 
Mr. Haase will continue to be a 
vice president of Borg-Warner. 
But in the future will not direct 
the parent corporation’s research 
and engineering activities, ac- 
cording to the company’s an- 
nouncement. 

At the same time the election 
of Stewart E. Lauer to the Chair- 
manship of the Board of the 
York Division was announced. 
Mr. Lauer had been President of 
York for 16 years. The Chair- 
manship of York has been relin- 
quished to Mr. Lauer by Roy C. 
Ingersoll. Mr. Ingersoll had held 
that post in addition to his re- 
sponsibilities as Chairman of the 
Board of Borg-Warner since 
York Corp. was merged with 
Sorg-Warner in July, 1956. 

These actions were taken at 
a meeting of the York Board of 
Directors in Chicago. 


me FUEL 
PUMPS 


» LIFETIME &777a/7 DIAPHRAGM 


KEM MANUFACTURING CO., INC. 


FAIR LAWN, NEW JERSEY, U. S. A. 
Cable Address: Kemsales, Fairlawnnewjersey 
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every 


DS 
gcon”™ 


MUFFLER IS 


MAKE IT A 


HAVILAND 
MUFFLER 


REDESIGNED FOR TOP QUALITY 
AND PERFORMANCE 


Arnold Haviland Company Defiance 11, Ohio 





For the STUBBORN 
GREASE FITTING 


“LITTLE LUBE’? Recommends 
The Amazing UNIVERSAL 
12,000 Ib. GREASE GUN 


\ @ All steel swivel coupler rotates 

’ through 360° and locks in 18 rigid 
positions. 

@ Patented ball swivel allows com- 
plete freedom to service the hard- 
to-reach fitting 

UNIVERSAL manufactures a com- 

plete line of guns, grease fittings, 

hose assemblies, couplers and gun 
adapters 


*WRITE for our New Catalog 


UNIVERSAL LUBRICATING SYSTEMS, Inc. 


Pe Cu ae 
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Oakmont, Pennsylvania 


Real Time Savers... 


a 
Bench Work 
or Service Calls! 
\ . 
““/ You get positive, trouble-free connections 
every time ye ir hand 
VACO Solderless Terminals. No 
kit « ipply 
terminals and crimping tool in plastic 


’ 
storage box. No 5 


with 
2195 


of 10 different types of 


yu close vo 
ontains $ 


kit comes with 
assorted Pak and Crimping 
Tool in 


carrying Case 


Get Them From Your Jobber or Write 


VACO PRODUCTS COMPANY 


317 E. Ontario Street, Chicago 11, Illinois 
In Canada: Vaco Lynn Products, Lid 
Montreal 1, Que 


No.395...$3.95 








AP'S “TAP, LOOK AND LISTEN” 
YOU TO MAKE OVER $2500 


When you’re an AP Muffler Specialist you're 
set to make $2520 extra profit a year on muffler 
business. Dealers average $3.48 on every 
muffler, plus another $1.92 on tail pipe and 
clamp, plus $3.00 on labor—for a total profit 
of $8.40 per sale. Only six sales per week give 
you $2520 per year. And the plan that helps 
you reach this big total is the AP Muffler 
Specialist ““Tap, Look and Listen” program 
It starts with the right merchandise—the high 
quality, individually engineered line of AP 
oval mufflers that have up to 24 heavier heads, 
Y, thicker shells. Furthermore, many numbers 
have asbestos liners or corrosion-resistant 
aluminized and zinc-coated steels—all at 
no extra cost, 





This top-quality product is backed by a com- 
plete sales promotion plan that gives you 
everything you need to cash in on the doubling 
muffler business. This includes price sheets, 
catalogs, and installation tips direct from the 
factory to you. Add to this the sales aids and 
national advertising shown here. 

What more could any dealer need to put him- 
self right into the swing to more and bigger 


You asked for this double-faced, all-metal, 3-color business-building sign, muffler business in a market that’s expanding 
which is available to AP dealers only. Field tests show that it will double or 
triple your muffler business. Just one of the many features of AP’s dynamic ' 
merchandising program, sembly line! 


faster than new cars are coming off the as- 


New AP "Dri-Fiow" Mufflers last longer on the inside, too. These evenly More than you'd expect from a muffler. But just to 
melted candles on muffler hooked up to engine running at 25 mph for 10 minutes show you how strong AP mufflers are, we ran this 
show how internal corrosion ts retarded by eliminating cold spots where excessive 5-ton tractor over a standard AP oval with practically 
moisture collects. Hot spots where burnout occurs are eliminated, too. no damage to the shell 


LONGER-LASTING MUFFLERS—DESIGNED FOR TODAY’S 
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PLAN MAKES IT EASY FOR 
~ MUFFLER PROFITS YEARLY 





: £ 
AP mobile merchandiser with basic stock is a big help The AP muffler removal tool used above cuts the average installation 
to thousands of dealers in the sale of AP mufflers. It has time in half. Ask your AP wholesaler about it. Note also that this 
smashing display value, rolls easily on big rubber wheels Lincoln exhaust system has four mufflers—evidence of how fast the 


sells mufflers! Get one from your AP wholesaler, muffler market is growing. 


POST — ™s 


POPULAR 
MLCHANICS 


Pore lar 
wICnANOS 





Your initial sales package will include a“ How to Sell” booklet, consumer National advertising. Big consumer cam- 
comic book, posters, post cards, inspection tags, a decal, a catalog and paign presells car owners on AP quality. 
price sheets. Then AP mails direct to you a constant flow of additional Your prospects will read the AP ads and 
sales aids, up-to-date price and catalog data look for your AP Muffler Specialist sign, 


THIS FREE SIGN IDENTIFIES YOU 


Register with your AP wholesaler and put it 
where it will be seen. Then TAP, LOOK and 
LISTEN the easy AP way for greater profits. 


THE £1) PARTS CORPORATION 


3-P AP Building, Toledo 1, Ohio 
Muffiers and Pipes « Miracle Power ¢ dgf 123 








HIGH-COMPRESSION ENGINES 
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You can spark extra spring sales 


Whether you run a gas station, garage, or auto acces- 
sory store, your customers want to make their cars ‘4 
ways newer.” Use these displays to remind them to 


DO IT NOW! 
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with these free Champion displays 


Pieces tie in with powerful new ‘4 good reasons” story that 


Champion is telling all plug users... make potent sales-builders for any type outlet 


After a hard winter your customers are in the 
mood to fix up their cars for spring and sum- 
mer. You can turn that mood into money—by 
making full use of these hard hitting Champion 
displays. They tie in tightly with Champion’s 
powerful new advertising program that is 
pounding home to millions of motorists the 
fact that any car can be ‘4 ways newer” when 
old plugs are replaced by new Champions. 


Make these “4 ways” pay off for you. Ask 


4 Test-Proved Ways 


Can help Your 


eee 
meee cee 


This colorful counter display piece (approximately 
22” x 15” x 6”) shows customers just exactly how 
Champions can make their cars “‘4 ways newer.”’ This 
dramatic, easy-to-understand display helps you sell 
plenty of profitable Champions, 


your wholesaler salesman for your free Cham- 
pion displays and put them to work at once. 
A recent survey shows every other car on the 
road today needs new plugs. But motorists 
need to be reminded of the reasons for chang- 
ing plugs. These Champion pieces give both a 
reminder and 4 good reasons for buying! 


S imctuly, 


prin Se 


Hard hitting wall and window banner (16" x 24”) 
tells the highlights of the ‘4 ways newer”’ story quickly 
and clearly. It reminds even the most casual observer 
of Champion's benefits . . . and of the need for replac- 
ing worn, inefficient plugs. 











Dramatic advertisements like this 
quickly show a motorist how Cham- 
pions can put new life in Ais car. 
Appearing in top-circulation magazines 
and supplements every month, these 
ads bring the Champion story to your 
aiemuaiiinment, customers through a selection of general 
tiie, : interest, ‘“‘mechanics,’’ and men’s pub- 


L] FE ms apne lications. This program works for you, 


Bi, | 


MECHMANIX 


America's favorite — 5-rib 


CHAMPION 


SPARK PLUGS 





CHAMPION SPARK PLUG 


COMPANY @ TOLEDO 1, OHIO 
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AP Parts Corp........ .. 154-155 
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Weatherhead Co. ........... 97 
Weaver Mfg. Co........++00. 144 
Wilkening Mfg. Co........... 137 
Wooster Rubber Co......... 90-91 
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NOW . . . POWERFUL, POSITIVE, 
SAFE HOLDING 





Simple installation 


Low initial cost—negligible upkeep 


Post Hole Digger 





Ta with ZMsfeo — 
By AIR BRAKE LOCK 


Holds air at axle—NOT throughout entire air brake system 
Cross-flow construction allows unrestricted flow of air 
Completely Reliable—already acclaimed by users from coast to coast 





Trouble-free operation—only one moving part 
Heavy-duty construction—outlasts life of truck or bus 


at éedion ZWhlee nuesoa AUTOMOTIVE, INC. 
INFORMATION 1101 No. Front St., Mankato, Minnesota 


Fire Equipment 














OF WEATHER-STRIPPING 
Lubricates—protects—prolongs life Also ideal pre 
servative for und: ge rubber os, fan 
bein 





LUBRICATES, SEALS RADIO ANTENNAE 


Improves reception Makes antennoe easier to oper 
ate. Excellent lubricant for window channels, too. 


KEEPS BATTERY TERMINALS 
AND CASES CLEAN 


Minimizes corrosion build-up — prevents electrical 
losses, prolongs battery life. 


ORDER 4X COMPOUND FROM YOUR 
JOBBER TODAY. IT MEANS BETTER 
SERVICE—SATISFIED CUSTOMERS! 


first in silicones 
DOW CORNING CORPORATION 


MIDLAND, MICHIGAN 


PROTECTS IGNITION SYSTEMS 


Keeps moisture ovt—eliminates electrical leckage= 
Preserves wiring 
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The PIONEER Tool 


T RINGS 


The Biggest 
Seller 


THE FIRST . . . and still the MOST POPULAR, MOST PRAC- 
TICAL, SIMPLEST, MOST UNIVERSAL tool of its kind made. 


EVERLASTING .. . the first tools made over 25 years ago 
are still in service. 


K. O. LEE COMPANY 


ABERDEEN, SOUTH DAKOTA 























“I want a full-length mirror put in 
my room right away.” 

“What's wrong with the half-length 
mirror?” 

“Three times this week I've gone 
out without my pants on.” 


“Daddy, why can’t I go out and play 
like the other kids?” 
“Shut up and deal the cards.” 


Pat: “It says here that in Califor- 
nia last year they grew about 2,449,- 
000 tons of grapes.” 

Mike: “Drink up, 


gaining on us.” 


man, they're 


Scientists tell us we are taller in 
the morning than we are in the eve- 
ning. This may or not be true... 
but we do know we are shortest 
around the end of the month, 








“What on earth do you mean— 
‘your cleaneator needs radiating 
and the spark places need replug- 


so" 





160 








inte 


“It usually gets him a smack in 
the puss from the husband but 
the wife makes him apologize by 
buying a car... neat trick, huh?” 








First angel: How did you get here? 
Second angel: Flu. 


“Where do you think you are go- 
ing?” shouted the policeman te the 
driver going the wrong way on a 
one-way street. 

“I don’t know,” he replied, “but 
! must be late. Everyone else seems 
to be coming back.” 


A young doctor hung out his 
shingle, then sat back and waited for 
his first patient. Some days later one 
appeared, covered from head to foot 
with a dangerous-looking rash. The 
puzzled young medico frenziedly con- 
sulted his textbooks but could find 
no help there. Finally, he turned and 
asked, “Did you ever have this afflic- 
tion before?” 

“Yep, twice,” answered the patient. 

“Well,” diagnosed the doctor, 
“you've got R again.” 





New draftee: “That Santa Claus 
guy sure messed up this deal.” 

Buddy: “What's the beef?” 

Draftee: “Fifteen years ago I 
asked for a soldier suit—and now I 
get it.” 


Penny-wise and _ pound - foolish 
means running out of gas while look- 
ing for a parking space with time 
left on the meter. 


Small girl, showing sister’s bed- 
room to a playmate: “My sister’s 21. 
I thought I'd have her room some 
day, but she has never married.” 


“Do you believe in the devil?” 
asked one five-year-old coming from 
Sunday school. 

“No,” replied her companion. “It's 
Santa Claus. He's 


just like 
father.” 


your 





“You're fired! And take that 
dammed water cooler with you!” 
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Ramco Tapered 
Face Compression 
Ring—with quick 


seating, tapered 
face 








Ramco Top 
Chrome Compres 
sion Ring—witt 
quick seating, 
tapered face 





Ramco Chrome 
Rail Compression 
Ring— with double 
ealing of chrome 
and cast-iron 


ll 











Ramco Chrome 
Spiro-Sea!l Oil 
Ring—with 
Chrome ‘ 


egment 


pir / Ramco Chrome 
C-9 Oil Ring— 
with years ahead 
Duomatic expander 
J 


’ pacer 








/ Years ahead exclusive RAMCO designs in every RAMCO 10-Up Set 


— ASSURE THE CORRECT PRESCRIPTION for every engine 


Whatever is Finest for 
the Engine you get in 
Ramco 10-Up Sets 
Ramco Engineering provides the exact 
combination of rings best suited for the 
specific engine. That means. 

When the engine needs: 


Tapered Face Compression Rings 
you get them in Ramco 10-Up sets 
Top Chrome Compression Rings 
you get them in Ramco 10-Up sets 
Chrome Rail Compression Rings 
you get them in Ramco 10-Up sets 
Chrome Spiro-Seal Oil Rings 
you get them in Ramco 10-Up sets 


Chrome C-9 Oil Rings 
you get them in Ramco 10-Up sets 


Copyright 1967, Ramsey Corporation R ‘ 


Whatever it takes to re-power 
an engine to Ramco’s standards 
for finest Get Up and GO, you get 
in Ramco engineered 10-Up sets. 
For example, for many of the 
newer engines where sealing 
against vacuums on deceleration 
or city speeds is the problem, 
Ramco engineered 10-Up sets in- 
clude the Ramco Chrome C-9 Oil 
Ring with its circumferential ex- 
pansion and advanced side seal- 
ing action; the Ramco Chrome 
Rail compression ring with its 
double sealing action in the sec- 


ond groove; and the Ramco Top 
Chrome compression ring with 
its quick seating, tapered face 
for maximum protection against 
wear in the top groove. 


In this Ramco 3 ring combination 
you have the latest example of 
Ramco engineering’s prescrip- 
tion balancing of ring actions to 
meet a specific problem of engine 
re-powering. For an interesting 
brochure about Ramco engi- 
neered 10-Up sets, see your 
Ramco Jobber or write Ramsey 
Corporation, St. Louis 8, Mo. 





WO siston ring sets 





It’s the lining that makes the brakes! 
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Be sure your customers are safe 
... With Thermoid “Custom Built” 


Severe pressure of power brakes and the trend to smaller 
wheels makes lining of the highest quality a must for 
quick, safe stops. 

Thermoid, constantly abreast of modern brake require 
ments, provides the one lining that’s custom-built and 
certified* for all cars, including those with power brakes. 
With two fast moving assortments of Thermoid Bonded 
Shoes, you can service 90°, of the popular car market 
including 1957 models! 


*The only Brake Linings certified by The Pittsburgh Testing Laboratories 


Thermoid Fan Belts Thermoid Hydraulic 
and Radiator Hose Brake Parts and Fluid 





Thermoid Company, Trenton, N. J. 














